u

; e3eXt veTbpU FACI LI TATI NG BUYI NG AND SELLI NG TPANSACTI ONS Field of the
invention The i nventi on relates to nethods of narket facilitation, and

rel at es partl but not exclusively to nmethods and systens for selling
quanti ti e ‘ able itemto 5 buyers. Background of the invention
Vari ous

I'tation systens have been devised {9.allow l%},ggrs and
sellers to traél‘ef"’Tterrs Wth the adventl of the Internet gnlc’] mass nmedi a

comuni cations there are an increasing nunber of possibilities for narket

_ facilitation. FAGNATATINGBENNG ANDBSHEULING TRANSACTIONS el y

satisfactory. Auctions are one exanple of a type of market facilitation
system However, even when auctions are conducted with the assistance of

the | nterpgadig Otfhﬁé%@rﬂld(ﬁrl ous di sadvant ages associated with their
conduct. For exanple) as with conventional auctions, the systemis open to
mani pul ation by the subm ssion of false bids which 15 can be used to

artificiatihg ifbditRnuBididetPindthodeubt l?\%?ﬂetr@&}ﬂa%?ﬁt éﬁ@?e%@é@gﬁf‘t%@laﬂ utt he

.Internet are not suited to handling the sale of a large quantity

part i cul anot exglusivgly &) melleedsyand systemsdreselling Iq;aanah@ohadraema@lq)rtem tded by
t he IntSerrg)%& it my take days or even weeks for an itemto sell. It is an
obj ect “of 1 & nvention to address these and other shortconi ngs 20
associated with existing nmarket facilitation systens. Sunmary of the

i nvention nv i ange resides in a recognition that an

advant ageo%%cqwlé?Hﬁg 5¥ﬁ?‘rgr?‘f<eéﬁpcf'50| litation can be achieved by all ow ng
sellers to specify a nunber of different offer prices for respective
varying q tities eablelte and ers tq sybmt
pur chase | Ouﬁcrp?r(})(ggfa% at{ LRIPTE [ ﬁ?eerbé?‘@ﬂ%cigo F‘ﬁ‘&’&ﬂé’ r%ﬁggaﬁegerrﬁst at
the | owesttoawsld mérhe. WithCteoddvent fof isé 16tefist did Alassemeaf comnbuliesrsrer

2002 2 basis. Ofering itens in a series_of |ncrea5|kﬁ? prices may create a
| ar ger pot‘Bﬁfq are éUdP%’r‘i’@é'”@f nymber ©f pasgibditiesuiosraaskef daeilitation. Hrwesarchase

f theyhtegs | thod of mar ket
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Auctions are one example of a type of market facilitation system. However, even
when auctions are conducted with the assistance of the Intemet, there are various
disadvantages associated with their conduct. For example, as with conventional
auctions, the system is open to manipulation by the submission of false bids which

15 can be used to artificially drive up the bids. Further, many auctions conducted over
the .Internet are not suited to handling the sale of a large quantity of a particular
item. Also, even with the potentially large audience provided by the Internet, it may
take days or even weeks for an item to sell.

It is an object of the invention to address these and other shortcomings

20 associated with existing market facilitation systems.

Summary of the invention

The inventive concept resides in a recognition that an advantageous method of
market facilitation can be achieved by allowing sellers to specify a number of
different offer prices for respective varying quantities of a tradeable item, and
25 allowing buyers to submit purchase instructions for those items. The purchase

instructions are met at the lowest available price on a “first come, first served”
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5 providing information defining a plurality of offer prices for respective
quantities of a tradeable item said offer prices being in respect of at

| east two different anmounts; registering one or nore purchase instructions
for respective quantities of said tradeable item and 10 accepting one or
nore of said one or nore purchase instructions at one m¢cémver ofosai d of fer
prices) said one or nore purchase inst?uctions being accepted for
progressively increasing offer prices. Preferably) the nethod includes the
. option H@sig t@nfa@rmlt@mé IpLi ERESEOf INSTPARING PHSe$ HrayaClipaiti atlerasr meteritad er val

af ter f%Jd?ér{caet bf%h %?d BH“ Ebﬁé?mﬁPéstt .H%e} ﬁ”r%haéé o?‘g»eﬁe %em |s rejected

during cool i en the 'S upda o include this
previously purchased |ten1 Preferably, the cooling period ends when the

! ast ite dosr%ﬁ@ép thgriﬁ{c/?ﬁtgt?l ﬁgo& Qgs Ry h?e‘?ﬁo&foftarhgrlgema& oﬁ" 'rrgvﬁitq(g%ar €

adj uste accoun e rnclusion of ere ec I'tem
necessarintidmig:chased at an of fer 20 price | ower than the offer prices of
any of the itens subsequently on offer. Preferably, the offer prices of all
remaining itenms (that is, including the rejected item are all adjusted so
that 3he sum ;bmtvaimg)funﬁjrfnatm idethinigdaaphobfitgr oprafieespriced Her saspeciiset he

sumtotal of Ihe ndi v of fer es of tEe pr.evi ousliy{( }ed i tens
(that 1 SQugHtiedophd lianeatis drecsa Berfer micas BERGI . eRRECOPT aF IG5ct 88 o e
decr easegifardn fR6GAsN amount as the rejected itemwas necessarily sold at

an offer price lower than any of the remaining offer prices. 5 Decenber
2002 Preferably) when any itemis purchased, the offer paces of all

remai ni ng it epRy@bAngRAR 8F MBRN plRMRZE h¥%thidrakR Y| r@gge&%oaﬁmﬁag of
rejected itens.” The Tnvention al so provides a system for market

facilit asaidiradsable depe@ngr m t he i nventive net hods described above. 5

Throughout this specification, reference to an itemor tradeable item
i ncl udes

10 accepting one or more of said one or more purchase instructions at one or
more of said offer prices, said one or more purchase instructions being accepted

for progressively increasing offer prices.

Preferably, the method includes the option to withdraw the purchase instructions
for a predetermined interval after registration of the purchase instructions. If an

15 item is rejected during this “cooling off™ period, then the list is updated to include
this previously purchased item. Preferably, the cooling period ends when the last
item is sold.

Preferably, the prices of all the remaining items are adjusted to take account of
the inclusion of the rejected item, which was necessarily purchased at an offer

20 price lower than the offer prices of any of the items subsequently on offer.

Preferably, the offer prices of all remaining items (that is, including the rejected
item) are all adjusted so that the sum total of all the individual offer prices is the
same as the sum total of the individual offer prices of the previously listed items
(that is, excluding the rejected item). Accordingly, the offer prices are decreased a
25 certain amount as the rejected item was necessarily sold at an offer price lower

than any of the remaining offer prices.



reference to tangible itens as well as intangible itens such as financi al
‘or legal instrunents. Reference to a tradeable item further includes

conbi nati ons of tradeable itens. Al so, reference to prices, and in
particular offer prices, includes reference to anmounts specified in terns
of an official legal tender, as well as 10 anounts spggifigd.inyéerns of
other directly conparabl e values. The $nventi on enconpasses net hods and
systens involving all such variations. Description of drawings Figs. 1 and
2 depi ctPraferabl hdyen any igprarivignased, proetdupeceso! adlosarinadiemsalces
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invention within the framework of a sales session in which sellers self to
one or : A sal es sessi i ced.hefare jt mﬁﬂ rent to
pr ospectr?s/&(; I&erg{oé a"?ﬁistgrog?\jr?%u%% rgr%rr\'% q?ﬁ@% Sg%sﬁg'r‘\'paﬁﬁgi%%{ itérfg %1} g&f ype
and quanihvepticd metieodd éescribedsbor@. sol d, as wel|l as the tine, date and
duration of the sales session. Other details are al so announced, as
outlined below This period after announcenent of the sal es session and

bef or& t Maraigout dhist spedtdaimns astdroncé Jocanh liah tdetraddddié dinh anclpees od.
Buyers car} Vi ew t he sehliﬁl:er's of fer Bri,ces ring the notificatjon period. A
sel l er of BrNCgnlq F@ﬁf thenys as gt E_d'i“&“g ¢ MEMSHHEE. a?@‘ﬁ?ﬁ%‘?\ gy ! h item
is of fergi@imentdd rlitbfepic8nto of fitfddaibles SterAMNRRE INAUESEL DIMENRSRY Jprice
is incrementally greater than the next |owest offer price by a certain
fixed anmbadepbleuitemasAlsD, relerersetppeaces,cnd repartiaular efen pheesfineludds at
prices b $ 0 , IS PP r and do
on up to?%f\%g%&eoﬁ%ga?go@églsr&ggq ﬁgégr(})%s gﬁq%na:r%){ffcfaj l%?%@g%ﬁt%gggébﬁer ed,
and tilge pnamts asgeifiield of temgof atiser diretthe cotmpasable vialisds. dfheofirivantiphi ces
is produced for respectiye antities of .the item . mentioned, it is
usubl e hencorpasses Bainods atd Sprieps Bvaling Shsuatariliolen parti cul ar | tem
has its own unique offer price, increnentally greater than the next |owest
price by a fixed incremental price step. This list of offer prices is

or der ed i%%&é‘h‘d’i‘ﬁgd&i‘w&?g%f the offer prices. The list of offer prices is
di spl ayed

