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or have thé %bﬁQBéﬁérn& g eiARISMnf ALl Wﬁ@ﬂe@‘eéﬁlﬂﬂs %&r@(c(ejﬁl/on‘ép M it case
resent method of financial advising fines
requiring @@@mlmcbaqmn wéseV Advidyeardingih & designedavitical tabhib drogess is the
creation of g gﬁ{ﬂﬁg?ﬁ( Juﬁetﬁ?at %ns?c[éﬁs th? 91% eirta%l%es %Hlor I t eg,nag? Eﬁ%&p

are

| '4 “actlon po\Mt’Abr porufdaots) Vfﬂdd:(ﬁ) fophidediiy domﬁrmgﬁdvidédbl i:‘élitB/eWmfrequent |
C l-ay1 ng goal s (or  accept nore i nvestnent’ risk), - -
(ie. the clwakwoglé ¢ Bitlsequideng i rmign Hihwlcthe tiniedheir adieqys to reduce

goals or dPBPEoALYAd RAERY eqme%gﬂfg agég' Al vﬁsehﬁé{i%ré SRuehghdRy, - -

ncrease a- go goa 'séoner,“or re
moved to ammhmtblm orrpwifolwdms‘kas iresaakd tlalsseﬁmgaptemen@lectatmn for the

ei.t her case.reguir eterm hed actiqQn. of new advjc
client, it i 3leg iRy g el e @ﬁgky 18§ perifuepeq e pfigiop ob isasass g the goals
will not ndell®o 66 6@{’1%)%1%(1 a%aﬁ%@gdrﬁl@ﬂﬁ@re rd%féQ? t%?@ém&ﬁ%bﬂﬁig@d biee
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ssunproff RYETLRANA LRk b Db i Sof oo ve
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investing it Iaeunéed sThiantethodricedmysiizhés tﬂ&ﬂgeddﬁmmgatﬁd bbmﬁm gone where normal

i.ncrease_in the, goals
market environments do not requlr% new advice (unless the client changes their goals or




will not need to be conprom sed again at sonme future

date if they remain unchanged by the client. Therefore
waelepsnsti7ng on t he approach used to cal cul ate PCT/US2004/042072

pr obabi | i ti es and how wel |l the assunptions are

. .. Jdesi . | culate th babil.ities, th ferred
priorites), B Heise P ogY Fave B e Rt ahis e irti i raice
compromBmy JRTREMISVESE Wifly REqRt SRS Erand &8 %a}ﬁh@fﬂre&ﬂ{% ihBccasional,

five requiring a conprom se and the remaini ng
but more &agiens mne«mt@lm@qg praduge achp@sabtout/mlprhmm@@tsto gg@lal(er pastfolio

tfol k ' t f
risk reducSE BT SHGBRRL? Ttk 8 oo, ATROR gl et L
track”, Wh’:ﬁ‘@ &anarﬂ'é'ts sremetinef tracle Wkieshx@8mehi foobhatl@ts ive otb Brudent
or.t zone where nornal market environments do not

-~ advice Solruéla%ﬁ that axeynldeply todbe(artiems gnd whierd qesptionsh fvgeble Hatkets have
r
positive agﬁ@é ﬁ‘%ﬁe}[)gé;ﬂé%g%td:reﬁ& rcalg(?ﬁi’ﬁ ?srtiel%gw{lgcﬁr éeﬁd%gﬁﬁdéﬁg ‘fh cHient has
in the advtsommd Mhesddviposie udvies argindonstimperthugly dbpuf uhe thﬁ{nts hbfestyle An
tive random ma e ults_in _occasiona ut

example qfgiefng sl Ifang%wabﬁ%ﬁa cuding gllgf e fesreprriiekio xpge
throughodt %&féﬁt"‘?ﬁﬁl\% hEHchPl?éeéecf ﬁrhaf?? Wg%odohﬁfléﬂ g%f Eﬁ%&‘&% B client’s

Such a rel ationship i nanci a vi sor re
currently tehomg@ndﬂdgqatsr(ml ISﬁ) df dA0q staisticallywhetentia) portfobmrkwtts) mdehe

ack" re extrengl market s have :

portfotio vty b FES6 P oGt om0 L e potpapgorttoti
results) in@xtéRAMR ANt tMbelicdt pedasi onal favorabl e markets have

positive advice inprovenents, dramatically inproves
the comfort and confidence the client has in the

about the c?{“%ﬁﬁé‘gﬁfi‘?ﬁﬁéﬁ“%m@ﬁ@%' detining

f
ool 51Ty 10T S, SRLEHhL BBl BLRRgbEs

invention; needed to have 75% confi dence of exceeding the
client's currently recommended goals (i.e. 750 of 1000
[00015] st adiig2 ig 4R PYerpRIpRTERQF SPSFAIdbIN asCordansereih thapresens method;

<ol B ARG RSy e

- :method; in exceeding.all of the cI [ ent goals. . BRIEF.
. DESCRI'PTION OF THE FI GURES 014 1A-to 1C
A0001TT - ¢ oy dHig-h 5 @0 EXPRIGYAFRRSH S5RC W%@de%@ mﬁxth%area?ntmréhod

08 ig.
[00018] Pr eg?@?ts ik QrY@igrhﬂﬁby chQ? %él@ratgﬂl th acRoldBn @ W RX @s'éﬂt method.

report generated in accordance with the pres
nmet hod; (00016] Fig. 3 is an exenplary goal

Tet hod: | 00017) AP BERCRIBRART  Mopor, T e
1000191 o087 ely0a 35 BREARE Sithipety R RaBks Beebat frcing a
balance foﬁﬂﬁQﬂh@ﬁ%ﬁNéﬁntlhbuthelﬂrc@ﬁﬁd‘éncgﬁté?Qﬂ) much uncertainty) and - - -
unnecessary sacrifice. Current techniques attempt to identify the client’s maximum tolerance for
risk, and then to optimize asset allocation based on that maximum risk, without consideration of
whether such risk is warranted. The client is periodically advised of the status of their portfolio
based on actual performance of the market. Typically, this status review consists of a recitation

of the performance of the client’s portfolio compared to the market. Less often, the client is



DETAI LED DESCRI PTI ON [ 00019] A new net hod for
financial advising is disclosed with the goal of

wo povdiosagoa bal ance for the client between i nsuPd¢T/UEBN1/042072
confldence (i.e. too much uncertainty) and unnecessary

oot SRF i ) S50 T T bbb o

“achlevmg’p?bem ERhias felktually %Qﬂlhﬁé Jf%ﬁ@éédf?@ lgtt’t"i‘&relﬁ% lan8¢BsEd 8Ksuch). If
hout consi derati on of whether such risk is

actual perjggmmeass efdthe Thent s linvestmeng persfolio ik romir) the eldant seld usdallytve advised

f e ortfalji.o based ual, perfornmance
tostick 38 KTl in e i Ry & ul iy B8 01k e ok B R Enly o
increase cohtridbuti6sd thakd ﬁditf@lﬁo 68 cPRfihAE FRGEneke of Iﬂ%ncllo'weﬁhké“‘d goals.
portfolio compared to the market. Less often, the

Altematlv@bf, rerfospanrpgiislecitoythan expeatys ﬁteeéte%maﬁshe advigedtto make no
changes (%?emtﬂ‘f 'V\%lcf lpe gﬁc{smﬁfe%te%e a8 tsto cc?r{tn esgtwlﬁge sgﬁgrﬁglg %rpng the

I S ac uw

smnerﬁkeiea&dmngﬂmhuhwmaneﬂgoMS)dlsclosed as such) I f actua
per f or mance, of the client's jnvestnent portfolio is

[00020] p oorLhetpgseg| pgthed Wl ipfended fihelp the ol pika thegmatiod kg e life
they have! W&Jnﬂd@ﬁ't@y SN §6%] S {thﬁeﬁthﬁiqu%w \';hg&s"\@ftﬁoﬁlﬁteedlgssly

ong t'erm or equent |y ncreas
sacrtﬁcmg: t]mtrrcutramu ltfmtylt: end hﬁ aypoding axhn@esmry mveﬁtmamtrrasﬂ(e wha tlie

re . of t he ked .go Al ter nat vel i
method ol SR s et BRTRAT Bebis cbesisiny Rl Bl birdye wivisor
to understasVing @fedt gHRKeE HNdeRITRBURSIAEA B fofithe é’l’ﬁ:‘ﬁt Qs ‘Q@ll as the

possible for the client to contribute |ess,

acceptablmqmpromema@ﬂrttmgiqnt@s gathpropprien i ammet@udmgnng empng each. It

also avoids SR 0B Edoyia 80 DAR i BB ERls R B hrndlicgt

understandiabﬁ@tottheylldfita(/@g “bb(ytﬁgﬂ ﬂfel wéact hotsachirefktig: froidedatémidierange
li ent uni quel % val ues, w t hout needl essI% sacrificing
based on %W@PW‘ deiiet efonfidenss iy perf %rﬁ@nb@yofatbemeﬁglea Hesseatiyas, hereby

avoiding tb{;'}‘tﬁl%h 5O afdt? Essweﬂ-g Do hith sga‘i% IP@%@M@E afrr{egﬂg of worktng

lents on or mat i on necessary

with the’ clmttdam pmlwdecsolulttbns leedted smacdeptablled:eﬂ@tcanﬂest tbacbievepﬁoﬁtlzed -
C d fies: the'i ‘of the client T
. goals, andaaé 3%1%41?&% DZ &P&Bﬂ%fsfee éht'oﬂ’rps@sbmaét tqwaéi goals

- while alloWith tB6 BRGH td aﬁngag@@wn&ﬁfés tnh giMsh@nong each. It .
‘ - al so ‘avot ds unnecéssary risk,. and provides perfornance

[00021] benalhnartkenwthad isgifsed pr mbnactﬁtelctaemtrtd ap sicae dabitentionddessary to

schieve t o8 Y AP P B EEGRGR MR pakrraria POt B cgent o

live life mctﬁélf)és*d o1 Wa@%ﬁ@ LEFAGRs He oIS that IRSIIBIWalues most highly or
alternatives, thereby avol di ng too nmuch uncertainty as

partially ingprioporign teetheigtslssacr i fi ce. It provides a means of

[00022] wor lf&(ﬂﬂbo}f’%ﬁ\g tﬁJ]t‘ﬁet‘ﬁl)tl f)ltefn%nt@ ra%\é{xrq'ﬁ)t'%ﬁ loﬂt{)\%z%é%ﬁ gtz tgg gﬁ?nt’e .'

accepta m ses 10 .achieve prrori

. goals interariate b onve sz)tBhefr hﬁd c¢hd mhbeniof @ozﬁﬁclﬂﬁ@@ﬂi@t& apialteanalsy aéfending |

nade toward goals, while allow ng the

. of the ? res
on the clie@y's dekrek o LR d Geyapuses PrgAN{ZH}g 4 T2pge Bheendsrifgrrelating their

timing (i.e. when each is expected to be “achieved”), and amounts (i.e. the relative dollar “cost”

of each goal).



[00021] Thus, the nethod is used to subject the client

to no nore risk than is necessary to achi eve the
wW@baiosns9789 goal s (i.e. no nore investment risk PEENS1084/042072

necessary to permt the client to live life in the

whi | h t h th
oonzay 085 FRO3ShBLSIEY R, SEL N e P £ LR e

forward ats Q r@éeﬁi@ Eor@@&in?ﬂgunﬁ@@@%ﬁ]:nt%%r@fbl%‘ﬁd désuécf@o fo %13 future Thus,

| ements a new notion of how each of the client
based on g@aalgn&trketaqer@rrawex the oh@t aambmedwsednidr at ﬂ@shpnmlntedomh the
achi evement at exi st dependi ng.qn t he
option) tct e ST ARk kO BT e BB G g oA example
the chentmai’yg% 4alvise@ &las thelrMi g1y %laéd Y edtheht golaisBall Be (abh@ved"&'i}ﬁﬁly by
each is expected to be "achieved'), and amounts (i.e
delaying yetigemnentt £ari ape e (therdataefgetireniatiorhig sase)is poigoaiicalin walued goal
\ .€0r
of the ch&[@ Qlogy{ %)g{% %]@mg%\{ ﬁ%g p‘garcallon H’lgs tap Ie genﬁ%‘& % ap % 1.
Furthermoegcthe iegurd dipvishie sdvinbnd clpar td mlalt@slgﬂﬁclﬁlﬂgésr i8ogIqRotities

the future. Thus, based on actual market
that Couk{[ﬂj sHew o ke Elovertnkedgrah & veniiioughpqtelia perfomance has
been Iowé?rtﬁa%e Rb&ch1 Wrh{y cﬁff s Bkd @@gen{ ReARAPEEWRER %&ﬂ%&rg n&ﬂlg Edwse the
heir goals or re uce I ncrease I nvestnent ris
client to “waarfpn‘ @eﬂdrr&g tcﬂm’éﬁte magctios) st inswel ntoney ot élaninateiogb loymore of

