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8410 ... Acquire lead transaction data and lead purchaser
data relating to lead, which i product- or service- related
business opportunity information for customer

8420 ... Generale leaming model by performing deep
learning on basis of lead transaction data and lead
purchaser data

$430 ... Perform, with regard to predetermined lead
purchaser, prediction of at least one of lead purchaser
value indicating value of contribution to lead sales system
by lead purchaser, chum rate for lead sales system, and
level of dormancy for lead sales system, on basis of
leaming model

§440 ... Perform classification of similar group of
respective lead purchasers on basis of at least one of lead
purchaser value, churn rate, and level of dormancy

$450 ... Provide different preferential sales promotions or
sales events of lead sales system according to similar
group
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(57) Abstract: Disclosed are a business opportunity information sales server and a
method thereof, the server comprising: a data acquisition unit for acquiring, on the ba-
sis of an external input, lead transaction data and lead purchaser data relating to a lead,
which is product- or service-related business opportunity information for a customer; a
learning unit for generating a learning model by performing deep learning on the basis
of the lead transaction data and the lead purchaser data; and a prediction unit for per-
forming, with regard to a predetermined lead purchaser, prediction of at least one of a
lead purchaser value indicating a value of contribution to lead sales system by the lead
purchaser, a churn rate for the lead sales system, and the level of dormancy for the lead
sales system, on the basis of the learning model.
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