Figs. 1 and 2 depict a flowchart illustrating the procedure for conducting a sales

session according to an embodiment of the invention.
15 Description of embodiments

Market facilitation is achieved with an embodiment of the invention within the
framework of a sales session in which sellers sell to one or more buyers. A sales
session is announced before its commencement {o prospective buyers. This
announcement includes an indication of the type and quantity of the items to be
20 sold, as well as the time, date and duration of the sales session. Other details are
also announced, as outlined below. This period after announcement of the sales

session and before the start of the sales session is called the naotification period.

Buyers can view the seller's offer prices during the notification period. A seller
offers an item within a particular price range. Typically, each item is offered at a
25 different offer price, and each successive offer price is incrementally greater than
the next lowest offer price by a certain fixed amount, such as $1. For example,

100 items may each be offered at prices between $1 and $100, such as $1, $2, $3



for perusal by prospective buyers. It is, of course) not necessary to
display a list. In certain cases it is desirable not to 10 display a |ist
as the nunmber of entries would be excessive. Instead, it is only generally
required to provide informati on which indicates the range of offer prices
~ that are available. For exanple, it can be stated thgthgggbé;e?go re
offered at prices from $501 to $1500 at#t an offer pricCe increnent of $1.
This provides all necessary information) and avoids listing, in a table,

. the of f eanppdbewsupméo $500, 15 $501, $502 . . . $1500. Buyers express
interest in purchasing quantities of an item but are typically limted to
one purchase per purchase instruction. These purchase instructions are
accept edOnica a hellersigiles envihiqehntityeyf idgres tediesoiéered, anddhefpricst rangeeoif i r st

served" is. Th rchase instructions are effectivel ueued in.a queue
wht o pr 807 BtoofyE THRE RulT o KEi BiFeS ipGbegh bt i Run s T
whi ch t hey iy Refregis hresrgidned N i WistiapSeati tAGrebsddtivBSqarity @AURS! s@ltha
accepted at successively increasing offer prices according to the ascendi ng

I g p
list of SAFR PafYQanieRas P Wilgee OfishPdRasBCEMeniady Srateethandiel e
later buygls |kadsioflide ragrgh&%% IncPEMm AR | HEe@sRhINelis GEl @F dMdrCScedRis!r | or

to conducting a sales séssion) there are certain Ob|'l gati ons on both buyers
and sel | erdere@ipsascandinguerdenetithiebtiar pBess.erhe Bafdradter pvivends nippdaysal es

sessi on, el | ives noeti of the follow ng details 5 Decenber 2002 -
5in rel g\(?rl %?{u%lr%‘gBraorslpFSﬁfeaﬁSY‘?rgm it wishes to sell: 1 Total quantity of

the item The seller discloses the quantity of each itemthat it wshes to
sell. Thi des buty a
r

. provi ers with an indication of .the |ikelihood,of
successt Ay PEERARE: BOUiEqsShivior oY it B eelowt BfseS Bt 1RSSR e ¢ e
i temlhi gisisiay ke liseagethelf nimbel @esitrips i weuldete idxessdive.t ivtddd)hiess dmy ce
per item 3 Purchase contract between sellers and bu%/ers The purchase

contract geNerally Eauredderrpyee iplrmadianuiieh dndigrles die sarge oboHAHPIGRS udes
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prices from $501 to $1500 at an offer price increment of $1. This provides all
necessary information, and avoids listing, in a table, the offer prices as $501,
15 $501, $502 ... $1500.

Buyers express interest in purchasing quantities of an item, but are typically
limited to one purchase per purchase instruction. These purchase instructions are
accepted, in the order in which they are registered on a ‘first come first served”
basis. The purchase instructions are effectively queued in a queue which provides
20 that purchase instructions are accepted in the order in which they are registered.
The purchase instructions are sequentially accepted at successively increasing
offer prices according to the ascending list of said offer prices. Early buyers

purchase at lower prices, while later buyers can only purchase items having a
higher offer price.

25 Prior to conducting a sales session, there are certain obligations on both buyers

and sellers. These are outlined below.

Sellers

Before commencing a sales session, a seller gives notice of the following details



This may be, for exanple, by credit card) bank cheque or personal cheque. 5
- Delivery node This provides options as to delivery of the iten) for
exanple) by courier) air 15 mail etc. 6 Delivery schedule This allows an

i ndi cati on of when a buyer can expect to receive purchased goods. 7

. Delivery costs 20 An indication of delivery costs al lsows  thg cRUYeG,t 0
assess the total cost of purchase. 6 B Sal es session details 5 Decenber
2002 Thes; Al i .ude the.ti and date of the sal es session, and any
- ot her de?gf %hthg?aégﬁh%ﬂa%%ﬂpdﬁngFé}o§GHh as venue. Any |late changes to
these details are provided to buyers. 5 Buyers Prior to commencenent of the
sal es sesgi on, r r equired to do the following: 1 Register
intention$to ﬁg??%%f%g?%gfth#%”sales session Registration involves
submitting details with a session adm nistrator 10 (whether real or

virtual). An i Ll cation code is subsequently issued |inking the
submitted det ai | sgéﬁétrh *fﬁ'gsg%ggﬁe GHAE U ehEachcitam dhat ddwishes useskldURHiag t he

sal es sessi on frovilasiduybas @ithr ¢ RFSEL il he end,qf the sales
session. 2 Present at L,'tyhe sal es "si teg)rggf(t)}?ée I'k%@%sogﬁk S¥8%9§138-ﬁ|yst?lé)ﬁiﬂg 15

Buyers”are redli &R dusingea srleseassian. t he sales "site" (whether real or
virtual) before the sales session starts. 3 Agree to sal es session
procedure,and policy An agreenent is provided for users to agree with

bef ore tE?e st dr'icedngRdocHiedéerBessi on. 20 4 Promise to pay for purchases
Part of the agreenment involves buyers accepting their contractual

obl i gati ons tma}/ or purchases made during the sales session. 5 Indicate
met hod of pay s the range of the lowest price per item to the highest price per item.

3 Purchase contract between sellers and buyers

The purchase contract is the sales contract between buyers and sellers

10 and includes appropriate clauses conceming warranty, return policies, etc.

4 Payment method

This may be, for example, by credit card, bank cheque or personal cheque.

5 Delivery mode

This provides options as to delivery of the item, for example, by courier, air
15 mail etc.

6 Delivery schedule

This allows an indication of when a buyer can expect to receive purchased
goods.

7 Delivery costs

20 An indication of delivery costs allows the buyer to assess the total cost of

purchase.