Lt e e S e

[00024] T et iThRBASpeiofthe fvERRR, h1§ aﬁ@ésnén?éf %dafs%fla}i 11Y\%|sf6?§§ carried out

goal of the client), or dr oppi ng the nunber of
by a finangish ediisar acThP‘ lﬁéiﬁnqlﬂlagglseltma}ew aremdivtidifat, amodgandzation, or one or
é | ows th advi sor

more oredfl 3%, B s Wb 06 Gyt PP B8 (sl be

any legal 61} thedityal Ibﬁiscﬁi d1%ﬂbuﬁ 6F PeBRBs. AT Vvl el @R hwill %E @ﬁ individual or
paortfalio performnce has been | ower

couple, bug Ggw%alsom@ igftiptinsthathgpap pesemenhparHolie amchhafmhm it wishes to
fund like ﬁgéﬂd%% I%f’ ﬂ%‘ﬂélgn ﬁﬁ{ﬁ[l' &efoh tlghl %ﬂé eﬁa?ngl%él%w i8 Ealltore% to financial

l'ong 't .
advising fet mdlvmuads améuples. nﬁowe\mfr dublGBphﬁMpRﬁ miag bl eﬁpl@fﬁﬂbinmﬂs other
. I 0024] 1 one -aSpect .
- than indivigiRleh ik Guple @ggefpg{%{gg% Jesi s AneDed | agl?leq segking proper -

. ‘manageméd $ERIR of SndAhdR i ara?lg I up,,{[ B Sl o Hifrain

-fi panci al. ‘advi sor may
mfomatlcmr@ramﬂzeamdmduabor onplepwhorpilk be rerjamq:ctmtaus dalmsqheand may

oo2s) | "GO, K 8RR SRS SOMRULS! B 08 et
backgrourﬂ@ﬁﬁa@ﬂﬁétloﬁr MRtpal 05y Thid1aforMYest Ritymedily B%i%f&rhntl eI 16 @Blain
l e, but could also be an i nstitution that has

or
than the typg Oif @%@%@ﬁﬂ}’m@?ﬂb’ﬂéﬂul’@d&ﬁ dedigripg pifinproialiplanyBspase phthe

. " amount otf_P eéi'é%&%ﬁﬁ% n‘?ﬁbqpow hire for%gﬁé%gélleckéﬁgfgﬁor foucgg)a%el ar§élrduous as- o

is typical 1hqu1ar1nmg becaiusaltisere hrearatyl desails &mlaheeﬁhnma&@i@eg 1@%5%{1&5{% the

e applied to investors ot her than individuals or
overall Va%%ﬁf&aéfﬁgpﬁgseefum A Bgnced. shel Hermioniiagudas beppskhut netsdetailed
informatioh@8khtHe PEQRSAd the client's current finances, information about anticipated future
income of the client, and the like. Information about the client includes such as age (or ages if

the “client” is a couple), current assets, current income, current residence, and current expenses.



managenent of funds or endownents. In this exanple, a
financial advisor will obtain certain information from
wao b@siosaddyi dual or couple, who will be referrePCT/USHS4/042072

the client. [00025] Referrlng to Fig. 1A the

nei advi so the client for cer
Informatigh ARG SHes Piras il D e neties LS EASTS 5 fr iaineme from
sources oﬂﬁ:r E%B'lﬁ@sﬂrﬂen@' birhek oandd ﬁﬁ%fn%r S(Scﬁ’al%%@ﬂt? Safdnt A& other
type of information typically required in ‘designing a
sources of fasawices | Rgsidgnce iBampertant &ir caleglation thetimphctinfderal tixed, mmiudmg
i nf.or ect e ol nee

state, coupl) 40Tt T Pe B s G p B et is

applied td iﬁemo@rommmwﬂ@a@ﬂosnfdmaua@de I mmat eri al in the
text. of the overal] vast uncertainty of the future.

[00026] | n gHﬁ@n&recely% Phis refasivekitsiraightfapyaid ifommasion absmep Abe, the -
financial gc?\lléadr r%’t%g, a{sm 191% rcrﬁéﬂt? %£Bﬁ§/tthélp ang u?@g 1%1§Ei§ {)g o& Itg]?lt ?lzy

include theﬂﬁ’ﬁﬂﬂalkmsf ott" l‘@omicewtvanaﬁninhébe sthdhke .a rhidecsRhb ) incda@during
t he cjlent i ncl udes such as age (or ages if the
retirement, & degiied rapge of fppdinan esigterat @ pertigylop paint, aupngarnf depiecsifer

i R, A R BRI R s
such as a ss@tinphowns: @tirdment vdoatien iracd beddet,ondesived estate tvhllue at death, or
t han |nve such a ear.ned |n§pne Soci

any other GRReHR S ST R BeStin ot oG G B LRE SRivedt dhtdeus, and n

accountinBDHHRAER: thd ik FRAE HaMhg fhe'gosBHEHIRAIGD ﬁa@@ of fﬁ@%?éth&f because
ocal taxes, including state, county an muni ci pa

traditional finansial pheningmetleods ravehidyisors enanhing clienté ahouy heipg lréahstln@m

goal settlnrggxgﬂlch grr\glllrg eg"ﬁgeo P%‘gﬁ’% gﬁr a@v?lhgt‘ﬁévglq chie gozﬂt ?rgwn%th%a%f

financial at(Bﬂlsilﬁg welld catblél BivtHepmvay, thelkifddroTabhle WiltvaStPwdehQlients. For
the financial advisor now asks the client to identify

example, ¢ Rildleggsarale may have e peqd fonon e PsioAyi feasdupatione | Uweadvisor
should betcg%ﬁﬁ\f@% 1&@&4 dftthe 8 a[lg G 13 A 1uY A b%ﬂ?c&zﬁrﬂ?ﬁ' goeﬁéJ gxlﬂi those

a range or ann I'ncone durl ng et

. that are rad:-esu eved inighe® the chemd frhe adxasnr;e]savatgao‘tﬁamed mnﬂmw afthe goals, -

e e.of "desires for ated |l arg

-t block lgiﬁﬂﬂa? RO R eniy BRI Sfgastseal st sep 115
Values of @Bk Gan BPinGhe forhititGnREL:E f@ﬁ%ﬁ%rﬁ gé@ o?%n \éﬁﬁlﬁfﬂ)é}%f Qﬁ“ﬁl
.. . -a.xetirenent vacation trave FesiTed estate
" vacation tyipg deringtretirenicht. Qthemvaluastche be exibe mdﬁumoﬁorr@foramgre planned cash

it RGP PR b h-BEBh i g
major expdlhb’el (8@. ttheb@eRhohdeNt THd vadld FroRRasE Do MBRITBLBESs and

because_traditional financial planning nethods have
timing of gyings e be edsted o Hig rortfdinmricatotatirgesnig real istic in -
goal | iy t] A
f00027) - 20FASF KRR AEOHE At AN S OF R BB Bt piekinin et
separate catdgmrgrj Wihouo uégdr&maﬂiaher Ebllﬁt:‘hﬁg Bmhebf thdi‘b% itidandglued is gediksc.
i vary between clients. For ex a, childl ess

) |
The adVIS%fmo%\BWé CRBYMRAGHE that the dlsak galsaiped §9tabeereehstxcoalb&;¢em together. In
general, Cl%ﬁl Rt tJ E‘aave%’s‘é' I%er SBRY &R n(%}@rhﬁthgll g{?gte? L‘étﬁ‘é&aﬂllﬁcome

e goals of the client,’ inc
and have ZQ]@meg estaid, dnddleeideal values of goals will reflect these desires. Any appropriate

verbal formulation may be used by the client and advisor to communicate the ideal value of each

10



that are rare or even unique to the client. The
advi sor, having obtained the identity of the goals, at
whb@sksrdB, then can ask the client to identifBCHNS2004/042072
i deal val ue of each goal, as at step 115. Val ues of
oal.s can b in the forn1 f .deal retire t age,
goal. TheBarTaRGhan Or GRmerood F S DAATOHIEE P Hetftuge ofieighg as noted

4 f Snd PhildIgid
soove in{ Bk ke (L5 YRS DUSEARY APl Aot

The ideal yeluien efigqudd are sedeivet! fay theiadviser, as indicated tycbloek 720, and recorded.

expenses, or a futur Xpe t,he. bea
1000281 10 BRSnie o i o RE g TSI 5 % eisblstia e g ph soal o
indicated 89 ®1dck 289 A acs&Hht)g $a1h@ oPg gl slen ﬁ&&rilﬁethﬁ ‘arsh"fa%ﬂ &llar value,
rior to retirement. [00027] Ideal val ues of goals are

such as of snpwal relilemest PR, antestads, femking s edyspidgrepEchildramaona large
future pul%ﬁ;?s% ?%ﬁ%tgra&a?eg %g sv\”vﬁe{ﬁ glg? r%ti@?élg lltage \(’Ynt%t cﬁ?%l g%e\%ug%l? Btcllrchase

' that the clidno u/iodldcm‘dmruceqitﬁol& Hat thieh @voluﬂiaﬂi sa@ﬁ?dd&oﬁﬁﬁ&nfm{g the goal (or
realistic, all taken together. gener al clients
delaying iy p thatevel ifat WG ACressay 19 aqliievs ag%lﬁ%&oal thegipgrsppally, valued more.

hav &,

00029 1273 AP icd L IE TR ARy ERMLPY B0 | pECRE smats o

latest beatahkesw toiesnbte&snouﬁmbuamﬂmnm ihatamoumthalls Suffinighiafor dre olieyt to be
the client and advi sor to.conmunicate th

reasonably leired A e HT2165 ERGISHS . PP "UHP MR e date oF a major

future pur@Pfé%E et%%%qieéﬁﬂéd ! §éc¥pl‘3§ﬁ%ﬁienﬂ tiaf g&h EthB ahid rlﬁ’us@f)e Elﬁﬁmenﬂy soon
as noted above, in terns o Inlng “

that the clgmbwﬂébe mmablyd)apamdIt\mﬂd@yn(wretead that ayamety Iof a@bal

o BRSELEL Bleq oS PG E0055 BB SR e SRR T oot
goal. The[aQGéBL&ile $64s advesedC@nintitenrd asiotih2Tl i ent to
ntify "acceptabl e" val ues of each goal, as

[00030] . nd.%@)@?@lﬂiwb wilatiqat 1dag] aad eeqsptablceyaluss der @Yar@txg@%goals is
shown in m%&a@ ey‘cﬁ%heﬁ Rasd Héﬂt ifeld aq (ﬁ ?fetﬁl%héﬁg ’aﬁé 8'1? CI)qS 9Sars and an

|renen I ncone, an es

© acceptablerbticaitidng ag@éf Ghydaeh. drikewise thel cliitchab uieh:lflﬁed)ati iﬂ&alst(:hvar bt&lget ’ . )

at e, eretlres ‘or.’a later date : .
..8031°f$2§2%08én$3?§%93?[?g{1?r‘@?‘5\tﬂﬁ4} “that the client would find.
[00031] as ATHSRREEIHDS thesE valh@se}fhé’@iéhﬁs %n%@ﬁ%dstﬁ é)%i!ﬁde relative Values for - .

onprom sing the goal (or delaying it eve
each of thﬁ godls, @caﬁ@bﬁéﬁaﬂq&%o Tdn@m By bammﬂn@d 1g @aiumdueyl form for

purposes (?fecgfcufaﬁg %/%ugal y dP%g@]g g@%%ﬁrrhgo%a 1eabg}d tﬂgm fgyverted to a
numericaltfB€n ﬁﬁ&hé}ﬁﬁier&%tah@ﬁ 86 ?h&ﬁl@[s@p' EheMlichOh8y 88 ﬁm@ﬁféﬁ%tprowde the

but rather is the anobunt that is sufficient for t
relative valyq, efforegamgpley @@@fﬁmxyeap]u@ggtggmew@tﬁ siengag telr hfestyle once

: ‘.retlred of n?d%a%ﬁl%%lg F%P‘éﬁtggY%(]ﬁéaégg szf gnk?}é O&EHP j em‘.a%)% 5e%élgwtgg€ nétravel

budget pn\tﬁiouc& dafing hetiregot| of febieciflgile amasht dIEmSe@ﬂ‘afd of Adltipg SRON

that the.client will be reasonabl It will
mamum@ﬁ&)élﬂl%%‘@&a ledet ed&cvam %tc}?ﬂ%ﬁen,\ﬂ@ﬂﬂ%q liley %ﬁw@?@mém’vfaléﬁt may be

