MULTILEVEL DISTRIBUTION OF INTERNET AIRTIME FIELD OF THE INVENTION [0001]The present
invention relates to electronic distribution of intemet airtime, and more particularly to a method of
financing a computer through multilevel electronic distribution of internet airtime. BACKGROUND [0002]

The development of intemg{a£agss a3 R apietrsheseanereERl NP N RRrivaie and commercial
activities and plays an integral part in people's economic, political and social lives. In the last decade,

development of network infrastructure has led to a dramatic increase in intemet access and its use for
online marketiRDE DA TERWANVIENTTIDBoNtent distribution. However, despite the tremendous growth of
the intemet, intemet access is not distributed equally within or between countries, leading to a digital
divide. The digital divide refers to the gap between people with effective access to information and
communicatiof¥¢thnologyheOmserdnrrmsewigatin e dlestinia dedsbui@a rmdragingcaesmeo abd intemet

depends greatfy,gn dé'&ﬁi&%fpy'eﬁp%oﬁﬂiﬁhﬂ@%% geegiRphicablasatipniasiye!lAsgevarnieentpelicies. A
dominant factor in_determining the level of intemet access, is access to computers. As intern& access has
changed the VA RYEARAH FRISHRF GBI think, providing intemet access to more people in the world will
allow them to take advantage of the political, social, economic, educational opportunities available over
the intemet. [S%Q%]I%E&We economic development and to reduce the digital divide, Internet service
providers (ISPs) and telecommunications providers in developing countries are currently enhancing
existing technologies and creating new network infrastructures to support Internet services to reach out to

a geog raphiceﬂ@owtp%@r&‘@efaﬁﬁ&lﬁ theichallengesd Qfapﬁi%\c’ﬂ@rﬂﬁoﬂﬁi@%%&c%%ﬂﬁﬂ&@@}jﬁ?gzﬁ@ rvice to
people in areas of low socio-economic status. Although the network infrastructure may be adequate for
providing interist SURBEE IS HMtIR LRI LYS TSR 4 SR F AV O R ISR PREREU RYLIE AL IR computing
devices to acdess.thetiterndtcBliSitessasonaie dery thie sefraseasiacksutidcie atdeapitad iacisgesting in

computing deyices, lntemnet Seivigs DIovidets o telesommunicalRNAIRYESI. RN ARLRBng to spend

on equipment as they may not be able to recover costs.
However, despite the tremendous growth of the internet, internet access is not distributed
equally within or between countries, leading to a digital divide. The digital divide refers to the
gap between people with effective access to information and communications technology
(ICT) and those with limited or no access. Generally, access to the internet depends greatly on
the socio-economic status, geographical location as well as government policies. A dominant
factor in determining the level of internet access, is access to computers. As internet access
has changed the way in which many people think, providing internet access to more people in

the world will allow them to take advantage of the political, social, economic, educational

opportunities available over the internet.

[0003] To promote economic development and to reduce the digital divide, Internet service
providers (ISPs) and telecommunications providers in developing countries are currently
enhancing existing technologies and creating new network infrastructures to support Internet
services to reach out to a geographically wider area. One of the challenges for providing
internet access is providing service to people in areas of low socio-economic status. Although
the network infrastructure may be adequate for providing internet access, people in these areas
may not have sufficient resources to purchase computing devices to access the internet.
Businesses located in these areas lack sufficient capital for investing in computing devices.
Internet Service providers or telecommunication providers may not be willing to spend on

equipment as they may not be able to recover costs.
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[0004]Therefore, the object of the invention is to provide a solution that overcomes the above
disadvantages or at least provide a method that addresses the above problems. SUMMARY OF
INVENTION [0005]According to a first aspect of the present invention, there is provided a method of
financing a computer by an internet service provider, comprising: selling intemet airtime units to an
intermediate reseller who then resells the internet airtime units to an end reseller via an electronic
distribution plafiora; instalIﬂ%@?grﬁoﬁl??pﬁlféefbf’fﬁhee‘ﬁﬁe%?@lI@rtg BFEVISEs YIPURL W P KSR rs access
to the internettiisatioe cdivapuietaydien dhieasuptovivers mputichbibet thieliedtexndt abibvaerabitanfrom the end
reseller; maintaining the computer by regular servicing and paying its electrical utilities; and wherein full
payment for the cost of the computer and its maintenance is made when the total retail value of the
internet airtimSUMMABX RASEN HENAE@Nstomers is equivalent to at least the cost of the computer and its
maintenance, and ownership of the computer is transferred from the internet service provider to the end
reseller. [OOOG&}Preferably, the electronic distributioné;ﬁ:atform includes a rebate module which computes