7 5 Decenber 2002 Buyers indicate their preferred paynent nethod when
registering to participate in the sales session. Buyers agree to allow ng
the session admnistrator to verify the capacity of a buyer to pay for
purchases before the start of a sales session (for exanple, by checking
credit limts). 5 6 Abide by disquali f6i cation policy Berembeagréd®?t o be
disqualified froma present or future-saes session if disqualified by the
session adm njstrator. agj es session Once sellers have perfornmed all the
acti ons & equitae BFSYHEAP!AS |isted above, the 10 notification period

starts in which details of an upcom ng sal es session are nmade known. Buyers
regi ster for .the sales sessiop during . the notification period. By default)
the system u;)l&e3€ﬁg?‘?'f%'w%sﬁg?ttw%ﬁgdt%éeiO?é*Pﬁ 5_?|ie§e$er5§_ af‘g ad]%/?‘gﬁrthe
quantity of id<eaiBs that Rfaysed ApbRiptiate Ndlch A88BhUET RAY MR¥I dHhNBs A ftREsdr i Cce
bet ween the | owest and highest prices. For exanple, for 1007itens in a
range of $10Mdetdisimegmovideditoduyersa each itemis priced at prices of $101,
$102) $103 etc up to $200. O course) non-uniformprice increnments can al so
be used. The seller nmay wish to specify a generally random sequence of

posi t bveBupenisenent s) or provide a regul ar series of increasing or
decreasing increnents, such as 2, 4, 6, 8) 10 or 1024, 512, 256, 128, 64,

32, 16, 8) 4, 2. Decreasing increments can be used to linmt the 20 nunber
of itenmsPribato spanmeheemanhtof phet salab asegsioronbuydrer afsr ireawred ferdasheg

conpeti tto%wﬂ\ ween buyers and limting the exposure of sellers. Once price
i ncrements reach a certain lower level, then can be held constant for all
remaining itens. The follow ng events, as outlined bel ow, occur during a

typi cal sgal es i | gg L f.0 oAt . Sessi on 5 Decenber 2002
The sal ei ses?@@%ﬁ teg?:?reyglo r%ég%&%n‘r%%@e%?e?%ogl | buyers
simul taneously. 2 The | owest priced itemis the first itemoffered for sale

The system sel st BGoh ONERIud | SRS ddikd - viidal NBaDicAN SR G 1 tem

| ast. 5 3 Buyer an only "accep t accept € Sys ows
buyeri® t o accépitether nohl accdptialpanni iddrificafidrerchdel s Suleeqasstly, isstied

expl ai ned bel . buyers are given the opportunity to withdraw their

accept ance of ﬂ%”%ﬁ%‘ér‘s"mﬁﬁ?(ﬂ dﬁ“’é‘ﬁé’&'ﬁ? i CPfiﬁeerér'ﬁj%@mcat'on code Is used
during the sales session to facilitate processing and billing at the end of the
sales session.

2 Present at the sales “site” before the sales session starts

15 Buyers are required to be present at the sales “site” (whether real or virtual)

before the sales session starts.
3 Agree to sales session procedure and policy

An agreement is provided for users to agree with before the start of the

sales session.
20 4 Promise to pay for purchases

Part of the agreement involves buyers accepting their contractual

obiigations to pay for purchases made during the sales session.

5 Indicate method of payment



4 "First cone, first serve" 10 After the sales session starts, all buyers
are equally able to register purchase instructions using the appropriate
mechani sm The first buyer who "grabs" the offer has the chance to buy the
item A "first conme first serve" policy favours buyers who are the first to
regi ster purchase instructions, allow ng early buyerspkeepteghase2at a

| ower price than later 15 buyers. 5 Intrease in prices As each itemis
sold, the offer price increases by one increnental price step as earlier
outlined. 6 DBsyasdedli¢atenmthed0 prifeardoyperynaing c aredisodinwheenregfisteringcé@pt i ng
an offer, the di.sca&ded titemf' s added béck to_the %n\@pt or thi st to be sold
again. Wen t RPSCBE Y e, Ralsps RSN CRUVESE agies; 1 AlIoNInGithR ngP1Be sol d
i's updated toatigitfstratbp tavenlynthet difparpoy adv@jdrablfayl iR pubh&deswestore

previ ously considered sold. Discarded itenms are lower in price that the

i tems current IR YA Sdpesales gessipn Herpsampleoby Abeekian wgedit imitsk. s appropri ate
to adjust the cost of both the discarded itemand the remaining itens on
offer to take account of the new item now avail able. Mdst preferably) this

i nvol wes 6 ncr éRaRy disgushicatiopRodicst the rejected or discarded item but
decreasing the offer prices) of the 5 remaining itens. An illustrative
exanpl e of this price redeterni nation described above is now provided.

Consi der 100 BWRE apiea Bf dinaualifiedtirerp eanprigse Proftele pripeesespioptiiand
the last item ] I fter item99 is purchased, a
buyer di scar dsdll g?nn%@t) ﬂ%%%aﬁ%ggg‘ﬁéggac}o'or $1. Accordingly, there are
now two itens 10 in the list: item 100 and the discarded item item 1.
These t j ave a conbi ned cost of $101, $1 for item1 and $100 for
item 108P8i%§egéseg,gﬂt he offer prices of both itens is redeterm ned so that
the first item(item1 ) is offered at an offer price of $50, and the
second it L | f.ar t . I i C
redeterm(gg?ftls g%ﬁé&&%@gedse?fg%ﬁggnagﬂh iaccﬁepr%&ée I;[ ebf)tf‘ip Seﬁ’ %El?séeeclggﬁ Wg,h@e

r emai 10 ngnotifieaidn peried atansaot whicht detbils/ ef an apcomingshs gpsstesasy maalenay s

| ower ed en a discar de% iggrnai S 'added to the iﬁvenhﬁéa/. |ist. The sumtotal
of the of fRAWIHHWELS FRUER] § Salesgepaipn;during;the ROHUCAIAP]TIRR the sel I er
is not penalised by buyers who discard itens. Also, if a buyer later
accepts of fer ice for an item 20 that was, earlier discarded, .that

o fer pr b dgtin. Mo S9plelh 355 he ey abmiy e R berl PP i, bt
price. Th;eeqirtinsbOiterhoto balsoll td Bidgldhqudriities halrRed® bifengfcdbéBedt | ce
is: Price of last offer - Price of last offer - Price of discarded item
Nunber of the: lomest gandihigihest aeesy Epeekample, for 100 items in a range of $101 to

15 $200 dollars, a each item is priced at prices of $101, $102, $103 etc up to $200.

Of course, non-uniform price increments can also be used. The seller may wish to
specify a generally random sequence of positive increments, or provide a regular
series of increasing or decreasing increments, such as 2, 4, 6, 8, 10 or 1024, 512,
256, 128, 64, 32, 16, 8, 4, 2. Decreasing increments can be used to limit the
20 number of items that are offered at particularly low offer prices, increasing
competition between buyers and limiting the exposure of sellers. Once price
increments reach a certain lower level, then can be held constant for all remaining

items.
The following events, as outlined below, occur during a typical sales session.

25 1 Notification of sales session



The expression: 25 Price of last offer - Price of discarded item Nunber of
items in stock + One reject 10 5 Decenber 2002 represents the anmount by
which the remaining unsold itens are all reduced in price) while the whole
expressi on above (that is) the difference with the ambunt of the | ast sold

item) represents . In this case, the figures are: 55Prie%% f curfent of fer
= 99 - 99 1 1+1 Accordingly, the first8itemis of f ered °&t 50, “and the next

itemis offered at a price which is one increnental price step above that
price, nanel yh$Shlesfsaamian aedldfferipcices atipiferédita alébugaramuinaltasemeiy.
provided. Quantity of itens: 100 10 Price spread: $1 to $100 | ncrenental
price: $1 Consider that the itemcurrently on offer is item91, the |ast
sol d it ém beilthy lowent Qizedsivér i& dhe $80)ytenantercddor salem 2, bought at $2 is
di scarded. By using the expression above, 15 90 - 90 ~ 2 = $82 10+1
Accordingly, discarded item?2) originally sold for $2 is now effectively
re-of f ered atThe systernf selispttiecc bvedstgBicedTherm first, tdral thewbigthest petéd dent he
remai ni ng ofﬁer prices either before or after they have been redeterm ned.
These remai niNY items are offered at of fer prices which are increnentally
greater than the reoffered item2 by one 20 price step (in this case, $1 ).
ning unsold itens (besides the

Equi val ently,the offer prices of the remj
di sca dég ite%‘fyea{?é:a f@ﬁpa%%ﬁpgfgéﬁ)twc?ﬂgg}é%ﬁecti on anount of $8 to arrive
at the redeterm ned offer prices.