D8 14 ob hgvalby Bl @Eg qﬁ?/ S

t (S# (91%"4:%

acceptabl acceg?ggF ?/al Yfg o? eac daNe hid ge ta ;l g%rg sﬁt one
year if it nzgaet yecaukblhveass 1|0mﬂ)0cremrememt trdvleblmdg&tz The set of relative values

may involve, if done in other methods without the limiting bounds of ideal and acceptable
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[ 00030] An exenplary illustration of ideal and

acceptabl e values for a variety of goals is shown in
wWo2@5/02709 n which the "client” has identified Ber/usmal042072

retirement age of 63 years, and an acceptable

retiyrement years. Likew se the client has )
profiling ﬁﬂ@ﬁﬂsm%@fﬁﬁrﬁtﬁ@r n“tl?lav Lrehicl agﬂuegws whichnoulshies pypsgnted in
the formaBBf £§&ERb Yk Hes RbinSa, HR: the coﬂ:sQQng%i)o&lRQrbf ideal and
recerpt o t ese va ues, the Client Is then asked
acceptablp goals thewprkl facbmysmphﬁesethe processdc meodly ghm&medlmvea&due contrast

ated . at, bl ock 128.. These nust be provided in
amongst s AL B9 PR GRor i HBBLSSCOr S EU AT G "o & o
simple godPf@irked in verbal formfroma client and then
converted to ‘a nurerical formthrough interpretation
[00032] by tTi@ramurwmeroush@ammsexﬁmqﬁmgkﬁ@omsmhm&fenencqsr &ot emmple,
relati.ve val «achi evi n
relative v EihE Ry ipd il o Qe Cloufa TR e A Yl P ERemtas
important'#} leksSighposthnt thek, @@fh Ns ihiforedfio thah, araehpeaet &8 or much more
priorto retlrenent of reducing their travel bud

importantghirg hayige efdiionsl secoperduriagenitement?’t ddguAgions @ %@@med with
' quantlta’u?é Veﬁﬂ%sbﬂ |ta§ ’r‘]‘Isg el%ﬁ%‘lﬁtlgé%leh dﬂ@ig&%ﬂ%&%ﬁﬁrsa@é}%ﬁ@&e

preferableno] semévhatpyeférabla ta apialwhe 1¢ss pheforable t$,50r61@6y tnualy &ss preferable

to, having Sy fikesto e ;slégﬁm%? e 'ﬁ%ﬁ%ﬁ%}g Al Ahgencsally expressed

in terms o? 3—19119&911({ ﬁBhét%?eéﬁ&ouhfsaﬁi%lcoﬁHQl%hs will o e Rfatil € 'W%Ig'h}h% of
val ues may 1 nv done 1 n other nethods wth

these typastof vhlues. t Angilbbe mjseométed dlesimaanet cdqoegsioablgepdoff lrdalam\@

L in thi .of

weighing & gadls iR “pafrd Bl S b0 R FEhuG sofmate

comprehef$i08 hit@Rd@idreof dBuls i$ ddveloped halwillse/ddgepthalrenRtisiaddsdhe
bounds of ideal and acceptable goals to work from

financial adviger fqribee arher forfomedatedlrinmseaniendaiondonthe slienti Jais

conceptua\fﬁ t&‘?elgt?cﬂ{ x;vﬁlsénagfegﬁgeg@}eng & Qf ﬁnancﬁ?gmgor Q(% {)tﬁ% aa&%'pg

'understanding‘[dfﬂaeg@hhvﬁ&hpdﬂ@ncé &maﬁ])f ﬂih ehientay @ammm@ Bﬁbsmﬁlley Biore |
‘i'nquiring .about such-preferences.. For exa

muanced ﬂwa igehnyqueRdn Hietnriog A HiAt BRaviTh e Gliget simply t@éﬁlﬂagoq?%m@ﬁ%endmg |
or descen&#%%r&? Thé Hﬁ‘éh&&fdnzcafx gfdvﬁd%r{ﬁﬂght@% ih@@ﬁéﬁﬁﬂém?e‘ives aBowt the
an SS 1.npo

ortfant t tant t'han,
relationshipspdigbasin 4 hap thad thegmedy b hieve prpdptsn tortshhamed ma\undgrstood

[00033] addl[@l@ ?ql\él ncgrﬁa%%ag\( i&pe@,em nﬁfgl{}gghe-:r ne ﬂﬂgtzgtec? ngFlg 3,in

which goed@myﬂsféa onghé v@fﬂsﬂtan@xccfepfé@exeeﬁﬂbﬁoxﬁ@%re 18R d SAMEe Rétizontal.
preferable to, somewhat preferable to, sonmewhat

As can belse@s therrepleixah pravide amreaeﬁewyuair@@mpare%)@ v reeﬂemébh@ad goal against

eaCh othe{]%?(%\é,:l n%ll';[g% gl 9%\56 8 %ﬁ‘lgpél al é eti% er a Il&%&ﬁjé lﬁlﬁ{ tgl'rﬁ%uce

the 1nvestﬁafanﬁmsﬂfl i glqudﬁmm el WolllrBE At ISing th R tieORRR rah&/@fl Sed‘m:é the s1ze of
volve rel atjve weighing of these ty ﬁes of . val ues

their estatgy mfuﬁhera?ﬁﬁlrygéﬁh@%tha& At © theylsder tver sqplie e Céwnhgowﬁ@eavﬂlhng

to reduce fh8selof Bheir estate in order to achieve their early retirement age. Arranging goals in
a matrix allows the financial advisor to determine the relative importance of each goal compared

to each other goal, which then allows the advisor to propose a recommendation that provides
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wei ghi ng of goals can and will be applied to all of
the goals identified by the client so that a

w@ovposdtensi ve interrelation of goals is devel POEUSENG042072
mnll be conceptual Iy understood by the financi al

dvisor for himor_her to forrmulate their
sufficient,copiFAS ARE CORIGTHPT chisvENgics REceotmedhoss geelp e client uniquely
r ]
v, A SRR b AR Rl S S e L Bl s
[00034] r el aAitemativglgrthafinsncid aé\asxh cafi usdhe matre;nto idergFal@verhaiked

' b ti I . anced. than techniques jn the
(perhaps Iﬁ\?eing’(u Sfo?l&é)?l \%laﬁ E%{%&CQ_]GV%?H H;gp%q} %I%F%R eg)(ggp%the
. client’s idvBstARAEAMH RGP, ed§ BERIFhDEse Erg Bfvestrhdf idhy Slr &Y glttl)%}{?fl} reducing

can’provi de i.nsi g hts to the client thensel ves
or delamngmhcr@oats; anshdmg so¢h gnalqunal lrenefit/totthatlignheyll reaylt ot

st R e SRR TS R B ST o

realistic a@th@ Yellnniiio whiel wolldHigBore vhat Wolld fiker@RRls c@ﬁﬁdérédsé Fr’f’volous
on the vertical and acceptable conprom ses are |isted

goal, or irpfimpirerapksing zegiletls whese Givelave geele woutdes coatplétely climinated due to
previ de an easy visual conparison of each individua

goal agai nst each other goal. In the illustrated

[00035] enboDhamelof atlkrit bioeitdes Basddidem] advaehgeiatthdt it Ah@eint bet

reduce .the investment risk in the portfolio, they
apparent mmaéw%nwﬁﬂq #hnt 8 Teleiiveraluagiorsy ofaeglsoAsrcen e gesrifeom Fig. 3, a

contradictg(gsnzi&)gg{iﬁgﬁ iﬂiae: cthgﬁtt ?é\lgont&a{lbﬁ &ﬂ%ﬁreﬁ'}%?le%%} a?m%)izeptgyggsée. %the client in

goal s
this éxamplie|Has ndpntiGied ﬁﬂtJm&)rddfreo acfnevedhelt Iazml)r reéigdnadne agethey drenldite

t.hei arly retire an goals in
willing to 364ef {55 S PN FrrerRiaNEh B 4TS o denn et BRO REAT
achieve thef edtake/oall fHé? R RE Be Qfﬁhﬁ?ﬁﬂeﬁf&qb’cefs OPRAIEstifQti6RE this

ot her goal, which then | ows the advisor to propose a
contradicticadyghieshiati oreny imesfine i e smueh Biist et eaogvbl d@m&seanmﬂius can

d
be used b M bR ind B0 LAl R0 Bbini 3 (EET  Mrri BTG B Prodalpl Brasiae
pnontlzatioﬁl dffidse gobls et t‘ﬁb Qlllﬁﬁdted‘éﬁarﬂﬁle WA eS R iHg tHRaHTE riﬁg advisor |

their low

U " risks, - [00034] Al'ternatively,:the financi aI -advi sor-
e could ask Qﬁﬁlmtemmedqﬁaakefi iqRestions ghavt rpbum pmmzet;oq peastrapualue |
versus retlf%éﬁ a%é ¥Plris af® L‘f%rr@@’vﬁp e@{ al ?éatl nes . acceptable
rough a mnor c ange N % s I'nves

" extremes thb hdiat mmy (anteto canmla’mrhen raleﬁglaﬁg alrébolrrﬁmﬁﬁlhﬁ@{]thrleSkmple if
or_onl htly redu L Iaylng other oal s.
delaying refirgipeg %O%lgeﬁe ?@ra?aa 45 o U AB P guAle WO acouple

inherited {¥éth |thé'1191§é1‘!eﬁts bf‘s %b $§<§6 OCHPAUBE e ﬁl@tab&?)ﬁaﬂé lﬂﬂxﬁmum estate,
ared to |t|o al practlces of prof
yet far belewngqn tdealcasbreelk) élafl ¢lent mapbe wilding égnake thgt el d\ﬂayilng
d. other onsidered a frivo

' retlrement gglee :ﬁflﬁcﬁwng? c?céhqn_g “ﬂﬁlpﬁgﬁ gompgsq:tﬁ?l\p sqt@)ta i)ofil)wlthat ‘

500,000 B2Ab& inREhflober walbmélmf@ﬁ&m% 14, Qettr&BkA
R I A RN

must be CORRIPETSHAP OB \BaeRridde leiVﬁlS tmhaveusuff@aﬁrnt puerall cenfidence.
[00036] 2PPA! ?ec%fb@%)f ﬁlg' ?ltaﬁ%‘jéoa'l Oalﬁ%%f&lrﬁa%%%,r 3 r(gl %e& gteol%ck 129, the

aIu Ions "o can be seen
financial advisor uses the matnx to develop a recommendation, as indicated at block 130. In the

analysis, the ideal and acceptable values of goals are taken as extremes of each of the goals (i.e.
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contradiction appears in the client's prioritization
of retirenment age and estate size. The client in this
wezaspseohas identified that in order to achi eRer/U®04/042072
early retirement age they would be willing to reduce
sj ze_of the| r estate, however, they have al so

they are hoakmds? i BeFhgogl hasp rél?r@éqnt&tweéeﬂ@ré@bl q%phlemw ée.gsapt of the
« @ of e
beach hjE ARVIC MR Wb Ehih s BOMR et Pl ol iF apd acccpppt. e
adequate)rrélﬂ;esct asyexablet veluds ﬁlf)ﬂg elitheke mwsmt’s bﬁﬂMﬁt&ﬁldng af theatlugees

and thus can be_ used the advisor and the client to
priorities gigones{ £9aly @syised E @éﬁﬁﬂf 1ldra reepanmendalipny e at i ve

[00037] Pri Oﬂlé 4Bk Bln’ és th&%%hﬁg %ﬁ@%erfcﬁng Igﬁ‘nﬁlhtk @Eﬁ&s model
exan'p €, upon I nt I f yi ng t
allocatlonemnddnalsng amnmhombonbme futetegiek focmance of ﬂ[m?ssmimatl capltal

markets. T3¢ PP EeR 8 bl pl b uSis Bramblutonr iR s matis
of Fig. 3 © dh@miMekMRE ﬁldd@ﬁallogﬁt%n R IRGCHE LAt %o Eéiﬁév%pfﬁﬁr 36t highly

advi sor may want to consi der when designing a
valued goplscwhiehrgealsi ifany,Pal n@%bmheeadjustedmsamortgelr éaqcsswaldn’f vidye, and

i e RO ETRAROR o e i L o o
advisor cam@nmreso@ﬁﬁﬁd QRRLh(1bwer wdey/goalsRn de Getbwdd ﬁtlm)ﬁl ¥4 Bk
st at e, yet far below the 1deal as well) the c |ent
modlﬁcatwaff i fhevafucy Agother saalcd eghieroasapre-Telircmentspvings by SX to achiove
Ffﬁi‘fi ewi se, the client may be
onemore%&fxﬂ%ﬁg er?@%%igf’nzfrgrglamel r estate bel ow that $500, 000

[00038] nunbks WIH berwpyemﬂtéthby ged Sordinaawekill b e, a vaeiety Siﬂigmhons can

i tyle, reti emsnt etc. e conmprom sed to
be perforsgiyl-y T RIE e FEOPBTRNS O 5o Ratgalh e hed b Sover apike
assumptio® Bfd 11800 sed HPP3 Q];suﬁfptn%ﬁ R G&ERN 9 oftﬁ)%o vgglq;e' ﬁ@esg:‘aal

val ue information, as indicated at block 129, the
passively.f Aparpieushadsiussd, sesing hue agtivtehyi martagedi ewebtopnhalternatives

[ ndl at b 130. |. he
carries 2 rig G IRAERY \ 8erp B0l G0 B prReC it i Bibiavegigent.
belongs ﬂkﬁﬁb@ﬁn@@d@ﬁ{greﬁm&lo@ﬁe]ﬂgﬁ{bd@fedﬁf&&ﬁéé Snlf bk a7