number of mofA& paid for f78°EELEIP thErebipsitet AMantS LiRtERLTE dhSih BrBIRYHEUMBR? D months
paid for the caost Hiidhengompuipnanditsnn@iitenaneesvitinckeasenpriong: molih wikemn:maniily sales
data for the CoquiPsu%g LA e?rglg’drig en}pslé/ll“g’ra I\gﬁot?ﬂgr?tr'esells the internet airtime units to an end reseller

via an electronic distribution platform; installing the computer at the end reseller’s premises

for allowing customers access to the internet via the computer when the customers purchase

the internet airtime units from the end reseller; maintaining the computer by regular servicing

and paying its electrical utilities; and wherein full payment for the cost of the computer and its

maintenance is made when the total retail value of the internet airtime units purchased by the

customers is equivalent to at least the cost of the computer and its maintenance, and

ownership of the computer is transferred from the internet service provider to the end reseller.

[0006] Preferably, the electronic distribution platform includes a rebate module which
computes number of months paid for the cost of the computer and its maintenance, wherein
the number of months paid for the cost of the computer and its maintenance will increase by

one month when monthly sales data for the computer exceeds monthly sales target.

[0007] Preferably, the monthly sales data is the retail value of internet airtime units purchased
daily aggregated over a month, and the monthly sales target is computed by dividing the cost

of the computer and its maintenance over a period of twenty four months.

[0008] Preferably, the full payment for the cost of the computer and its maintenance is made
when the number of months paid for the cost of the computer and its maintenance is at least

twenty four months.

[0009] Preferably, the rebate module computes an end reseller rebate when the monthly sales

data exceeds the monthly sales target.



[0007] Preferably, the monthly sales data is the retail value of intemet airtime units purchased daily
aggregated over a month, and the monthly sales target is computed by dividing the cost of the computer
and its maintenance over a period of twenty four months. [0008] Preferably, the full payment for the cost

of the computegang pisainenaneg ismademMhen he.Aumbat rbvanthsaaidlentherasb @fithe

computer and its maintenance is at least twenty four months. [0009] Preferably, the rebate module
computes an éﬁ’dcpe‘élgilé?epétbt B OHERCHSE TR A At U RO W DS 19 e target. [0010]

Preferably, the electronic distribution platform includes an electronic payment module which will credit the

end reseller r ! ili;tofth ?ndﬁeselle electronic hank unt. [0011] Preferahbly, the nu r of months
paid for the C(e)l[?t6 oﬂhéececg% litetr%mnal ]ﬁléer%aﬁntglnogrt]ge Wllla?cdqegérg%es[ec sg%oonfe%r%or?ﬁ'ﬁ%tg% ﬂ%lg]?n{%nthly sales

data for the conapieariseowk rdgrasnthd momhnpeiblesear it TOOD] FrisfedablyiotHacetontpatit distribution
platform inclugdgs2 Menalbnmrdyemiigh.computes number of months of non-payment when the monthly

sales data for the computer is lower than the monthly sales target.
[0012] Preferably, the electronic distribution platform includes a penalty module which
computes number of months of non-payment when the monthly sales data for the computer is

lower than the monthly sales target.

[0013] Preferably, the internet service provider will be alerted when the number of months of

non-payment is more than or equal to a non-payment threshold.

[0014] Preferably, an investment collection module is provided on the electronic distribution
platform, and the investment collection module includes an investment payment profile, the

rebate module and the penalty module.

[0015] Preferably, the method includes a further step of creating and updating the investment
payment profile of the computer on the electronic distribution platform to reflect the number

of months paid and the number of months of non-payment.

[0016] Preferably, the sale of the internet airtime units to the intermediate reseller is provided
at a first predetermined discount and the resale of the internet airtime units by the intermediate

reseller to the end reseller is provided at a second predetermined discount.