The system allows buyers to accept or not accept particuiar offers. In some

cases, as explained below, buyers are given the opportunity to withdraw

their acceptance of an offer within a specified time period.

4 “First come, first serve”

10 After the sales session starts, all buyers are equally able to register
purchase instructions using the appropriate mechanism. The first buyer
who “grabs” the offer has the chance to buy the item. A “first come first
serve” policy favours buyers who are the first to register purchase
instructions, allowing early buyers to purchase at a lower price than later

15 buyers.

5 Increase in prices

As each item is sold, the offer price increases by one incremental price step
as earlier outlined.

6 Discarded items

20 If a buyer discards an item after accepting an offer, the discarded item is
added back to the inventory list to be sold again. When this occurs, the
offer prices of all items remaining to be sold is updated to take into account

the newly available item which was previously considered sold.

Discarded items are lower in price that the items currently on sale.



.5 Decenber 2002-11The results of these redeterm ned offer pricesare set out
in the table below. New ListDl d Listitem 2$90-%$8 = $82. 00i nstead of-l1tem

91%$91-$8 = $83. 00i nst ead of $91. 00l t em 92%$92- $8 = $84. 00i nst ead of $92. 00l tem
93%$93-$8 = $85. 00i nst ead of $93. 001 t em 94%$94- $8 = $86. 00i nst ead of $94. 00l tem
95$95- $8 = $87. 00i nst ead of $95. 001 t em 96$96- $8 = $88.100i avstesad W%96. 001 t em
97%$97-$8 = $89. 00i nst ead of $97. 001 t em 98%$98- $8 = $90. 00i nst ead of $98. 00l t em

99%$99- $8 $91. 00i nst ead .of $99. 00I.t em 100$100- $8 .= %9 i nst ea f $100. 00
The 11st is uRSIPEITEY. THS e PRI 1) 40T bFated Q/RIBI el Tatrons dogt 1 or
prices are redgieid ieMarsndlilenis @ BREEIS abKe RefcURt ohank NY&RLRNY ricw sol d
out. 5 The price redetermned is perfornmed in the sane way if the offer

prices are sepidplls. Bjosiorrelpipbbs hisr inveivascinermafing tmprofiexarsiee of demsi der
th i i i | f y . 80.
The repect ed | PERSScon dpeafed BT VEE RRkadho Ol Phike®) bl B,

item was previreasiyingdiengs.sol d at an offer price of $90.30, then the
rejected itemwould instead be offered at the | ower offer price of: 89.80 -
89.80 -1.80 - $81.80 10+1 Each of the renmining offer prices would be

r edet er m Aedillbgtrativee éxnamipten abf thiSrde rddgermirt@o00ddseribefhabowe s dnaecur

i ti .of  t t t f t ff i th j Nni
unsor a1 1 BigiSEet CRedEhpane TERT e viiere U5 fest eS8l dlanPriones o BRY ve
of fer pri arslashaeed didzghi, ofedit Sficd1df CB1 GRARIEF WeARDOOR, plithageder Byt he

anount of the non 10 unjiformprice increnents remains tﬂe sanme between
successi vHisgardsritesmjlcwhbichyas pwehased fonbbunecordinglyadfjerstasa now g iterds t he

i ncl usigon;p Re S q@b%qldithgraimrggﬁh?fnésn@e f1i ncreased in price. The

t .
. st i L L
i ncreased offer price of the rejecte ectively subsidises the
decreased offer prices of the remaining itens. Non-queued variation 15 One

variationiach 'i\%ﬁq{é?ﬁéhw ao&%%Bf?\eﬁyééﬁ.erC%ﬁflr iﬁeﬁdqugﬂf%{?ﬂtf%tsﬂ%f

each of the purchases i1nstructions received frombuyers in a quUeug,
i nst ead r d§0i Hesvevbgtthe wffer pricesd thotladlemsis waelertihed sanhat thiehfirgt ewe had

apur chasg, | nskr yctjion agoept el by, the syst em adol nistrator. Jhis, gpans

offered at an offer price of $51.

15 Price redetermination provides a means which makes the offer prices of the
remaining item(s) more attractive to buyers as the offer prices are always lowered
when a discarded item is added to the inventory list. The sum total of the offer
prices received by a seller is maintained, so that the seller is not penalised by
buyers who discard items. Also, if a buyer later accepts an offer price for an item

20 that was earlier discarded, that offer price will invariably be higher than the initially

accepted offer price.

The expression for calculating the lowest redetermined offer price is:

. Price of last offer - Price of discardeditem
Price of last offer — - - -
Number of itemsin stock + One reject

The expression:

25

Price of last offer - Price of discardeditem
Number of items in stock + One reject



many purchasing rounds as there are itens to be sold, each purchasing round
20 starting afresh with buyers having, at the start of each round, an equal
chance of purchasing at a given offer price. The first registered purchase
instruction is accepted for a given offer. I—Iowever,5 tgggﬁggyifgdpns on
this thene are possible. For exanple, tge third purchase i nstruction that
is registered mght be accepted in respect of the current offer 5
Decenber 20A&chds Rhd Gnodit B vifcH th@R@halid] WhSold! fEmbid t?lf‘?@dé g
regi stered purchase instructions nay be givenh an option o Irst refusal in
rel ati on priseasduiptithnoehae expeession aldveetharis cthe. ditfaranoesvithothidf acatinbns are
possi bl e. on- varjation can be inplenented in various
enbodineﬂpéngﬂgx?%ﬂgﬁﬂqu%%FbﬁEular, described below in relation to an
auction roomand switch inplenentation. Lottery vanatron A further
variation, t0.t 0 i .the system descri bed above repl aces the
facility %ﬁﬁﬁﬁ$§%%§§é§bpgﬁf§élster purchase instructions after tfie start
of the sales 10 session. Instead, the option to register purchase
instructions is drawn by lots - so the sales s §§o effectively becones a
| otterg. Each buyer who is pPu&s cfashridngofigt + 00 _t egji ster purchase
instructions has a right of first refusal to purthdsing the itemat the
currently available offer price. As in the usual operation of the system
the offer price increnents once an earlier buyer's purchase instructions
are 15 acéepodrtingld thesfirdeitentie wéferatdt $5@, arahtrgnexttitepn iceff¢edestes phigat | on,
are handl ed.in. the sane wqé as in the usual operation. A lottery style
vari at i onchisNSRCEeMGalPisRsiEPrahove MRl Ics bamalefeial |y nominal, and
the itens are essentially being given away) perhaps as part of a
pronotiongl event or. other rketing initiative. 20 Inplenmentation There
are vari o&%?/ée%?t'ﬁk‘ﬁxéﬁ‘pﬂgg"éﬁgﬁgw& SRR %he i npl ement ed. The
Internet is preferably used in many cases, though in other instances one or
nore ot her techni S be nore ropriate. A nunber of exanples are
out |l i ned belomkﬂﬁgﬁﬁypﬂﬁépﬁet An i%&ﬁtity code is given to each buyer who
| ogs onto a Wb site. The Internet is an attractive nmechani sm for
i npl enenting the systemas it allo 4 5 Decenber 2002 sellers to easily
reach'Q?potentﬁaﬂef“Vﬁﬁﬂe nunber o¥§ﬂ%§i9%. Al so, offers can be nmade al nost
simul taneously to many buyers within a particular group, which is a
desirabl e charqcteristigpof.the sygienl 2 Private network 5 A system
i npl enent ed on 'ACHMEAREPI S put er ” Rdt work, woul d operate al nost identically
to one inplenmented on the Internet. 3 Phone and radioltelevision In this
case, the public telephone network is used.in nj uncti o fth a.mass nedi a
syst em suchoasess i 67 1eg) Berenibnon &ftet sulted Shnipedaresold tem baing Rem

90, sold for $90), and that item 2, bought at $2 is discarded.