' bookends). Each'goal has a-‘representative ‘dollar val ue

'charécfeﬂitfcs & Hheveatelisses e Adthougisactigelymanagesbiavestmonts elso cm the

b'.~potent1a1 18F reﬁ?ﬁjﬂk }%t Erecsﬂlb% %ﬁll& uﬁé‘}e%os&equ e{] s&&l#%g%get c%%s&%[:lgases itis ‘.“ |

acce
known thay ahy estival 1mp(ganmntdmoh hes @ plosdtialsforin dzﬁiiesﬂaﬁgkﬁd)ﬂ}ﬂ)sﬁf)letdﬁ@:omes

relative prjorjties anongst goals are used
(from ma‘f%\f&%}fl Wem%fflﬁamn& the lﬁié%hﬁwa%tc faghto %ﬁi@@?ﬂjﬂyméparém@g the

market, an‘drh@rbdiﬁt@?nf)a%ﬁp\fﬁis%s% &%@%@ﬁ%@uﬁin '1@6&1 %@ﬁsﬂhat is

various nodel | ocati ons
dlfﬁcult i umpbsble,ud adeuptetf pnechat; @ed dfus u:hlepmsﬂiaomaélgrd/ac}a:pg dutbomes

| h
e O e
presented fd e cﬁeﬁt%aﬁi 8t %Hﬂaﬁﬁal‘lﬁhﬂmem dal a&iﬂl&%ﬂlhpﬂe})@nh|th@§s[L>f9‘Mass

the client to achieve their nost ge val'ued goal s
uncertaintyifiag no@@@slgleredf Saying awhpmt hae 8 otconhidenzd jflisvesting irpthese asset

ce an
classes (l'etagﬁ%sev B rﬂnegg rna}i’]ﬁ’ fl%‘rb%téoélﬁuy ?/Oﬁnﬁégprﬁ?e?@iﬁoge ?I%Wever’
saying the wHemtchak ISIZ% soatidattebhged on the asset classes modeled, then investing in a

manner that introduces an opportunity for exceeding market results and a risk of materially
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advi sor can al so recomend which | ower val ue goal s can
be achieved with only slight nodifications to the

wWo 2000059706 ot her goals (e.g. increase pre-retiPENENL004/042072
savings by $X to achieve one nore Janaica trip per

t t [ 00038] As ted b
underper%ﬁl@utglfnr{%r{kgﬁ Ilﬁglﬁge (gRl)ﬂ}eF of Whlch]ézvem mvgdgleql,)d%ﬂ%g glga? cc::i)gﬁc?ence 1>1/umber

of questm?ia[ﬂé' AlleABIhE AP Bl iPEARIL subﬁ 1a?l§r?faWeﬁeqL

nbodi nent of the i1nventive net he capltaf mar ket
recommeaéaimmp shanid natr mclulti@msresjmgady aseetshie ang aulwply—manztgedtfund The

asset rtfoli be | ted SSI vel y.
fuot that 5150H DAy T LEREEEies e DR AT DS SR epdisgot an

indicatiod ﬁ‘l\éﬁﬁfé e wal B@ﬁle?et guu@e%sﬁﬁfnrth@ Sutfre!l rmk uﬁéeﬂiﬁ{tﬁw h)éd in
under performng t rel evant asset classes to

investing fith any me@etrmlmr tlmﬂ foHng passive nmtﬁytrmqmt cigalg @i dirgergencee dltweeh the

pecctc ST 1 AR SE 30y 5 R oo

creates arb&dditiclay eleRRAOSTlnc &S "BAYrEo Rk, 3Bere & fiyleligbIB U RMR] forbredicting
for returns that are substantially above those of the

this additiggalrlpraent pfasewtainty.plthowgh enlepgs arode] potengiak i rmmtq ¢fdhe amount
of uncerta%‘t& 13&5 u\é@d 'aﬁ'cphfsg& Bh ‘Eﬁe il %fcetaﬁg c&gfo% dfu%def’jlth\l’\s'I rggthod,

possi out cones

even a smalidﬁ{qmﬁt 6Dﬁd‘ﬂ1ivl gntdrRimiR (ikeivell beRScaty abhﬁsﬁlsto@lcal ranges)
subst anti al |y out- performlg% the market, and all

introduccp Frastoppl 1puesHBEHyIsk Ml catld Ge aupidsd. ntf hdansnaerd G pre cannot
use stat1st?ca|1 ?e\éﬁllu chzs t%la%lﬁllta%%; mb&el%g 1f1 wlﬁldefpgrf&%%%@'f@tg%kl%rﬁnng the

to adeq dat el pre us can provi
market bug &rwpqsglblnmaiﬂtmﬁroﬁuwcmmncbmuylﬁabe es&hfatnd and shben to be an

U T OO

avoiding $ileeésaat/l iabdsmédt g i f th' S addl t' onal ri sk beyond
the asset class uncertainty was not considered. Saying

[00039] a clBeeantrist g0 obpdssive peesintent mk@saﬂvngpmmdehegelatwely hlgh
dcsro o SRR SLAART: blir BOTTALE Al s Tul SRR ¥,

* _ no chanceldfeved slgﬁmcm@’ SidPer foomipd gResde RSN cIaB@oﬁéi&é%Es but likewise . o

- cl'asses .nmdel ed then:investing in a manner that-
they will neyer Biiscielly apdIperGm el glassss b&msﬂ}angh%wp@nsqse@mh@nbe

 scourate o, iy BRE S SIS LRl Tt IRk R ent

method, bmlatnbldmgjhe qu&@tssar}athﬂkeoﬁp@tamealﬁy)mam&ﬂnaﬁm urhecpaemiance.
oo <30 e ssstanially Fiaved e ecomendaons L
relationsh t‘b'a\éﬁﬂaYhﬂgﬁ)@i%Qlerﬁaﬁ(Htrlg‘fumEh 1dRer, tah@éll GestPn¥ € Ehcfd‘éf‘éiloﬁfd not

und manager has done better than the markets in
slavishly foHew the dafetavaitebleidr bistdrical miketst Festérivatimailtet dite 1smadab1e for
UCCess int The ainties.inv
onty i ERSLR o Sl Aot B BB B Bl ped e
future. A mwecﬁsigaea nfdeFk &akd FHgWRNdES BEhoPEEME Bariieh Bhdtpes| A‘Jnﬁﬂiel that
:grobablllty Rat her, the inclusion of actively managed
slavishly fp{]aws magkes Tetamsninsh anmodeling haseden the mastirackwriwenty years,
changes eﬂhﬁﬂﬁgﬁe@fdafrégg ?{(?: eﬁ' @vgn fc]ytf(glffgo%?fods Bpﬁﬂlg, sjugh 0934 %ér?, k?tlle
limited historical data the industry has shows that for volatile assets like large cap stocks, 30 year

returns based on monthly data back to 1926 show a 30 year average return ranging from 7.17%
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this additional elenent of uncertainty, although one
can nodel potential inpacts of the anmount of
wap@ensainty i ntroduced and based on the confiPenus20a4642072
com‘ ort targeted under this nmethod, even a snall
mount of active uncertainty (i.e. well below any
to 14. 29"/ac¥fl9ap UpGSiHeY %fafheﬁeéﬁgyé@)rewﬂtslraé @n st tre sipdatiopeagine, they
would be Fﬂﬂ@ﬁﬁﬁﬁo%'cﬁ ctel'b?gioﬁngtﬂegepo“ar ?Lﬁ the%&rﬂet%ag%&%ge whlch
annot use stati st c

is statisticatig erraheduy. $metielepédiencd (ﬁktraiflnglm’iﬁn@ﬂ;rrfo@ apiprﬂlgheaé for a reliable

model of iR DT, Il EapRCIBs #% s e B et e oviH beo
: mgmﬁcan*?@aﬁ&dnr\ﬁl?eﬁl' O8kel 'Bh%ﬁ ohhfa?lﬂﬁeﬂep@gsh@ftes?éa\’a'ggf Y toncal

avoi d based upon a key tenet” o avol
returns. Aunnéel eathalrighdrdeveds ofeonfidénsk svill p@(lﬂ::m)] deByndenndm metd,atat hﬁemodel

v BB B RS L ST K B e e e
expansior 6¥'t86 ?ﬁﬁoaﬁﬂlfwh@tt WORSve ) YHQWaeiftiés the H?e‘éﬁ?rtv%:%@tttﬁe RBU&ts may

essentially 'no chance of "ever significantly
produce. out perform ng the associ ated asset cI ass or cl asses,

but ever .mat derp
000411 2y RSOl AR B SR et U RT DA Cgparea
with hlStOﬁlCElli‘EﬁﬂE] XDﬂ?ﬁBﬁh@é dfl corlduidting RRHS d6enpafives iRBHIE bfe%ﬁﬁ ihfgind
sis for investing using the present nethod,

that hlstowé regrliyreprrseniadelabivaly .sl}orr p@wdoﬁndp%feéﬁtvelm ar@alhw@bqr af

et S
pcti SR A ALY BRGSO OO TIPSy e o
and standard alevmtion, at dieadxtremshthat fatl baycbmbzicutul htsﬁfrlcﬁhdesﬂt&r K@t example, at

alrns. ned npdel shoul d not \
the 5 and bRl RoRolate e ln HO50 e REBe QoD PEheY B Bapr than the 5
and 95™ p%éllftﬁta $or H‘&t@ﬁ&fl kééﬁlts H&J’eh@iﬁg datRe ArnBY A AR i e beidBldn. . i.e.
limted period of tine, and only represents a
mathematp:@}ly itlmgr@ételt dx@rem@s @@lﬂreslslpo é@gtﬁ reinjbier pﬁsnmiatmne thoigh their
t term

provabitie§ o gt R ARG e i Falf maF R i B3l by Bl be

100 remotdf 8f alpfbﬁablﬁtg;ﬁth besiseROR ddﬂﬁn@aﬁéiﬂ:nﬂibchhﬁ dyRithic AR Sﬁﬁngmg setof L

: wenty years;, changes -edach time new data.is.added
~ goals and EU@W“PSO rThe g} and Fyassigests shoved be better and yorsgdhatsthe pegand
I
E worst mstéﬁéﬁ }e%ﬁlt{] (‘Pfél%gdgg% tttééjﬁﬁalahpg p&l&glfidé%g{cé eog’% Stﬁeb\%gxsst éhl?est possible
" results had edourred 1rbﬂ1:eeeiatiﬁelyr§imm;bmodaif ainkafokwhirth¥Ba6 1§2tb@\£xtaﬁ3 &®a. The

ar average return ra g.from7.17% 0 14.29% |If
amount o} vakon ag i fiemndméﬂ%vgeuw&.f theagtt class st pxpmpler

simulated ?é%uﬁs ShIMYE @‘ér’y‘%ﬂ)s@ ROtALreshIRkEY tﬁ’éof}dtﬂael?@en et T{(e'aﬂg% Bi1ROd

chance of doing better or worse than t
will generaiebe flother awdyi Tmirsal sesalts 8¢ the azhdrkzetéaeccmnesansre VBiutite, such as

NPT d et.u ot_appro rlatefor
seall capifp TP o R E O e it e s e e RGeber Epseia pplated
returns an® Acth A efuk ¥ aiafé batense) @“g‘r&%r it Qﬁ%@cl&‘ésl&‘i WBFE h%hgp{/cglht?lﬁg}t For
vari ati on when a nodel based on trail ng returns Is

example, the best andyarsh sesubie faramahicap eipplsedre Hiselytonb signifiowtely htehand
worse, res@érggitklglé/, glg%( gﬂesf}iaé%igag lrllésluﬂg nﬁ’?hé’\flnlohelrfso %ou%g ngp to%%gcﬁaqgs%ts along

the foregoing lines, then the model may be found to be unrealistic. The modeling assumptions

should then be adjusted.
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using Monte Carlo analysis is preferred to nodel the
possi ble future results to enabl e the expansi on of the
wee@bamishd ty t hat we have not yet seen either P¢EUR®S1/042072
or worst the markets may produce. [00041] A
I-de3|3hed nodel wi || _show vari ous def

[00042] char aetset flatspreenipeide alibay- éEﬁPCW {hS Hpuge 6?1?1&3&1I23Wf§’si§‘l>qk§ US.
large capgal 8Wt1§ ?COCkrrSP n%@%ﬂ?ltehfp% s &9 @pﬁ’{l& ﬁﬁmtallkﬁtlo%hs?wkg U.S.

resu S rep

small cam'ehaitlmﬂdtgckshfnehsupﬁbﬂkg @and aj’a)ﬁdsa copbeaits el mummlal bcmdﬁ‘oét/anous
.. of élfm ntial resul A wel | - desi gned nodel shoul d
maturity,G3 FRLYAlds, ap o \GE lagier oS8 aver age return and

[00043] Stan q‘ﬁé sHRY| beh'eQﬁbdeﬁghc;ulﬂ‘?taﬁéqn'ﬁ@ﬁ%§uﬂt%ﬁaﬁﬁ{s D BEY&RQI rgarkets

actual histdrical results. For exanple, "at the 5th
For exanpie, memgemd&rds—sebcm'd lhBtctm‘:a} wesulistis ﬂmrgmbrdu&meof returns in a Monte

ectivel hi r and | ower t th a 5t h,
Carlo siny S ¥ ORI B FE BF°<P L NG 8B HLreBH o g ithe bull
or bear niAHFERE T Tf AhtaStdiH kivdsk RSk REAPPBark BReessivell ; 11?51mu1ated returns the
mat hematically the greater extrenes Wil exist

simulated mtlggq; cmlmgs;qewgfi ex¢cassivelyi 1@ﬁg0$ltlvmgt¢g@m@ chrectlon Thus the inputs