[0017] Preferably, the first and second predetermined discounts are in a numerically

decreasing order.

[0018] Preferably, the first and second predetermined discounts are a percentage of the retail

value of the internet airtime units.

[0019] Preferably, the electronic distribution platform facilitates the transfer of funds to and

from electronic bank accounts of the internet service provider and the intermediate reseller.
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[0013] Preferably, the internet service provider will be alerted when the number of months of non-payment
is more than or equal to a non-payment threshold. [0014] Preferably, an investment collection module is
provided on the electronic distribution platform, and the investment collection module includes an
investment payment profile, the rebate module and the penalty module. [0015] Preferably, the method
includes a further. step of creating and updating the investment payment profile of the computer on the
electronic distHBUfidn platfort tSYSRERR (i huMiBerSt AfSHRE A 4Rathe IlmmBsFBEih ot
non-payment.{@0ifglaRyefedablinghe sale of the internet airtime units to the intermediate reseller is
provided at a first predetermined discount and the resale of the internet airtime units by the intermediate
reseller to the end reseller is provided at a second predetermined discount. [0017] Preferably, the first and
second prede@RHFeBERSRUNEQNON THERR AW INGRasing order. [0018] Preferably, the first and
second predetermined discounts are a percentage of the retail value of the intemet airtime units. [0019]
Preferably, the electronic distribution platform facilitates the transfer of funds to and from electronic bank

accounts of theHidmet serhiEedproMBEP AN BN eI g Al Fe98d embodiment(s) and serve to

explain principles of the disclosed embodiment(s). It is to be understood, however, that these

drawings are presented for purposes of illustration only, and not for defining limits of the

application.

[0022] Figure 1 is an overview of the multilevel electronic distribution of internet
airtime;

[0023] Figure 2 is a schematic representation of the data network architecture of an

electronic distribution platform;

[0024] Figure 3 is a flow chart of the electronic transfer of funds from the aggregator

to the internet service provider;

[0025] Figure 4 is a flow chart of the electronic transfer of funds from the intermediate

reseller to the aggregator;

[0026] Figure 5 is a flow chart of the transfer of funds from the end reseller to the

intermediate reseller;

[0027] Figure 6 is a process flow for the investment collection module;

[0028] Figure 7 is a flow chart of the monitoring process of the investment collection
module;

[0029] Figure 8 is flow chart of the Rebate module;

[0030] Figure 9 is a flow chart of the penalty module;
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[0020]The invention will now be described in detail with reference to the accompanying drawings. BRIEF
DESCRIPTION OF THE DRAWINGS [0021]The accompanying figures illustrate disclosed embodiment(s)
and serve to explain principles of the disclosed embodiment(s). It is to be understood, however, that these
drawings are presented for purposes of illustration only, and not for defining limits of the application.

0022]Figure 1 is_an overview of the multileve] electronic distribution of internet
[ IFig [0031] Exemp{ary, non-limiting embodiments of t}le present app?ication will now be

described with references to the above-mentioned figures.
DETAILED DESCRIPTION

[0032] In the following description, an exemplary method of financing a computer
through a multilevel electronic distribution of internet airtime may be enabled by the
embodiments specifically described herein. Such a method could use any or all of the
elements identified in the description in any combination, individually or in plurality. It shall
be apparent to those skilled in the art, however, that the embodiments are not intended to be
limiting to the embodiments described. Some of the details are not described at length so as

not to obscure the present invention.

[0033] Figure 1 shows an overview of the electronic distribution of internet airtime on a
multilevel basis. The internet airtime is distributed on a topdown basis through various levels.
The internet service provider (ISP) 10 distributes internet bandwidth or internet access in the
form of internet airtime units to intermediate resellers (eg, aggregators 20 and resellers 30),
who in turn, resell the internet airtime units to end resellers 40. In the context of this invention,
the internet service provider distributes internet bandwidth services. The internet service
provider can be a telecommunications provider. The aggregator 20 is a wholesale buyer of
internet services who packages and resells the internet services in various forms to resellers 30.
The end resellers 40, in turn, will sell the internet airtime units to customers 50 in the form of
prepaid vouchers of various denominations. The number of levels or downstreams is
configurable according to demand and the intermediate resellers may comprise one or more
levels of resellers. Referring to Figure 1, an intermediate reseller includes the aggregator 20
and resellers 30. For example, the intermediate resellers may comprise aggregators, and a
reseller who is a large corporation managing several hundred stores nationwide. The large
corporation will in turn sell the internet airtime units to each of these stores or to other
business establishment such as sari-sari stores, internet cafes or minimarts unrelated to the
large corporation. In Figure 1, each level only deals directly with its immediate upstream or its
immediate downstream for the purchase and resale of internet airtime units. For example, the
aggregator 20 only purchases internet airtime units from the internet service provider 10 (its