By using the expression above,

90-2
10 +1

15 90—( )=$82

Accordingly, discarded item 2, originally sold for $2 is now effectively re-offered at
an offer price of $82. This is the lowest of all of the remaining offer prices either
before or after they have been redetermined. These remaining items are offered
at offer prices which are incrementally greater than the reoffered item 2 by one
20 price step (in this case, $1). Equivalently, the offer prices of the remaining unsold
items (besides the discarded item) are each decreased by the correction amount

of $8 to arrive at the redetermined offer prices.



10 suitable mass’ nedia can al so be used. Sellers announce a sal es session
t hough the nass nedia, and buyers wll call through using the tel ephone
systemto accept offers. To avoid false starts and queue junping, the
session adm nistrator can only take calls in sequential order on one |ine.
Calls are desirably queued to provide equal access toDaklmbygyeR?90215 4 Fax
and radiolfelevision Alternatively, a fhcsinile machine can be used rat her
than a tel ephone. Accordingly buyers accept offer prices by facsimle

rat her tnHaR eyutters ﬁé?dQﬁV”Wﬁégoﬁ%ﬁﬁ%PQﬁ§Hﬁ§*6PUEHhWﬁﬁﬁ@éﬂNﬂ@Na sal es
session to buyers can be used, with buyers accepting offer prices through
any 20 convenient means - fax and phone as already noted, but also through
the Internet, private net worNe¥ Lt i n person using for exanpl €/d ldéld
hailers. 5 Switch and public announcenent (PA) systemlIn this case, a

switch cgn be pressed to actjvate a |ight present in a central place. There
woul d beaIU%Wigous SV\ﬁtChe§gp&F&§2F%r respectstRad®lyers, all 25-of which
activate lights which can be nonitored by the session adm nistrator. Sal es
sessi ons woul d be announced t he session 15 5 Decenber 2002

adni ni st r'%8BPTover a pubPod-Mhnciivcehent or PRSiSAd @l and buy$9EORoul d
respond by pressing Their switch. Such an inplenentation is nost suitable
wi thin a buil ding where gﬁ)&e s have all ocated spaces, and the PA system
covers all'®Bifers. Inste 0#8 Fshh0% PA syst Esiead elii t abl e nma$8288di a 5
could alternatively be used. Simlarly, instead of using a |light-activating
swtch, a private phone exchange could be used by buyers to alternatively
call or fYSMi¥ their purcﬁ?@ggg,: $85-08 ot her iﬂﬁﬂt%ﬁ‘%ﬁ{ati ons. 6%38&04 on room
and switch Buyers gather in a roomwth the session adm nistrator
controllipg the 10 purchase process. Each buyer has a switch, which is
pressed thWa%b a purchast®9by8E $868-PAg up a 1 ingieadeboci ated e8P vel y
with a particular buyer. The lighting systemis wired to only light up one
parti cul ah |ight at any gjven tige gand t hus accept only one purchase

i nstructi 88M¥° once). in t$8¢a%8%-08ach buyer8RD& es for eadBOHG er
price by attenpting to be the first 15 buyer to press the |ight and thus

secure th Fﬁé hase. Wen_t he item has been purchased, the buyers again
S‘S each ot hePY8885uYE8R8 next it dnsteal@d there ar $980Gmny

conpete a

purchasing rounds as there are itens to be sold.
Item 97 $97-$8 = $89.00 instead of $97.00
item 98 $98-$8 = $90.00 instead of $98.00
ltem 99 $99-$8 = $91.00 instead of $99.00
Item 100 $100-$8 = $92.00 instead of $100.00

The list is updated so that the new list replaces the old list. The offer prices are

redetermined as often as necessary before the inventory is sold out.

5 The price redetermined is performed in the same way if the offer prices are
separated by non-uniform price increments. For example, consider the case in
which the last sold item was sold at an offer price of $89.80. The rejected item
was sold at $1.80.



Alternatively) a display panel can be used to indicate the order in which
20 each buyer accepts an offer price by pressing their switch. In this
case, a queue of registered purchase instructions is forned, and with
successi vely registered purchase instructions being accepted at
progressively higher offer prices. D squallflcatlon 2% mg%@tbgged
earlier, buyers abide by the session adm nistrator' s rali

di squalification. There are various grounds by which a buyer nay be

di squal iif iredneXhese aae met/iloiueedbbmlgowdlatFahldjree price’ 8YI$90E0, thd® the

Decenber 2002 Buyers must th t ses ion, adm nistrator to

parti ci gatesl§hitamaned '%%@%‘5 f%é'ﬁw tdhe Vb%fy%f & RASSObr ovi de al | details
requested by the session adm nistrator. If a buyer fails to register, or
does not register correctly or provide the session adninistrator w sh al |
necessary details, the 5 buygiowi(l%9-B8-188 ) gihlgsto participate in the
sal e session, or can be disqualifl ed1d)rmmt e sales SeSSI on. 2 Premature
pur chases Any buyers who attenpt "false start” or "junp the gun" by
accepting a sales offer before the session adm ni strator opens the sales

sessi on fEgyh éptr#éere%§%@|dffér%ﬁnc%é%dlﬂ%e%h@%rﬁﬁﬁéd B?,a @AYublibis opan deprive
ot her buyers of neking an early purchase at a | ow of price. 3 Preventing

ot hers from purchasi ng Buyers who attenpt to prevent or delay other buyers
from purchasi ng) possibly obtai @goapgg vantage for thensel ves) can be
disqudl ified. 15 Exanple An il I &BPOe i s now given, in relation
to the acconpanying flowchart, o Tevehts whi ch typically occur during a
sal es session. Wth reference to Fi g. 1, initially 10 sellers are

contracted 12 to participate in a sales session. Once contracted, sellers
announce This wogllgs oseurberr%sﬂe@huerqfntj\et petupd aspowatssels ey efferrices refoliec ement

16 i nvol yeRafi ! Undoft itefns, PSP MS tarfouft 3R thkY pAfe Ghéfiments between the

successive offer prices.

Accordingly, after price redetermination, the order and the amount of the non-
10 uniform price increments remains the same between successive offer prices, but
the total amounts are adjusted to reflect the inclusion of the rejected item which
has been increased in price. The increased offer price of the rejected item

effectively subsidises the decreased offer prices of the remaining items.

Non-queued variation

15 One variation in the operation of the system described above does not store each
of the purchases instructions received from buyers in a queue, but instead
requires that buyers compete against each other until they have had a purchase
instruction accepted by the system administrator. This means that there are as
many purchasing rounds as there are items to be sold, each purchasing round

20 starting afresh with buyers having, at the start of each round, an equal chance of

purchasing at a given offer price.

The first registered purchase instruction is accepted for a given offer. However,
other variations on this theme are possible. For example, the third purchase

instruction that is registered might be accepted in respect of the current offer



3. price range on offer, and each price increnent 4 delivery costs and
del i very node 5 Decenber 2002 _ 5. paynent nethods 6. warranty cl auses 7.
date and tinme of the start of the sales session 8. venue - real or virtual
5 These details are stored in a sellers database 18 and can be accessed as
required. Once a session is announced 14) invitati ogspacemsent 2802to0
prospective buyers. In response, buyer®register 22 and provide al

rel evant information. New buyers who have not previously registered with

t he syst @rictedds t @ sagplignaletfertise, 24hs clivshsand Osacargheegistetdde psiréageedi t

card details 4 rly.l . | hc .15 Thi s, J.nf or jon is
stored i ﬁnsf%ltj')?ég?a&é %@géége ?gfﬁgﬁﬁ%gé'gsﬁé@%%‘e%@ﬁi‘ tsoa%ecel%@ ¥ Egghlest ers
for a subseyoket priadse¥asieasindifiddtionserd@loasibte.provi ded by the buyer are

i nconpl ete 28, then the buyer is required to conplete the required
information 24. Credit card details are then validated 30 for accuracy and
credi t | iThd nohfquebed nasiatids cah bieiraplealdanted irmnadoes satbafirmentsy YuiBd, it hen

the buyer is issued 34 with a user 20 panme and password to be used during
the sal eGSR d&ﬁﬁ”‘?*\r‘% SEB?@hu%tregaéi‘oé‘s Qe s oRUCHEN { FRPTPeANd sSWIE not

sati sf actigfpYembhf@tiBHyer i s not registered) but is invited to reregister 22.
Once regi stered, buyers present 36 at the sale site at the appointed tine
and 18 5 Decenber 2002 _ date. The session administrator starts 38 the

sal es sesghd)y vERgHPH | ces of each quantity of ~lemare calculated 40 as
descri bed above, based on the range of offer prices chosen by the seller.
Typically, as nentioned above) each single itemis allocated a different

of fer priggunhdPIhRidn RIMKOSpLRWRH oio_fH's,=C§y§t@mt Besdriteabor iré&acés g ning
to Fig. 2, the system continuously nonitors whether any itens are discarded