0 n t istic val
for the M%np er % aEtaS u?«; Pe & E c’c«?1 tgaétglﬁlﬁgl& resulI s%cém atsgie) s¥ gne
unusual lﬂlﬂl Bafesdlid 1990°4, or fhﬁsédﬁr&fnuhe lofg Bearingdrkg of 2000 RITL003, are not

about a dynam Gand changi ng set of goals and
overreprgsentgd t j es. The best and worst results should be

bet t of :
000t DL LB B B ARGl ARG D 0 ok
be Worsett]hm hastos}t are nndp@mpn[atts 8$ bplan besdlohsuttagimodellis likely itordstie in
d of t e, for which there i

unnecessYSAIE DRl IoHHIE ChBLAECTT SERETVPAel B SR faynd t result in

an mappl@ﬁﬁ@f@ﬂf l%etﬂaﬁzeﬂﬁh@Bf btk ym&§ suba?oréi@ 8Rtorf wAB Sverk@le the confidence
e, sinulated results wll be very close to real

that the Chelgwlan bawg inttheresomimepdateam thdsﬁla‘ thet il éasepoyntodt flggtuativgs in
markts (. R LR P LA B 3 s B
" with marka@luctiatigdy arﬂrboﬁhﬂak@ igrld2s tHe@cs df altgR haRbgate -~
that the-variation between the simuilated:returns and

- 100045] actuBy epwiquingthesq simplatedaetuamicshniquesgthe adwison desiggsag -~ -+ -
e T T S
" financial bévisdrgedtd ihe afifettyandethsiviand V\anbvas%oalséﬁ@@tdn t\heir)tondebﬁml
the historical .results. If the del is found n
under Stan&fr&ﬂfcrﬁltarlé% pripwicy B@Hgtefqﬁlérew@bg%ﬁg Wayredhe e iyt among the
goals, prifRA& ardBsiPetd %Woﬁt@le‘?&cg i tsiﬁ\l'e%tme-ﬂl? ﬁsllimﬁﬁé tel@mmendation

assunptions should then be a ted
that results| veidlsd 8 ngiaimum dulfidleat ddalst All & th@&@ﬁ}ktable UaEes hrat @;&es of the goals of

the chent éaaﬁ%;t Abvi éﬁ)tgl aglrl]lttiﬁ)ﬁ? Sti@peqs aﬂssﬂﬁ? %gpgtﬁg 5{ %iva(‘i’ueswfrhose goals that _

the clientHa$l nﬁ?c&'tédadrb #Rdst Pportafe KBhe %;laﬁﬂat%@é Lise@ar &Hl@bl‘oéésts' GRis may be
stocks, Treasury bills and bonds, corporate and

an 1terat1\fmp@qsp for the adrdsayf angd4 mugnwﬁx{qth: ergatiqresiin nugalsh of test plans that
are develcﬁ%d' a%ﬁ'CS&bﬁred%Q%g%Q §5a1§ lna&&e SWl%fle ghsesn%}g be tempted to create a

testing algorithm, the required inputs would be unwieldy as previously discussed and the

practical reality that the client’s goals and priorities will change throughout their life anyway
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[ 00043] The testing of the nodel should take into

account variations in historical markets. For exanpl e,
wagiongsrrendom y- sel ected historical results i nPETES2004/042072

generation of returns in a Mnte Carlo simulation can

“result in obtaining an excessive nunber of selected
(client’s are.50f ¢lairYeygni) apake é\aclbm ¢ffost a mthar upeleseerpense of gagray 4nddaed to a

false sense %?é?ecf@&fﬁ%? %15’18% s?ur né‘ﬁlé’ ve{sgur?ée nﬁgf gf the future.

can

© [00046] exc €Fd firdngidl rad‘asqromllltdevelop the@e@abmyrmdattcm tukidg a chipster
ts for _the Monte |l o data shoul d be sel ect

ed
having Vagleuﬁ i%%?(%mﬂiléldafonpéfé‘?}} lieLatmg {R-fhe sbiontisesged fhersint s, the client’s
backgrout, Oir{]r;f atf%ﬂlxillllggélgzﬁ%}sb O t I %g%lgrysor o soﬁﬁ%oi%?m O QBB Shedium,

ear nar
and a prograsr uapingserthe domp@endd h chbrbeted codmpater arafa dedernrk donnec’uon) will

edi c at an .excessi v, erce of outcanmes wi
use the b ERHEA NP EEORTar D P SHERs ainut o e 4 tevelop the
recommeRB$BH. The TS MrAediRES wilﬁm'cluﬁ@ la)éuﬁ@nﬂa@s?e‘t‘ hﬁlohﬁ‘t the time and amount
unnecessary sacrifice to the |ifestyle of the client

of all congjbytipay (oyrrembmellasnaﬁih icthe amtfolmmﬁdew,dhc timglandiamoant of all

i RAPERRS YD 57505 BOLSTRSEE, R SR ARG s e

or more clbde R peRvdiavetthénts, MehicteAERRGEahAYBL coMBERt S ﬂ1§33<§hange at
fail to account for fluctuations in markets (e.g

Vaﬂous“%@%un1ng a constant annual rate of return) wll m ss
[00047] S' g nfﬂe' n%%%p a'}t/esﬁg%rgﬁlﬁﬁ(? r‘c]iglh Sﬁg\gr ?Qmﬂ?&%ﬁ#b@t n?g é}é&félgs [y@Ns

conﬁdencma:lf kM@edlnE&Q@d(ﬁ]]]mEi)ded nedudiyfoneach lgeslensﬁ bextathen thedtieal Ralue and
techni ques, .the adv sor designs an appropriate

not worse,fRanREBRFRIAGHVAET L hRreKiopghiotedna fagamprcadaaan with better than the

ideal Valug 885 GBAING cnd REUTRRARIN O Becaukd'f WdultPhg|cAHe tﬁgtvéoﬁﬁ other goal

testS the effect and sensitivity to various goals
has been daa Beedomnehesisarilg on dzaptlma;hemtnd gacsifiaingitogmoth bglcattiibeing more
iti.es and it t|v rks hei r to the. best

o the porfih fnep i Brsdnt #8 Gil 6 T Fesnad sl e b

: retlrementi}‘tl@da dif@hie idehiBfahiRGsT thdgdht BRI Bech FW GpetRALitdd S tﬂ_@ﬁlent a target .
-recomrendation that results w at~a.mni mum ful fill "

3 : better thanythe|idep] yalgewillbe pfgo gedlaiostust @idytwnabgalamr wilits o e Chﬁé
to00asy $2Ey it RSl Lo Pl Belbibh s

method 1sgmahmgtalmt‘1e§ besimlilagiohs 1|1‘§ii1$g apﬁ@lﬁ&t@do&élmgmdlscussed above. It

nportant. The goal matrix i;s used. in this process.
will be aPH*i‘?F’é‘terﬁlébatt?é’P’&rPrﬁateéﬁ%‘iqh\‘?é pﬁfrv&ewgp@fr&r TSHES. ati¢ 98T DOt pRfain un-

modeled risks MRY kA QlsYie LhORIRk ofc k%{s ik J‘fer%l?%ﬁmed
AT § oA et R

hat are deve conpar
out assumn@t}ralssqve Wwek‘rmeﬂhdtemm@hfbs bEhet :Ei‘msbe dlaymelyroﬁqﬁ'&r testims i qagital

. th u be unwieldy as .. . .

markot mefio bty Yas e el Hop PREPrgREIBIS onmnalah g teted it step

140 the aﬁﬂf@pﬁé’ch@é@‘é oS 13ROl ﬁﬁ‘@he%drﬁ’édl&ﬂ @&ﬂ%kllldaﬁhﬁ‘ﬂ% be tested by
hroughout their life anyway(client's are not

comparmg:mmsv bigtoaicp! repudts, usinhteahnigfdsexplaineddn hepending €5$ patent
apphcanoﬁ QEIRS. 65/4%{] ﬁﬁleﬁﬂé/ﬁ gg g S%&li(%ds Sy%enserﬁp {Z%glfter Program

prect SPor 't
for Aud1t1mngmhh@ahP1Bﬂ§” f Déie Bl Ubéfiee, the entire contents of which is incorporated

by reference herein. As noted above, if theAmodeled results differ significantly from historical
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[ 00046] The financial advisor will devel op these
recomendati ons using a conputer having various

whawkgsomnd i nformation relating to the clientPGL/USm®A4/042072
t herein. Thus the client's background i nformati on

i & ic I be_st.ored in e or on for
results ol 50 B EHteor EefE BongtoRytRad FLIECRECIGTR> TR CecmpaR! gpust be re-
evaluated 8fid AtFONRATHOM GEPIRPESE rébufs AT IVRAK @ INES 14§‘)I;1he
wi Il use the background information in concert wt
recommeriatiomediethess berid-exalunted, enthmiay nesl todeaborst by thdwalvisor, as
dicat cf%%? dation. The recommendation wll include a
indicated 1 i< asset anount, the tine and anount of all
[00049] c ont rnhb ytle6ras rédéﬁrrﬁ@mﬂmh Hnanaesy }in%&nfe'a% Mdlﬁeﬁd (sRp 155) in a
- assets, the tine.and anpunt. of all w thdrawal
report sitpilartp dhatishoyn imKigd 3. Whishcambe past of vlargsr tepert i, elmtmmc or hard
[ classes
copy fonflL 186341 88 B 554 5y AR 2085 B IS s A3 300 R s e e
recommandectraye afhtigéngof goalsi muSminen@stions @&Qﬁelstrﬂ’ém_and arange of

a cormendau on will have sufficient but
portfolio ygf eég’é@w@’é dbPPLRETESaRT o X e¥EBIRgWACtheicBrhARRe are needed
f & » 4\ V
based on glﬁesﬁih%(tef ggflgég&& (ﬁ%ﬁ{tlfﬁeed‘g% tct:lgpthéllﬁr ort 1'3@{1 LOg Al}sl%g eZ\)/ 2t1§ ﬁortfoho
value “zames ewill be dlewsmbfmdhen twahowvirt d:orinemoelrthlhﬁig 5h é‘he dieahlmendatlon

mctudes Y3hHE Bl BE ohehe S EE B L Gl SRS e than
the accep®d V4116 eﬁv@ﬁﬁféﬁ?ﬁ@@ﬂn%ﬂde&’lbnﬁ hRtpriBans/ dlz?s@és df%ssets which are
sacr|f|C|n? too nmuch by contrlbutlng nor e
o

passivelygayestas) (e aﬁncapsnmé@@sagdrwlaélmp tstogks, \fwfeigntswbs ITewury and or

e for pres nonret| remant) use.
mumclpaf?lsﬁrggr%geeﬁ? d e Ol_?ée ? ﬁees %rg (fash ggu%%l pr oper |y
[00050] el i cTheclidnt omm tdv&vxclhle eddommieridati @ tand pidvade feétdAck Bequestion the
deal value will be of no or alnost no additional
advisor aboyt e @Foq}fqepgi@tgpnﬁ dortthe irepace pf alteryagige algcatipnsprgcpmppzended
values beél'bg% Bﬁgc% IR%%I %@?cc@ptﬁﬁé &ozﬁ% ﬁ‘%e,Tg{S%gﬁlﬁﬁ’ﬁ% e&ela%ue to thefconceptual

natire of thendiscussion of miatn@ pRiopitiop rIIhageeremmde hiay gomaeuthlnSditbi‘s $ethe data
t hat "appropriate

. obiained ?Fo@éﬁ? Fi?t &R?J tipiod %&@Eﬂ apd/o pecspta le.va es ibiés ead, and/or the
o relatlv_e v&lasd ﬁhﬁodim%le %galrrhéi:l‘iﬁ MR BE IR e%ﬁﬁg@t"&ﬁ dakﬁe

' nmodel i ng of ‘capital markets is prefe a 'y carrie
' appfopﬂa%@@ﬁﬁ?ﬁg alpfh‘él@n vepeptithe sitemaahovalo{ desigting & secoffineendaticing dl?he
revised re%%n*e%&gtlc{%lg I&xgﬁrr{)]tflgﬁi Or{:g? 8]&6 apl tal rrar ket nodel S, or

conducting a
[00051] conpdsihg e rePsive BOAIGAEI Skt @fin@cﬁlelﬂ Qan b8 be found that a relatively
appropriateness of the nodel for the particul ar
small chapge-igrmnsaat (ech inrasesing relésment 4ap byowp arimuheagelians foves their job
e ai ned.
and docs SRl S5 b Tl o PEOAER MR il changern

another g@ﬂ/(dg%@zﬁ@ bdach &duskly pdaBisarlidr).| &l gervii] r&dncr@k’sﬁﬁ@ﬁﬂvu@@ Qlunng
ter, Program for Auditing Fjnancial Plans,” to
working S0} 4F Y ing GUGRON il SHNSiR & REOHNG AT BFotpIE 4 grester

likelihood SYFOXOCREBIRE all of the client’s identified goals exists. However, it is an important

feature of the present invention that the advisor and client recognize that such steps involve some

certainty of sacrifice for the client, and that a recommendation that achieves too high a certainty
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by reference herein. As noted above, if the nodel ed
results differ significantly fromhistoricalresults at

wo b@so7ho percentile, or differ inappropriatel pPCHUS1006042072
extrenes, then the nodel nust be re eval uated and

[tered to prOV|de appropriate results, This
of exceed.a pl gt wastaf cge'sgoalsgnorygaals B RBbRIASI T Saprusp i gam anduly

it 85514 8L T D5 b bt . {1

[00052] sel eOned agmcﬁh&mmmmtanmwofaavestﬂngm [xesipe asvestinedt dleridi@es is
at shown in,

conside Gl B e PR g o S P ot et
of the coﬁt&%é Ié%poe‘i)f[g ﬂ%ﬁfegerﬁ@cpyAi ?fe@?ouﬁ?%tartéﬁc Q%ﬁ@&gﬁ d &ﬁ hd +f th
i nclude an assessnent of the cufrent conf nce .
confidengeHevel san mﬂymemo‘gdqcbwhmbqth mas@labfe apiilgnarket assumptlons are use
t ons for, i

and. pass{yIRPBT G A de g e e e b evitet SBdede dpyingpment of

one or mér8-a8368) iudhhag¥RinbE lor ANMARAGATRSCIA! S1ANGAHE Balk8R 8 r& estate, or
the market's behaV| or (identified By the "confort

other assqtgthat behage diffesentiyghampthe capitel pwritetothplovera masletedothen the

SO : . i
conicendlnalpl SRS 458 D96 HERAGU - SOREELEAN, g
introducedfcamatt be poatictedwith betidiaty, wWhsibottidudodda kha/c&inﬂﬁeno@nﬂldllhltmn and
se tha F Ee accept abl e val ue. I nvest men

therefore PalBIHE A Prpducepryrnartigwilay centidengs leyel tagts\@@@dm. ch
representﬁf\% %&%b&%eﬁdétmﬁetﬁtrﬁglaé@d %%Igéﬁﬁsg @alr‘f‘l@Pa d?%/rge 5 &)?&ﬁctablhty

cap stocks, forel reasu
. that makeﬁrmlmm IgsaHesrabledppasearith thie pesientmeathed bevause dfi tms unamrdunty of
00050], The cllen can revi

| ent
their fuu AN 4 A GrTco ke B PO IE PPl JER I OB G Retdiow any
one mone§aNARGEr ARPHEhakBLadQROTRIEALd HMBe EQfdeR& dARAIonYeing an

alternative allocations, recommended val ues between
reasonablg gatimaefe i th@ﬁ/@lugm@\pdgbmléhlg oxthnd (@n obvioThe¢antadictidn beists if one

he nat ure cussi on
s measurfEEATLAIG "R A R Bl APENE Bl B B G5 2
implement it Glitrddubéﬁndﬁﬂcﬁowwla effed oa%ohfddnoe tHat Rittiiodeid)t he
goal's, the ideal and/or acceptable val ues ‘of ‘'the = =

+'100053] g0 a1 1igs- 2ot shomean exempiar: farm used tasnyay informationgegasding the .~

recommeﬁ@afh()h)fo a ofidf’ THE %ﬁ{otd 89(%}}}111#%&6 éi?éﬁ'tté g a1§ L0 glglzspo d by

: . appropri ate changes, . ove
companng)thedesﬂgmg n:gommeadzﬂmmefndt&m a:lmnts'lihﬂu rdema@'dackground information
o the client. [00051]

and ideal i g5 Cpigele afidy P(S/%OBE%EP Bk %i%quﬁ er@%ﬁhﬁl&ﬁ eighfingspf those
goals. In ﬂfete@(ﬁmg% ranpd bhndugh dod Elﬁi\ﬂ/ﬂ/ elec1RfPhds )??10 ARSI {he f@lﬂ:ﬁmng

.g. I ncreasing reti renent age ne year wher e
goals: (a)crlen@ment memes (he ininipaim savihgd pgsntotretitentbntyge)kidagateng their son

T I T T RN R —

recommertRUEEL nfee@REIS dQael | llcﬁzf/ lovel ¢F s@ﬁﬁ%i , ahnud¥ral 1BLBASR! 8 support of
savi ngs dur | g%}vvor ing years, delaying retirenent, and

their son’s ed¥igationy vdyleedion goels eTarrgmpsemisedraweh claserte ghescceptable level but

importantly are generally not completely eliminated unless the value to the client was

extraordinarily low in context of other goals. In the example of Fig. 4, the recommendation

reflects goals that, although not shown, are significantly different than the previous client. The
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i kel i hood of EXCEEDI NG all of the client's identified
goal s exists. However, it is an inportant feature of
W b@spseeent invention that the advisor and clPEmNUS2004/042072
recogni ze that such steps involve sone certainty of
acrifice %gr the client, and _that a reconmendat,i

highly Vai‘ﬁféit goglsrifdbecliqny i Riggfh are: (repdy Frijement,anddh) zhgmammbvalue of
an estate TRefe, B e QA€ 0F 59080 8 @Bﬁeﬁng s T8 tHat d&@re(ifa% tb ﬂ&] spend
becalise it can undu y sacrifice current or

principleendl esanting toofainben dred rpall spéredithipovedriof ﬂtelﬂmmfol[i@O(I‘\ﬁahoals are
passi ve

agai n, the jnportance of |nvest|
achieved (ot SHERIONN 158 SEAE aERS P e Ersvelet&s A anﬁ@creased
investmehf¥§skCc! i ent with a reconmendation that includes an
accurate estimte of the confidence |evel .being-
[00054] r epr Eigsn? exd 4 Alsoplaseiterskymeicedddidesl andasoptdblevalues of goals on

f th d I
s contina 4o o0 T B B BB R B s aong
with the 1¢66mARAdNPIBFEMBeht R HNRNbSatdh o FEsiHE R estnfentsd APMo&Bnate
to be provided were to be for investnent of one or

current pesiolio ygBies grej aompbpantslfe saloulatpsthossriutuge portfolip delaps racesskey, to have

ot SRR Lok P A1 508 g
values thaveveuldptiet €tm aﬁﬁﬁesfshe confiddnde oceetdaahml dacipfieste niicdeliflestyle).

the client will be f|lawed becayse the specific

In this exgipley therqiry thise FoRERIES: cHMeBRNbe W&P@oqoef denciiig geemed too low to

v eSSk, 158 05 LRI RS A B copmented nd

the risk oﬁmydqsaedl inatdrial cloogés demarefotestoe highhand \tmhhszlumeceptable “sacrifice”
esen t|v A reconmendation of na

- where R IR RS 5 eSO BBt OB AT a6t Fieaging g leaves

one with E&B@S{ngm ﬁﬁélh%ﬁ (B IOVARIf Roab Bl aH26taM 1hiket 1h8n BIBR&IY! the price of
nmet hod because of this uncertal nty of their future

other goabmémremnmesamamm@a@omm (yolstilyrmitles ipvestmentgiortieliofednd

“comfort’™ be ha\r/t a}')rrc]) éle§ %t anp%p%n gﬁ%chngonfvheengg %1%‘[(3%ﬂg%mun]a¥ncertamty and |

too much(lﬁ‘és!tylb ahctrtﬂbeb @isnfondti in Fasoriatd 8, Re tdomba” ithgk B@ldéabblﬁveen
| ovi ded i i thi's rnethod aan ObVIOUS contradiction '

"i 75% and §Q(°sq0§ﬁfl?n°6n dhp geqopyuended yalipyo wlsgvlﬂdvetsenﬁw@re within this . .. '." .
comfprt’sfé.fhgé CTﬁ%‘écc}@#ﬁbﬁ%l% ggg&dlyﬁoﬂ%ﬂg'fﬁg{ﬁgtﬁ flé?é“ r8§18n wmte .

. enen I ntro ariun
the ideal MMSI afeoel nbhaally Eesidb imtigéuadytaif’ Q6g63] V&Fhl‘@&hls P nmdecéhssarlly

exenplar nvey i nf ormati on
always thf é@%&r S WeAENGoP R ittt S e 1T &Y FRRrODRHE it gl agpther

opportumgf Rrihd Ridop % EddcR e QiclPA ot ﬁ@éﬂlr@eb 1S %ré Yé%ﬁ%cb%out their
onparing the resulting reconmendation for two clients

acceptablwgozﬂs (e nfthe a¢cepmblegﬁaum h@low hoeamfbitaanerd to dexmh tlaemilent that

acce bIe val.ues ve. differ
they can IR TR SoaBiatRTLE 15 RRHE oS mRoltR Sackios B canite
graphical His@la Zhowk | theregéa Raige D gY¥Ratidl RatcEhes Aild RARSetdd okl gRtolio
gbllomnng goal s: (a? retirement income, (b
values waremf RS Eaeks Aegrmaipunghangsd fherg s amaerson tehe eangeraed. -pge. comfort.

This rang% D& br aﬂsé{gglﬁ%}}hgﬁﬁ%ﬂ%fcﬁe%vool and (d) maxim zing

herr rave I'n retrrenment. The resulting
[00055] The “comfort” or conﬁdence values represent the results of the historical

market analysis and/or Monte Carlo analysis of the relevant capital markets based on the passive
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recomendation neets their desired | ow | evel of

savi ngs, annual travel budget, and support of their
w@owsesgoucat i on, while other goals are conpr oP@BHES2004/042072

much closer to the acceptable |evel but inportantly

4 are generally not conpletely elimnated unless the
investmephplipeations igeoramiendad biethe dpancid pdyiser: ilnpne ewbpdimeshl 6QQ market

env1ronn9écntso bog" ﬁ%?%gﬁ b?(jiérr}l]rée %;1?%1 %glFalsg% gxfx }E)k(gﬁg{nﬁ' w;z {:apltal market

assumptlshmmlgmden 8 nginhéri to amlisyczdlyfrﬁ@deeme dahae of ﬂne pptemialcruﬁge of
ient. Thehjghly val yed, gog s of the client in Fi %Qﬁ
capital st optgymgs T§e rC@mfPrénehtcon Aencebleval 1nfhs neteaniage g6 these 1000
mmulaﬂcﬁ‘]l@ i€ whith&hs clli@ft“%g 08R 2850 E1 A $1 000, 000 (in this
lent’'s case th esire was to.not spend principle
[00056] and Waotdenty appropmiate]nimplementrand imanpeanthierecopomeidatién created
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acceptable goals (i.e. if the acceptable falls bel ow
the confort zone) or to coach the client that they can
whaws/osrrender aspirations (i.e. if the ideal gpel/sESioal/b42072
into the sacrifice zone). As the graphical display
ows, there is a range of potential outcones and
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target confidence range. If the range were in the middle, say a comfort range of 43-57%, many

market environments would require significant reductions to goals (nearly half). Whereas if the
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indicated gstem §0. nancig a@@snrélmn mepar¢Seeammm¢mnmendatlon for

consideration, incorporating the client's current goals, and develops a proposed recommendation

based on the modified goal information, as indicated at block 130. A revised recommendation is

presented to the client (step 155), along with a range of portfolio values within which the client
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change to the recommendati on that woul d nove the plan
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Referring . to Fig. IB, the step of nonitoring the
recommengdgtip i agkviseble wheneyar a goal is added/deleted, the ideal or acceptable values of
an existing goal has changed, or the relative priorities of any of the existing goals has changed
(step 175). The same is true for changes in background information, such as where a client

receives a significant inheritance, thereby increasing the present portfolio balance. Previously
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recomendati on and maki ng appropriatechanges is
indicated at step 160, while the step or reassessing
wa@bdosns97gpal s is i ndicated at step 165, and t hECHUS®04042072
preparing new reconmendations based on those goals and
the client's current situation and evaluating the
acceptablenghals figs savings ryenkecatns weitdinabde snvteasdehéron clisnt loses a job and is
ted at ste IS notdth
thereford Bt 36 §fveltiosrREn o eepiseaiod SrRBictien R iy Mg agigfona
savings led of atfied&r dRadh &P ShIFBRE nioRE of GMafR¥ WRUbr @681Y o be modified, or
uarterlg Wien an alteration occurs in the client's

portfoliogiskiredused+ Adpitionallarpeaptabipondtidend eraluasoﬁgﬂabsofor PPSb-IFQiURment

spendm%lﬁ% cﬁa!ﬁg f¢d cg%gﬁ al &qvfeﬁ grvl\}i E% 051}&9 gé or%q?teto a S5norg gxpenswe

lifestyle; Iamﬂlllldaﬁlﬁdwad e)@betbd i8R quifhaibkianfdl KotlbgeitichPayibes may choose
repares a new reconmendation for_consjderation,

not to gofty eakl?ﬁ?roatrwgohtﬁé asphelprship, hereby slimitams 2 sankpigsvddipgdor the

cni's o BEOR AR OTRRLR Alp 5G9 P
retirementec of iesddin d tmrthersthpneﬁxengcmﬂs to the client (step 155),
val ues within which

al tf ol
[00068] thgngﬁWl@m g?q%gﬁﬁ?tﬁ g lgFOP?O?éIOSHWPBPIEm%‘ﬁé a&ﬁﬁhm| d

cnBgi & fldano ek d BRSS!
recomm pr iorities aﬁ\‘,/ﬂé@%g%lg gnan ed §|§?@lt% pe%%g%z}gwg% COt finue

throughopithk eiulsatl@a@@ tltdﬁnaef:kal @Va‘lllsg)reﬂa‘ﬁ@nﬁiag swiithethy client.est ed

port I|o cann ot rrate under.perfqrmthe
[00069] rkte[?lg }ne ?Vﬁdllnﬁ & gB%P%;BF Lo%gl%vgn{l Cl)r?égenerahzed In
a general@et €64im, S rﬁ@tﬁb@ ohﬂfé@nmtlol@ hanreet prbhie. 1ﬁ\fé§tnﬁiﬁf EBide as well as
recommendation, with current passive investnents, is

advice aheybthe bsst chaises algq_yg 11&,gc§ﬂsegjvq§gqj lea[sgmgqalq:ﬁogq being gomch targeted
ot vl s e SRS TR, LA A0S a5 ol

unnecess&yahmtmaﬂdmk)aslinl this wenertisted I’mhim&; aichigdntoaiy enaroihdividual,

.progress toward the s they wwsh to plan their life
Corpora‘ﬂgﬁl d’t%hlb“l tufiogp- 8@5&110911%} QERLOR My pegles gulwnlt RPHfofip éfalue

, j’current pfb%%ﬁ& &iked BRa Bl AR QEve \3 }{léﬂgééefo?%%elgfﬂ'ec Thé Eﬁle tls o

excessi ve uncertal nty previously di 5CUsS Usi ng -
.prompte(bpeégmfy mpmg cmter@t érglrgoalyithelir tokesiriop f&nanuézsltmeﬁtmlsk and their =~

st o O B SRR e R 20 e s

‘may varyl depERTE b€ %etr&tdf@bmh%'cﬂeﬁth aor badnane Sor h 0RRRH e Th6tution engaged
present nethod significantly di ffers from conventi onal

in plannigg ingestaent ofeanteaeRsing or nevalky dpnat@d sant thawohls dwyohalede levels of
t sed ner.e
imvestmoff A R el R IRAA T fo BpBRRC b B Vol Por Bt opeiyana

desired vﬂue soapowfoierat Aetdeandhictathefetufd ThSUEbntds thieh hIoAPIRES identify .