42 by a blagdity péjachuyiess théegistan puribase inatiustioes afiter dhecited aoft tbessales
e e R IR S ot R G e s
the pri cetref salesaiession effentivelysbécumesmaniottdryd Edunh bogerswvhp is eirded the not

the item option to register purchase instructions has a right of first refusal to purchasing the

item at the currently available offer price. As in the usual operation of the system,

the offer price increments once an earlier buyer's purchase instructions are

15 accepted. Discarded items, and the consequent price redetermination, are

handled in the same way as in the usual operation. A lottery style variation is

desirable, when the offer prices are essentially nominal, and the items are

essentially being given away, perhaps as part of a promotional event or other

marketing initiative.
20 Implementation

There are various ways by which the described system can be implemented. The
Internet is preferably used in many cases, though in other instances one or more

other techniques may be more appropriate. A number of examples are outlined
below.

25 1 Internet

An identity code is given to each buyer who logs onto a Web site. The

Internet is an attractive mechanism for implementing the system as it allows



10 offer price is redetermned 46. The itens are offered 50 to all buyers,
and buyers are of course free to accept 52 offer prices for those itens.
The lowest priced itens are offered 54 to those buyers who accept purchase
of the itenms first. Once an itemis purchased 56, it is checked whether any
previously purchased itens have been ygjected 42. TﬁeDSFﬁéPeﬁr?88§ of the
remaining itens are 15 redetermned 46 if necessary, depending on the
presence or frelect i i e. e sed

L om 15 aadeq 00 18 PRil BEE FRolgrRlRy REol RRRREA EREN AL PG ERE TS
updat ed in t e stappaingst ambulttatembaletob@any Hauylewy evithgy pepatinalar amauer edi t
details are checked 64 a t he buyer es p nt 66 for the item The
transaction dg?§%§§%38§”§geﬁBﬁEF@%“ﬁ@ggﬁﬁ?ﬁﬁ%évLZO Once this is conpleted,
the process ends 70 for the buyer. The relevant details are used to update
t he delgéerynga%ﬂbaSﬁ%7%, and the itemis dispatched for delivery. The

sal es sessi o CHHETHUEY™ Wi t h buyers purchasing 56 itens, and prices
increnenting 48 until either the session is conpleted or all itens are

pur chased 25 74, ce. ei,ther of these .events occur, no re rchases are
hocepted and AhiyEBIRRIMENIS ool S SamRHISIgReVAE Wi pirriste;
nunber of par Alinfdsh *lenBoNMRtoaGRSIMMEMSAIdEH S tHRNGtdHEEr S W shing 19 to sell
or but itens using the system 1 Hi gh volunme disposal 5 Decenber 2002 There
are various advantages associated with the above descri bed nethods. The

met hod 1 8 par phedb anbyamelblesisidred to qui ckly disposing of a 5 | arge
quantity of stock, as the price can be set to start relatively | ow and
increase in small increments. Clearing large quantities of stock is

obvi ously desjq ahik &asbOtheepabht elephfe HebRbinE 056 ah esbrfimdiont wiRde! s,

| aunchi ng a new product, or clearing stock before conducting a stocktake or
i nventory audimassimegifesystear such anlpdigner geleyisioneyOf  cquisg.e aayeolbary so

many Jpuyers Wisl.lhélﬂg h&sPA%dld Bhn %ﬁéo"ﬁ? dé%\‘}?‘é,%pers"‘%ﬁﬁb&r{%"er A& Boluigper of
ere 1S accordingly a far greater buyer audience attracted

price 1evels)
to at |east otisowfh theomaspmiedial endl suyeds Gilptal ¢haudh arsirg 1he \lephsuigpl y i s
hi gh and demand is | ow, bu erfsvte?d to.é ke thteir time in deciding whether
to purchase. PYSEA 40 ARCERIOIRTe]ravoX gﬁESEKS AES BN AYele: BaPHgd BRd
accordingly, Re¥sibh RinfinRtrAEH&th bRlyOtaetdal8 iRYsdienBassiddir! o Yonefline.
purchasing at a |ower price. Further, buyers enter a sales session with the
i ntention of peaRlisiedeidagirahly aHeved fe pravideeeqysiiaceesetned!l boyers. | nitial rush
When the offer price is at its lowest, frantic purchase decisions are
initially nmade. This conpetitive purchasing generates an urgency to the
buyer¥ pur chd@w%éﬂd&r}})e&wsm\s long as there is perceived to be

particul ar value at the offer price) there will be buyers accepting offer
rices.

P Altematively, a facsimile machine can be used rather than a telephone.

Accordingly buyers accept offer prices by facsimile rather than by
telephone. Any mass media means of communicating a sales session to
buyers can be used, with buyers accepting offer prices through any
20 convenient means - fax and phone as already noted, but also through the

Intemet, private networks, or in person using for example, loud hailers.
5 Switch and public announcement (PA) system

In this case, a switch can be pressed to activate a light present in a central
place. There would be various switches located near respective buyers, all
25 of which activate lights which can be monitored by the session

administrator. Sales sessions would be announced by the session



25 4 Transparency 20 5 Decenber 2002 Product and sales information can be
publ i shed during the notification period, wthin which buyers can deci de
whet her they wish to participate. Buyers have access to information
concerning price spread, policies, contracts, prices, quantity, time and

date etc. This is typi caIIy attractive to 5 prospectl\r/? btl%ers 002 Difficult
to mani pul ate The nmechani sm of redetermyni ng prices Sonés °AR accept ed of fer

price is withdrawn in relation to a discarded item avoids the possibility

of prices bei nginanistrat@i dlek v ;buﬁhba:,tredmhhém@ghof Rlassysperne hiag @sye dDwbuidv oi d
"m ddl enen" The s(ﬁséem allows itens _to ge di stributed di rectl$/ to.
i ndi vi dual s wi'Fh PrPrazRg ﬂ'&?'bﬁ\j&@% BEh 8N JRPIGTRENGYIER 1B e tSaitpble

outlets. This G@inRf BYdiISy Wh%?é%u%éi«@ Hgvéfvan@éhtéa%plaeeew%@wo ydienend
purchasers. The systemis flexiblé as it allows |arge lots of an itemto be

di vided into a¥eRbaH buyess. l@ﬁmaldeef Msing, a &t systenn.a gelitableberassomedia
tered b d |
\rmelglcﬁ g:: ntlrjgce({etgcéla}cftepﬁat&reygg %«%ﬁ Oan[WElr in§E3YPs Lgll;‘l 351 Iggznsa%?§ét§r?gst he

1 4>'€8S s ons
same time and sleiteh, at pivté @hent @@haagsmoam bd meeey@,t Bnyers 16 Ui lteibateslyr
both B2C (busin s to c stoner) transactions as wel|l as B2B (business to

busi ness) tran i 184N el RUTEDS SR @81 1N OURRBPEAeNAlieRs 20 and commer ci al

guantities are m)st swtably offered for sale, although consuner itenms can
al so be sal d. Decenmber 2002 CLAIMS 1 A nethod of market
facilitatPon, f‘H@“%fOr?é’Eiapﬂél"‘ifS ng: providing information defining a

plurality of offer prices for respective quantities of a tradeable iten)
sald offer priges. Reulher ' §5Be% Wih The ' satlon” adiniatrator. contraing. the
10 purchase process. Each buyer has a switch, which is pressed to make a
purchase by lighting up a light associated exclusively with a particular
buyer. The lighting system is wired 1o only light up one particular light at any
given time (and thus accept only one purchase instruction at once). In this
case, each buyer competes for each offer price by attempting to be the first
15 buyer to press the light and thus secure the purchase. When the item has
been purchased, the buyers again compete against each other to buy the

next item. Thus there are as many purchasing rounds as there are items to
be sold.