: endure risk .bears little or. norelatlonshlpto _
relative V@Jﬁ@% plevuch gelst Archesitable inptifutionmay weighsedgsise typngage inpresent

ding GbAif%a dUsBOEShAVR 2AGHHE SN pLabl e
Spending % pr (?rﬁ@ges to gga?l?e Eat1 m?ﬁ@ggﬁdg%e%b{ﬂ%g?h&g‘% accept
recommeh%mm undesthsenethpd kppréprsade touthe nljerg b gaalprtheidealrand mecdptable
values of each goal, the relative values of all goals, may then be developed. As with other
recommendations, the investments must be passive, in order for the confidence assessments to be

directionally accurate. A range of values on a year by year basis (or other time period) may be
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educati on, kew se, -a'client -may change jobs or -

. code émbe@s@@r tangibip laé@wéwh A flopny déd?eﬁ?S LCQ ierd drives, dreey ofher | A
~’ machmp—r\éﬁ‘& %tgr ggﬁ%d{lﬂ?hrlve&%%]ggvg%%qg nD' gfr?(%e nlé ictaﬁ%& }J*to fu%%executed ‘
by a machide, tshcﬁl asecampneathcamachid bebenel dnepbiatgdad sraating ihei r

ative inportance preferably wi |l contjnue
invention.¢ ﬁﬂ% AEiEt AN GrbRls R he eTbedird injthe femf paerramicrge, for

example, WBb@E QHRA1iR a‘ééoﬂgetlﬂﬁlﬁh' BRded 1{11%()&%@%} eﬁ_&%te'a%bzacnﬁg%&{me or

provi ding advi ce according to the 1 nventi
transmltteg oner wmeztedJ.smlmcm wediemakbiched of/mrralnctmatrmmtg_jorofabhxlr@ through
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executed 19} ¥ Blackihe, 88 hs 4 ¥OnFARSY, %e(rﬁﬁt@n&%ee&nésoﬁﬁaﬂpﬁfa%tf’éfjpl%eﬁcmg the
val ue or series of spendi ng goals or liabilities,

invention.; Weheptimplentraiadpn thgengead ipnevosepraoesiser, the program code Segments

combine with the processor to provide a unique device that operates analogously to specific logic

circuits.
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unnecessary investnment risk). In this generalized
nmet hod, a client may be an individual, corporation, or

WO p@b059109 on. Background i nformati on may i ncl UPET/ES2004/042072
current portfolio val ue, current program expenses, and
curr developnent exp nses, for exanple. The clieng

[00072] j 5 pMaHisthginyentiomdins besn @ﬁ&ﬁdvlﬁgreé@rewrte brefeiirg gekgdiments,
r [ t [

the 1nven¥191‘? glii/o&lltkghi&rl])\%}gg rr%éﬁi{ as llﬂ?ﬁﬁeﬁ tH‘lf)PegeI‘i‘%iZ 24 E#lgmgllci}t@ But g@ﬁulcfuﬂe

vanat1onsawdhmtthbkmnt/:aidxeepé of theankntiothe goal s may vary
dependi ng on the nature of the client. For exanple,
for a charitable institution engaged in planning
i nvestment of an existing or newy donated sum the
goals may include |evels of investnent risk, a desired
annual incone for prograns, an annual budget for
devel opnent and a desired value of a portfolio at a
certain date in the future. The client is then
pronpted to identify relative values of such goals. A
charitable institution may weigh a desire to engage in
present spendi ng agai nst a desire to have a | arge sum
in the future for a capital project. A recomendation
under this nethod appropriate to the client, the
goals, the ideal and acceptabl e val ues of each goal,
the relative values of all goals, may then be
devel oped. As with other reconmendations, the
i nvestments nust be passive, in order for the
confidence assessnents to be directionally accurate. A
range of val ues on a year by year basis (or other tine
peri od) may beprovided within which the goals of the
client can be reasonably confident of exceedi ng such
goal s, yet avoiding undue sacrifice or excessive
conprom se to the goals can be calculated. If the
value of the portfolio falls outside this range, then
t he recommendati on should be reviewed. Simlarly, if
background i nformati on changes, if goals are added or
del eted, or if ideal or acceptable values of goals
change or the relative weight of goals change, then
t he recommendati on shoul d be reviewed. [00070] The
nmet hod of providing advice, including the steps of
obt ai ni ng background information the client,
identifying a set of client goals, identifying idea
and acceptabl e val ues for each goal, and identifying
relative weighting of the various goals, and desi gning
a recommendation with results for each goal not better
than the ideal value and not worse than the acceptabl e
val ue, may be applied using a variety of techni ques of
nmeasuring the confidence and or |ikelihood of various
outcones. In one preferred enbodi nent, the technique
of using a Monte Carl o based nodel of capital markets,
properly considering the market's uncertainty and
behavi or in randomtine periods and specifically not
ignoring the risk of active investnents
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potential risk of material underperformance is
assessed and can be used in the devel opnent, and in

W b@s0s70e e assessnent of the confidence of a PCT/US2004/042072
recomendation, even if the recommendation i s not
devel oped and revi ewed usi ng.the goal - based net hods
set forth above. [00071ﬁl1¥@4§resent i nvention can be
enbodied in the form of methods and apparatus for
practicing fhose nmethods. The present invention can
1al soAomethnth oflfinghcial adtising,aompafingr ogr am code enbodi ed

in t. i bl.e. nedi.a, such as flo di.skettes, CD ROMs,
dﬁgﬁrﬂ%{i&: a\%gl,tgg}lélﬁ?&fsao(ﬁ’r?g mﬁ%ﬁ?ﬂg é’-oft ¥abl e storage
obBRNETA IMILRER ’in\)’@@ﬁﬁbﬁi B&aH HRAL R MRREE; ddSalla8a %&ﬁkeﬂé)vames

and executed by a machine; such as a conputer, t
mac hfareagieeiohe snvesimeppgaads, whereor thp idest iri avgeptilde values for each

- R B Bl B3P a3 B R B e
storgehlj n a storage nedi um | oaded into and/or

executed by a machine, or transnmtted over sonme _
-obtainingn wlitiys valgicompaseabetrecen pairs of iavestment|goqlswithin the list of

cabl | ' i . Or Vi [ [ etic .
2 G OO DS BRIl BB AT, i
I nt omanely exigiaetthat thyclentietilling,to puLh @ @abwithintedth pair of
t he machi ne becones an apparatus for practjcing the
i nvelVEgmen P RpNigYRtRE athehgoal inyibe spmp Ppi PHBYEstment goals on
procggssRf. the program code segnments conbine with the
processor to provide a unique device that operates
elaetednaepdly sinpulating ppbirdlity of mgdad imiestment port 0G0 Aldcarbng esing a
t he int tion has .be nldeSCIibed with reference to
pref%ﬁ?%ﬁmgﬁﬁgﬁpﬁgﬁ@ S8 nventi on shoul d not be
udiohe deldtivsydld i dn@shrisén ﬂh@ﬁ%@hé 96218 BRO e FRAL IRt 0P th{a Elurality of
e e

include variations withint spirit and scope of

i nveprrifoho alggagisnsito ohtayes Frsemeten itivarroimirisag\anginyegtment

conpyii Sing; termning .an,iMtial.value of client
- inv e%&or%r:%{}ﬁ(?i arlJno rt %S%g;e?%éitvglluﬁ irf(ﬁ%eagh 'SP t%&i‘n? %‘Pa{%ﬂe‘ﬁiﬂe ret .e N
- i 'nvestommiendsiby ue foheachigabl ik A6l Bettehan dralieAANElue and not woise |
aCc%gtable val yes for each of the investnent goals, - O
T viher'dam therecsniable valne and edisteimibe recenueandation abormgasared -
tinme ? or g%gh(gg\%eng' %E%e%gal,;,fe%ﬁdgﬂﬂe%? gd@gaglt’ ?@g L
conahugcgmgpshe isomnizatatearto gwi disntof i nvest nent goal s

within the list of goals, the relative value

2 o R RS i R R o Rl DBl
investmei§ 8n1§ QA brdék tdavdi@ eipoRsmbhilitythatithy SRR EstERA SortBlio will

. .achieve the other goal in the sane pair of investnent
materiallyjgngderpesiprm the recommended portfolio asset allocation. o

3. The method of claim 1, wherein the market modeling technique comprises a

Monte Carlo analysis of potential performance.

4. The method of claim 1, wherein the ideal value of each goal is expressed either in

terms of a soonest time for achieving the goal or a largest dollar value of the goal; and the
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the list; electronically sinmulating a plurality of

nodel investnent portfolio allocations using a capital
woracoges97apdel i ng techni que; using the rel ati vePOUHUSI®04/042072

conpari son anong the goals and the simulation of t he

plurality of portfolio allocations to obtain

acceptable gelymed preditgos S@@mlprsdqﬂgr selup avebtardate far ac&mmg)ﬂiaiagml
d t goal , where
compare i E AR NS 601 sS U SRIATRRE 000, e,
the ideal value and not worse t han t he acceptabl e
5.val ughe msattiodbEclainn 1,t\hherelacmmem ofusignthh ad ativeamedhisLgoRtparison

confi e of exc e the reco n val ue. for each
among thaaa% Sggﬁ@r EFRRRTP €4 1%@%%%\!@&?%@ T g4pds can% |
achieved Wlﬂh%‘ﬁy sléht frﬁ%&ﬂé@ﬁ&%@o e Vcdlh?és Py $thef"%ﬁilseér[‘thte hge -
portfdli o allocations include only passive investnents

only in order to avoid t_he possibility that the client
6.i nveEharpethogof ¢lfioh il,owwrblln thastep pEottsinmgdeciabr ¢ valne cdrrepanson

recgnmended asset allocatio 3, The hod, ..
among th EGATTARE Cofiidet Al dorde € melii R5RE s R ot llE e Slative
comparisGOPRWe&EHe Paidot 1ﬁv5§&hhﬁ gRaR! M the ibp PPALME HRlrelative value

performance. 4. The nethod of claim1l1l, wherein the

comparispryeQmprsgs UEng theeagahmafsiz|to ﬂ§V@%p%é§@@quﬁé@n interns
of a soonest tinme for achieving the goal or a |argest
7 dol |ﬂ{e1¥f¥hH§of’élaM‘f fgﬁﬁ%ﬁO disieaccept abl e val ue of
each goal 1s a sna 0 rvlue or a later date
pe.‘rmmcaﬁjnmnitmgng tha treopomhendeatigratoetitarmitehehdtiskeabasedbu e current
and t till acceptable.to the client, 5, The .
ot Rt G S AVEHRERER PR Tt r&ﬁoremeﬁ@}twg Sif s susfcient
r el addntigentdlod Scii ARaTH SO nANBRR shi%f %9915 or Wétthgleﬁew advice is
conpri ses determ nihg whether relatively | ow val ued
goal@eéﬁh be achieved with only sli ght rmdl fi catl ons
de& “{nl%nag w%et 1%8 th%c&grgt\?ﬁoru (gfﬁ %)hagla g}te\grgosirs % 5?13?\116 %o§lsafrom the list
r el adfiivesth@dnt @o416) D atak & ORar@P ROtht hatBRalafucl dohtri® hmong the
conpri ses devel oping a matrix of the goals that .
 Tepr#d bt t he reI at i ve-conpari‘son betvveen fhe pairs o
- f o
s re?érfdﬂ%/@:ﬁmv ail% il ﬁsm glgdnwchgnh%é]?g%n sté;f)ﬁ F%&%mmc?ndatlon does“
.. mat rnaptmdéeuﬂi@@thhmmm@ orhadadcessive c?mﬁ&h&eltlﬁt legefofe is -

" clai r.co i si.n peri Lcal ym)nltolng '
“the o fﬁ?aa o {0 Bl seeinerta t ffﬁw areg Igpstyle or
cur re@c@éssﬁ(@llﬁb%sﬁ%{enk BQ{ %k Tl cllléh‘t’ ﬁé’IrHE(ﬂat ch%ﬁéésfte kilDelatib€ value

recormendatl on stil has sufficilent
comparison among the goals

- & A method of financial advising, comprising:
determmmg an initial value of a client investment portfolio;
obtaining a list of client investment goals, the list including ideal and acceptable values
for each of the investment goals, wherein the ideal and acceptable values for each
goal correspond to at least one of a dollar amount and a time for achieving the

goal;
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confi dence of achieving the recomended set of goals
or whet her new advice i s needed; determ ning whether
wao b@sosizent woul d |i ke to add new goal s or renPUEUSDAL/E42072
fromthe list of investnment goals, or mnake changes to
the relative value contrast anong the goals; an
obfaipiag ﬁé?lﬁmﬁ‘?;’t’ﬂﬂ‘ée IMARISEN PRIWCRISPAIES Of ey cSBRaRY ap%!&mthgl the list of

step %{el}aaﬁ C\glgﬁr%e%tah é‘lnj eéregpéselﬁ&?}’ﬂ t‘éfm s of the price, in

suf f Clé con SSIve con
t hatmémesroe it tHas the whipEds Wilting EIEpayI inent goa \uﬂﬂm each pair of
sacrifice to their lifesty]|e, an ed lifestyle or

ox c dBUSSTE BPUS FrishicvR dhe Sthet sora e SMePAT HHEYeRMEnt goals on

chaqggﬁt¢o the rel ative value conparison anmong the
"~ goal s % A fmethod of financial advising, conprising:
deddbpnngl anhatgix af thergoalls dhat vepiresents ftheretdtive wompearisestbetween the pairs

portfolio; ?tal ning a list of client investnent

goal ¥ MYesEgn ?ﬂ?ncludlng i deal and acceptabl e val ues
elé‘cﬁﬁnﬁ‘a@lﬁl1 sidfuldth@ al ph8RHE B B0 dBPRNSstmeRES i fBlid MBch®Rlusing a

d accept abl e val ues " for each goal correspond to at
I eas:taplbaienaiketan@i@lln&tecm‘mumt and a time for achievi ng

ustydin @ S el AR sty I e YRk, SORBOHS A8 Bbtain

t he aeb@hmeadatish dempRERALL ERBstiRhiglocaisrearin ledomﬁmaed value
ternms of the price, in noney or tine, that the client

i s PT pachgnestmsay seah whrae aearpcqmmmdﬁ &abkys fprgach gpal is not
ng:/ reo%l(i)tgeﬂéle/ glgtq{irez-l}] %ﬁlé%&axffﬂ fot %v&%;éeth?lﬁ ﬁ'l%racggﬁi % galp]ng Gnd ¥Herein
.mat rthxresdbmhiead gvaltss b hensurepcadeohee diexcedling the eecommended

conpari son between the pairs of investnent goals
el edia}LlS’rfP’c%arcg)g"%lrﬁ‘iﬂ ating a plurality of nodel

coiﬂﬁYLﬁﬁéa@iﬁQtth&%&Bﬁlsﬁd&uéh LoaRkligRs using a capital
mar ket nodel i ng techni que; using the goal matrix and
the simulation of the plurality of portfolio

9.al | ddetmethed elrlabt ?auvnheapm demenerithaallooatiawipelidd gy passive

e S A BRI

' .matenallygﬁﬂlerpeﬁ'oﬂﬂ&hél%édrﬁheﬁdedlpoﬁftﬂml ddeabllyaltion. and not worse -
- t han. the, accept abl & val ué; -and “wher.ei'n ,

oy

’1'0. " The method of cla1m 8, wherein the market modehng techmque comprlses a

Monte Carlo analys1s of potential performance

11.  The method of claim 8, wherein the ideal value of each goal is expressed either in
terms of a soonest time for achieving the goal or a largest dollar value of the goal; and the
acceptable value of each goal is a smaller dollar value or a later date for ach1ev1ng that goal

compared to the ideal value, and that is still acceptable to the client.

12. The method of claim 8, wherein the step of using the relative value comparison
among the goals further comprises determining whether relatively low valued goals can be

achieved with only slight modifications to the values of other goals on the list.

31



t he recommendati on has a neasured confidence of

exceedi ng the recommended val ue for each goal; and
wevsss7eat i ng the recomrendation to the cli eneCT/8S200€042072

met hod of claim38, wherein the portfolio allocations

i ncl ude on ssive investnents only in order to
13avoiHlet1h@h‘£%@f§q1@m$tfyﬁh¢fépmﬁ§1n§| i ent investnment

peP LSl ARG AU PRSEERL R et o e
of clahierof@he cm:ﬁf Rivestinbt ot thmd@dmmgndemh @nm hes sufficient
conprises a Minte Carlo anal ysis of pote

per f<9PHgsTce of actuevingthgaeqogumended petiofegals ﬂhlé’h@ihﬁr ngypadvice is

|deq1 &ngﬁiof each goal is expressed either in terns

of a SOOhest time for achieving the goal or.-a |argest .. .
remfdrmngvthb snmube[tntghemgg) anhd ccanndumbzmrgcsmpuﬁhb ecooaimemdation does

eac oal snal dol val ue, or a_l ater

For meERrtu iy CUUHTD AP S e T i pisectore i
and sh@@&tlﬂgsthé Ehéﬂt tQERARRIBR RO t%%lf@it&l%nﬁlanﬂe% 1ifddifle or
met hod of claim8, wherein the step of using the

rel @(b%@lvvm\{@etmhpdﬂ son anong the goals further

conpri ses deternining whet her relatively | ow val ued

1490&I ecfﬁ‘é} cFotaccf e%’% gvhvé”rem h%rg eé o?fl 'eg éw%lﬁ%&'u ar}nlg%fcther

totevaueso

comprises @idiathing whbitknhs cliént Tvtfdiﬂid hlemsraﬂ'd SleWEoaRes lradb@eagdays from the
nltorlng t he reconmendation to determ ne whet her,

list of inveshent 294 Saorémlﬁeecﬂ%@n&eg lig hegelativievalng eantraptapengthpgoals; and the
steps of sﬁﬂﬁ%tfngenc nl A ng%t%%]é I%Pel%ﬁﬂeld 1Pﬁl§ cﬁ%tfﬂ ?hﬁlﬁé changes to

con ecommended set of goals
thenﬂﬁn@nmhhebﬁmanmmmmamgnb@gmﬁsneeded, and reperform ng the
sinulating, usi ng and conmuni cating steps if the
5 ecopme n does .not provide sufficient confidence,
Sor  HaBelod oL Sa T P LA t her of or e | o
det‘elr'xlahﬁﬁg éxﬂﬂltlalﬂ Qalak b?éﬂ:héd@ iMReHRnSeGthfibce to their
lifesty | anned |ifestyle or excessive investnent

obtansmg aimt of lentrinydstuersgoels dhedistanclufiag édoal wkacsepiphlofalues

D LG TR L DL A SRR SIS BIV o cach |

- e clien nem;go
' emyeel @diekgontine m lelie ohé 8t a 61l | atmahmlﬂta tyneks achieving the

make changes to the relative val ue contrast anong the . ';:;7

. goal®al and the steps of sinul ating, using and

ob ‘?(gﬂg B 'ré“lgtﬁx}e%h%rc%ln{gﬁﬂ%lf l%tﬁ@fgx ﬂaﬁrs%@ﬁlx%gﬁ&ﬂh%WQMQIle list of

es to the relative val ue conparlsona
goalgsals, the relative value comparison being represented in terms of the price, in

money or time, that the client is willing to pay in one goal within each pair of
. investment goals to achieve the other goal in the same pair of investment goals on
‘ .the ist; . | | | : | |
developing a matrix of the goals that represents the relative comparison between the pairs
of investment goals
electronically simulating a plurality of model investment portfolio allocations using a

capital market modeling technique; and
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15 A nethod of financial advising, conprising:

determning an initial value of a client investnent
w@esHsd70D; obtaining a list of client investnRCL/US2004/042072

goals, the list including ideal and acceptable values

for each of the |nvestnent@% oals, wherein the id
usiigthe gead praiy and, e gwaulatign QfAbeplyEdity efmr@@lpfbﬂh»%owo obtain

! easa[ re g{gc%aﬁog %Ilnﬁflsﬁ [Hve?cﬁfé faalfo!cﬁrtlfonf ik aqggun%ﬁleﬁ‘cg:d value

al ni ng ti1ve val ue conpari so
bet vfeeeach amvestnodnt gasal,ashm ﬂte rgaﬁinﬁemdeﬂmametfdsteeabh gbalaf not
goal s e rel.ative val ye conpari sqQn bein resent d )
o sthey thﬂﬁ@@ﬂbflﬂ&%ﬁﬂ ROL ¥R thaR the;afeepabigayaliq; @nd wherein
cligpt re'cémﬁiehhétfb‘i& Ha® 2 R¥sifrBd LA QBN o MixEath ﬁ@f’bceﬁﬁr{ended
of i-nvestnent goals to achieve the other goal
sanevapmifor edfchignalest ment goal s on the list; devel oping
a rratri x of the goals that represents the relative

E%&?{F@Hﬂﬁt %{I} gcé{fc’lgﬁ%p%&}/r{el%tugﬁa H}ggﬁ? récommendation

to the chehnvest ment portfolio allocations using a capital
mar ket nodel i ng techni que; andusing the goal matrix

and the sjnulation of the %éurallty of portfolijio
17g1 | dsrmeghed efslam 1o, prhgrainis prifdiotal I@ﬁatho@ﬁrmcme@glwsswe

mvestmenltg]efrﬁgtnmter L%l a‘v?ﬁﬂ%gr esﬁa?lﬁ\é%z{t ?f?eoéﬁéﬁgﬁ@gstﬁ{@t;ﬁ%g dlo sgﬂ

I nvest nent recomrended va or eac
matenallygnﬂbrpeﬂ"omthetreMrmneﬂded pottfdiol sdsm lallv@ktioe. and not wor se
than the acceptabl e val ue; and wherein the

rec has asu fid ce of .exceedin

18} e B GBI o) e PP D8 T 0 O HBE PTGt o
Monte Caﬂb@hﬁ'ﬂy&@of dtéﬁt{hq?rpeﬁ’eﬂﬁa[ﬂcél ng communicating the

reconmendation to the client. 17. The nethod of claim

16, wherein the portfolio allocations include only
19pas slihganathpdeaftchamt ko, Wﬂﬂwm the ifeabralpeobeash goalipexpressed either

in terms oP? ?&&r@ tlntlé/ il g@ﬁle\;mg th% r% ?E& z{ 1'3%;%54&5? g} 02819 5ff tﬁé Iggalmﬁrldl the

er per
acceptableaMﬁI oﬁadabh) gadliion smél&;r dohar vakichmd lakr ddtafdﬂadlﬁevm@ éiaigbal

- mar ket nodel i ng techniq corpri.ses a Mnt e .Carlo.
5 'compafedé%ieyéqaévalfw 5&%?%1“ lﬁéF?HS‘iﬂﬁ%F%@e CE@I The ‘fret hod: of

" claim 16, wherein the.ideal "val ue of each goal is. .
20€X p"l?fé%ﬁe%&i Sdlim 16, Wherem the step of using the relative value companson '

‘amOng the goals further comprises determining whether relatlvely low valued goals ¢an be -

achieved with only slight modifications to the values of other goals on the list.

21.  The method of claim 16, further comprising:
periodically monitoring the recommendation to determine whether, based on a current
- value of the client investment portfolio, the recommendation still has sufficient
confidence of achieving the recommended set of goals or whether new advice is
needed; and
reperforming the simulating, using and communicating steps if the recommendation does

not provide sufficient confidence, or has excessive confidence that therefore is
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in ternms of a soonest time for achieving the goal or a
| argest dollar value of the goal; and the acceptable
wQo 200005009 each goal is a smaller dollar val ue PCT/EHS2004/042072
| ater date for achieving that goal conpared to the
I deal value, and that is still acceptable to the
cli eewbjecm tiptelientetp Hoduepfaciifies tmtheds lifestytee planndrblifsstyle or
of u e |a%I val ue conpari son anong the goal s
furteﬁer %:Vgtnl%vess%en deter ni ni ng whether relatively | ow
val ued goal s can be achieved with only slight
2z|mdi Theaﬁét'hﬂﬁ sf tlaink bg, Wl*?ird’ilﬁ &dﬁe@ﬂ't?ho@ﬁ@lﬂﬁm@ﬁlt@h% further
ist. .21. The net of claim 16 urther conpri sing:
comprises,detergiag Mhethes H}etfgww@mt # ke iocasidrsiasraon Tewove goals from the
it of iR EAUoA, WEERAEEhan BERE thetlloty AL Bl b QG e
steps of simaslatmgt fising emt ccrmmﬁnldﬂ'rr[geire)fepaxﬂmnmd iffi het dhient leas amade pt@ges to
. set . of als or mhe her new advi ce is needed; and
the relatwlﬁé/ﬁg’tef"B HePn 492008 the 84S ng, usi ng and communi cati ng
steps if the recommendati on does not provide
sufficient confidence, or has excessive confidence
that therefore issubjecting the client to undue
sacrifice to their lifestyle, planned |lifestyle or
excessive investnent risk. 22. The nmethod of claim 21,
wherein the step of periodically nonitoring further
conpri ses determ ning whether the client would like to
add new goals or renove goals fromthe |ist of
i nvest nent goal s; or nake changes to the relative
val ue contrast anong the goals; and the steps of
simul ating, using and communi cating are reperfornmed if
the client has nmade changes to the rel ative val ue
conpari son anong the goals.
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