Alternatively, a display panel can be used to indicate the order in which
20 each buyer accepts an offer price by pressing their switch. In this case, a
queue of registered purchase instructions is formed, and with successively

registered purchase instructions being accepted at progressively higher
offer prices.

Disqualification

25 As mentioned earlier, buyers abide by the session administrator’'s ruling of

disqualification. There are various grounds by which a buyer may be disqualified.

These are outlined below.

1 Failure to register



regi stering one or nore purchase instructions for respective quantities of

said tradeable item and accepting one or nore of said one or nore purchase
instructions at one or nore of said offer prices, said one or nore purchase
instructions 10 being accepted for progressively increasing offer prices. 2

* Anethod as clainmed in claim1, wherein said one or 310f& Qi £NasED?2

instructions are accepted in the order'& n which they are registered. 3 A

met hod as clajmed in claim1, wherein a sequence order of said one or nore

_registered puPHKRISEMPRSTETIRIET WHE The SBseiap| AN el lerpaspicirale Brasalest 15
refusal of acg@g.@fmceaeg, istérd S IRGER ¥R &”?r&f:déaélij RASLro ésqeaegg%%r ed

purchase i nstructions progr essi ve ncreasing o ricas |

provi ded, in sa$$]0tsaﬂjem\mradmdelrf aibuyees&aﬁettoofre@aied @if@mesprrio&e@gimﬁ

nmet hod as cl ai ned in.res t%ect of

Ortord 25 O AelR oo Py Be e SR ot b FRRE Sinchy BBfeReradefi e

respedive 20bqy@rntwmu@§ inbligibled 16 r paltiaiage i hefhe mté&sﬁdﬁ Sbrr&H HYeered
purchase instruction of said one or nore registered purchase i nstructions

i s accepted i fiswalied frem he3al03 pE$SION ce. 5 A method as claimed in any
one of clainms 1 to 4, wherein said one or nore purchase instructions are
only accepted during a predetermned tinme 25 interval. 22 5 Decenber 2002
6 A met ho% as [CPAIZEE RHCBASPONe of clains 1 to 5, wherein said offer
prices vary between a | owest offer price and a highest offer price in equal

incremental prjice steps. 7 A nethod as claimed in any one of clains 1 to 5,
wher ei n sai d d’f’TYePU)tﬁrﬁc‘%'éo stiemnt t9etalearstant @\v«e@mwh%@ua DY eAGHePIIAI R ghest

of fer price i nRNoHE; Ber&%'tﬂérs@gg%aédrm Jhgt‘?at%F%P%nSQhééﬁ‘?ééqggsé’}én%g* n

in any one of clains 1 to 7, wherein said respective quantities of
traded®l e it erheadisqealiffiecotiem theasates Isedsian, asahisechn deprive otferdfuyeiraiofrs 1
to 8, wherein an, .acce ructlon can be withdrawn within a

predet er m ned T?lﬁ'\gq %qr&a?urgg?ﬁ? af@g? & POfCof said pur chasa

instruction. 10 A nethod as clainmed in cI aim9) wherein said predetermn ned
tinme integval ﬁnds ﬁh ggrchase instruction for the highest of said

of fer prites i 'STSYEL er Oﬂpﬂmrt@tgwgd as clainmed in claim9 or 10)
wherein, follow ng w t hdravval of a purchase instruction to include the
reject ed guant e itemao one .or

S orea o iiers wiB URDPETE RelyenioOL bty e Bpfersefbm, PUE G, ©

rej ected item possibly obtaining an advantage for themselves, can be disqualified.
15  Example

An illustrative example is now given, in relation to the accompanying flowchart, of

the events which typically occur during a sales session.

With reference to Fig. 1, initially 10 sellers are contracted 12 to participate in a
sales session. Once contracted, sellers announce 14 items to be sold during the

20 sales session. This announcement 16 involves details of:

1. product
2. quantity on offer
3. price range on offer, and each price increment

4 delivery costs and delivery mode



12 A nethod as clainmed in claim1l, wherein the offer price for which said
- one 20 or nore purchase instructions in respect is accepted for said
rejected itemis greater than the offer price originally accepted in
respect of that item 13 A nethod as clained in any one or clainms 9 to 12,
* wherein said offer prices of all itens are adjusted if one or nore

regi stered purchase instructions are agcepted in respekécafibesai 2002j ect ed
item such that the sumtotal of the 25 offer prices of all respective

. quantitibs ofpayrhentmethadenai ns constant. 14 A nethod as clainmed in any one
of claims 9 to 13, wherein said rejected 5 Decenber 2002 23 itemis the
first itemto be sold at a price cal cul ated according io 1lhe expression: X-
X-Y N+1 @her ewabaktycl@hifer price of itemfor which a purchase instruction
was nost recently accepted Y - Ofer price of the rejected item N - Nunber
of items for which purchase have not been accepted 10 15 A nethod as

clai med 7n cl datm drl tindeesfehe seacodl t0b sabdsdsefsf@r prices of said remaining
itens are decrenented by an anount cal cul ated according to the expression:
X-Y N+1 where: 15 X - Ofer price of itemfor which a purchase instruction
was nost 8r ecemehye acedor edtudl - Offer price of the rejected item N - Nunber
of itens for which purchase have not been accepted 20 16 A nethod as
claimed in any one of clainms 1 to 16, wherein said provision of information
i s achi eVbeseydgtniyiatengtoaed iista alellofs eatabuiseess | aiid r@FPB6! h¥Sossed? as
quanti ti ?esqtRFeoa tradeable item

Once a session is announced 14, invitations are sent 20 to prospective buyers. In
response, buyers register 22 and provide all relevant information. New buyers who

have not previously registered with the system need to supply details 24 such as:

10 1 name
2 address
3 credit card details
4 yearly income
5 spouse yearly income

15 This information is stored in a buyers database 26, and accessed when the same
buyer registers for a subsequent sales session. If the details provided by the buyer
are incomplete 28, then the buyer is required to complete the required information
24. Credit card details are then validated 30 for accuracy and credit limit. If the
results of this validation are satisfactory 32, then the buyer is issued 34 with a user

20 name and password to be used during the sales session and in subsequent sales

session. If the results are not satisfactory, the buyer is not registered, but is invited

to reregister 22.

Once registered, buyers present 36 at the sale site' at the appointed time and



5 Decenber 2002 17 A nmethod as clainmed in claim17, wherein said list is
ordered in ascending order of said offer prices. 18 A nethod as clained in
claim17 or 18, where said list is updated after each 5 acceptance of a
purchase instruction, and each withdrawal of a purchase instruction to

~reflect the offer prices for which registered purchasg, et s can be
accepted. 19 A nethod as clained in c9 8 m 1, wherein saélcgesone or nore

purchase instructions are provided for registration by a plurality of
- buyers tdnta. EéﬁtﬁfeéIS'OIOaéﬁtlmwa‘Wh|5&€H‘5aagnthﬁ3 SRASSSEIHONT- elfies Priges oh et
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si mul t aneoes gzh@:dan bedhefsdlar.dTyfi¢aly, psi mestiorztd Abowd h@ai:raSmQIealtaﬁdns n any

one of clai tp. 20 erei.n said tradeable 15 item can include a
pr edet er%‘f%g’ge‘iar?@if‘?fﬁm Wﬁe'oﬁ’”qet EAging Hom Wedpwgstrsicerirt E%th'gr}f@i‘ Pe&t i on,
t he system I ncl udi ng: nmeans for providing information defining a plurality

of of rlcesf [i)eCtIV uantiities of a.tradea Ieite_ said offer
price TUng oy g@pegt Gf'ﬁa QNUNYGUFY s MopiQaEs 's aNYo1efRENa"S or

regi st erﬂi&@aﬂi&i a9 ﬁvoéeblwérrc‘ra@&ﬁng S it 'Woé&frrdn%@p@fcﬁéjé/&eﬁlq@mé td es of
said tradeable item and means for accepting one or nore of said one or

nore pur taflested et thecinvaniont database Hbr ¥Wign dhisdoegyrer i bel pées ofalhe one or
hore pur Fé]ﬁﬁﬁ'nﬁd‘ﬁ&%g% r885teRfIHAY ASGERLE Y aPSVAIMERS 2 5liknhES 582 # &9

of fer prices
A% AU@ Aty .oASemainiAy Btddhis. ibbfdfndiited 48 byA 0AROSAGDH Vibether Ar Bt Al Ayn A. 7. Ay

{9. AY% A/ Fi F>WU .
[val 06 XPiat Biibe dg taiarbnpe e dedlens e olipes] Su1q ehPusERADEAWETEa] ca] ¢
a] ca] ca] g Gl sursalieal tdbedpicsRliRl Jorices for those items. The lowest priced

items are offered 54 to those buyers who accept purchase of the items first.

Once an item is purchased 56, it is checked whether any previously purchased
items have been rejected 42. The offer prices of the remaining items are
15 redetermined 46 if necessary, depending on the presence or absence of rejected
items as described above. The purchased item is added 60 to the buyer’s

shopping cart, and the relevant details updated in the shopping cart database 62.

The buyer's personal and credit details are checked 64 and the buyer makes
payment 66 for the item. The transaction database 68 is updated accordingly.
20 Once this is completed, the process ends 70 for the buyer. The relevant details

are used to update the delivery database 72, and the item is dispatched for
delivery.

The sales session continues with buyers purchasing 56 items, and prices
incrementing 48 until either the session is completed or all items are purchased

25 74. Once either of these events occur, no more purchases are accepted and the
session is completed 76.

Advantages

The system has a number of particular advantages for sellers and buyers wishing
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When the offer price is at its lowest, frantic purchase decisions are initially
made. This competitive purchasing generates an urgency to the buyers’

purchasing behaviour. As long as there is perceived to be particular value

at the offer price, there will be buyers accepting offer prices.

25 4 Transparency
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5 prospective buyers.

5 Difficult to manipulate

The mechanism of redetermining prices once an accepted offer price is
withdrawn in relation to a discarded item avoids the possibility of prices

being artificially inflated through false purchases.

i0 6 Avoid “middlemen”

The system allows items to be distributed directly to individuals without the
need to engage third parties such as retail outlets. This can provide a cost
saving which can te passed onto the end purchasers.

The system is flexible as it allows large lots of an item to be divided into a number
15 of smaller lots, and for large numbers of registered buyers to be grouped into
smaller groups for sales sessions which are mcre easily managed. Multiple sales

sessions can be held at the same time and date at different sales sites.

The system is suitable for both B2C (business to customer) transactions as well
as B2B (business to business) transactions. In a B2B model, commercial items

20 and commercial quantities are most suitably offered for sale, although consumer
items can also be sold.
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providing information defining a plurality of offer prices for respective

quantities of a tradeable item, said offer prices being in respect of at least
5 two different amounts;

registering one or more purchase instructions for respective
quantities of said tradeable item; and

accepting one or more of said one or more purchase instructions at
one or more of said offer prices, said one or more purchase instructions
10 being accepted for progressively increasing offer prices.

2 A method as claimed in claim 1, wherein said one or more purchase

instructions are accepted in the order in which they are registered.

3 A method as claimed in claim 1, wherein a sequence order of said one or
more registered purchase instructions is established and an option of first
15 refusal of acceptance of a respective one of said one or more registered

purchase instructions for progressively increasing offer prices is provided, in
said sequence order, in respect of said offer prices.

4 A method as claimed in claim 1, wherein, in respect of one or more of said
offer prices, one or more purchase instructions are registered for respective
20 quantities of said tradeable item, and the first registered purchase

instruction of said one or more registered purchase instructions is accepted
in respect of that offer price.

5 A method as claimed in any one of claims 1 to 4, wherein said one or more

purchase instructions are only accepted during a predetermined time
25 interval.
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one or—re f said one or more registered purchase instructions can be

accepted in respect of said rejected item.

12 A method as claimed in claim 11, wherein the offer price for which said one
20 or more purchase instructions in respect is accepted for said rejected item

is greater than the offer price originally accepted in respect of that item.

13 A method as claimed in any one or claims 9 to 12, wherein said offer prices
of all items are adjusted if one or more registered purchase instructions are
accepted in respect of said rejected item, such that the sum total of the

25 ofter prices of all respective quantities of all items remains constant.

14 A method as claimed in any one of claims 9 to 13, wherein said rejected
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x-$10% & & () remaining items are decremented by an amount calculated according to the

expression:
X-Y
N+1
where:
15 X = Offer price of item for which a purchase instruction was
most recently accepted
Y = Offer price of the rejected item
N = Number of items for which purchase have not been

accepted

20 16 A method as claimed in any one of claims 1 to 16, wherein said provision of

information is achieved by providing a list of offer prices for respective



6- $109Z' Z& ()- -$109B(& ()- 9*109B(& ()- TfS& 109~ X& ()-y

T$109B(& ()- g *:vUd _2f "109R$?& ()-z s@0%$~& ()- f° 10%-$ &' ()
s10%-$~& () - 10B( 10B( 10B( 9s$109B(& ()-8|[:vU4 _ LY "10%$~& () -
9$10%g$9&' ()- 5 9$10%$b& ()- ' 10%-$~& ()- | y#1098& () -

"10%-$~& ()-$p| | [:vU4 _ L. 10%$~& ()- LY+GlO%~$ & ()5 o1(10%-& ()

Fl 940%-$~& ()- #'10%$~& ()- 10%$~8 ()- Pecambgy
LY+GL0%-$~& ()- $9910%$~& ()- S7TF10% $~& () 9610%~$ & ()- 11 $1ocy$&' () -

Nor mal " " Head,Adtided & a tri888hRdiets] ¢* " Headi ng 33]c" "Headi ng 43]c"
"Headi ng 53] % " Illea (Ian% ' 3? e Head| ng 73] c" "Heading 83]c" "Heading 93]c"A
"Default Paragraph Font !; & 2w9>BlI OVn] bgouz) \#S-8c?"1 Yc>r| wivbcdef ghi j kl o

R2~K ! +#%$%
%EH 75 LP&ﬁXqZ#&?tgﬁgggﬁﬁ%ﬁmgwggggﬁ l%% ordered in :ﬁgendmg

RomanAr i al Cowriier ofieid h?fRODtIC@nt r yWor dDocunent

I"#$9R' ()*+,-./0123456789:

<=>7?@ABCDEFGHI JKLM\ICPQRSTUVW(YZ[ \1~_"abcdef ghi j kl mopqr st uvwxyz{| }~
18 A method as claimed in claim 17 or 18, where said list is updated after each

5 acceptance of a purchase instruction, and each withdrawal of a purchase

instruction to reflect the offer prices for which registered purchase
instructions can be accepted.

19 A method as claimed in claim 1, wherein said one or more purchase

instructions are provided for registration by a plurality of buyers to a central

10 entity which administers the registration and acceptance of purchase
instructions in respect of a tradeable item.

20 A method as claimed in claim 19, wherein said buyers are substantiaily
simultaneously advised of said offer prices.

21 A method as claimed in any one of claims 1 to 20, wherein said tradeable

15 item can include a predetermined combination of items.
22 A system for market facilitation, the system including:

means for providing information defining a plurality of offer prices for
respective quantities of a tradeable item, said offer prices being in respect
of at least two different amounts;

20 means for registering one or more purchase instructions for
respective quantities of said tradeable item; and

means for accepting one or more of said one or more purchase
instructions at one or more of said offer prices, said one or more purchase

instructions being accepted for progressively increasing offer prices.