immediate upstream) and resells the internet airtime units to the resellers 30 (its immediate

5



airtime; [0023]Figure 2 is a schematic representation of the data network architecture of an electronic
distribution platform; [0024]Figure 3 is a flow chart of the electronic transfer of funds from the aggregator
to the intemet service provider; [0025]Figure 4 is a flow chart of the electronic transfer of funds from the

intermediate rgselefdMmihe@0MeaalAk:s 30 only purchase internet airtime units from the aggregator 20

and resells the internet airtime units to end resellers 40.

[0034] Referring to figure 2, the internet service provider 10 provides computers 60 to the end
resellers 40 at no cost to the end resellers 40. The computers 60 include computer terminals
and its accessories for enabling customers 50 to access the internet and the computers 60 are
fixed and installed at the end reseller’s premises. No cash outlay or capital investment is
required from the end resellers 40 for the computers 60 provided to them. The installation,
maintenance and servicing of the computers 60 are provided by the internet service provider
10. The maintenance and servicing of the computers 60 include ensuring the serviceability of
the computers 60 and electrical utilities payment. The configuration of the network
infrastructure will similarly be configured and installed by the internet service provider 10. In
return, the end resellers 40 resell the internet airtime units purchased from the intermediate
resellers to customers 50 via prepaid vouchers of various denominations. The retail value of
the internet airtime units sold to the customers 50 by the end resellers 40 will include a portion
of the payment for at least the cost of the computer 60 and its maintenance. The retail value of
the internet airtime units may also cover the cost of maintaining and servicing the computers
as well as its operating licence. The customers 50 can then utilise the computers 60 to access
the internet using the purchased prepaid vouchers. The end resellers 40 are local convenience
stores, sari-sari stores, internet cafes, minimarts or any business establishment that is
patronised by customers. Each computer 60 has a cost or dollar value tagged to it. The
motivation for the end reseller 40 is therefore to sell as many vouchers or internet airtime to
customers 50 so that once it runs out of internet airtime units, it will purchase more internet
airtime units from its upstream or intermediate resellers. Over a period of time, the portion of
the payment for the cost of the computer 60 and its maintenance will increase and eventually,
the total retail value of the internet airtime units sold will meet the cost of the computer 60 and
its maintenance. Once the cost of the computer 60 and its maintenance is met, the ‘loan’ for
the computer 60 is considered paid and ownership of the computer 60 will be transferred from
the internet service provider 10 to the end reseller 40. The end reseller 40 will then earn more
profits thereafter for the sale of internet airtime units to customers 50. The details of the rebate

and penalty modules for ownership of the computer 60 will be explained hereinafter.

[0035] The above business model provides significant advantages to the end resellers 40.

Firstly, no cash outlay or capital investment is required from the end resellers 40 for the
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[0026]Figure 5 is a flow chart of the transfer of hinds from the end reseller to the intermediate reseller;
[0027]Figure 6 is a process flow for the investment collection module; [0028]Figure 7 is a flow chart of the
monitoring process of the investment collection module; [0029]Figure 8 is flow chart of the Rebate

module; [003Q]iighiier9 ds. R EdNaEhaht ehiheeeaalhy MAtiBrove customer traffic at its premises due
to provision of internet services. Thirdly, the end resellers 40 will receive additional revenue
and income from the provision of internet services through use of the computers 60.
Additionally, the end resellers 40 will each own the computers 60 once they have achieved a
total retail value of internet airtime units that is equivalent to at least the cost of the computer
60 and its maintenance and at the same time receive additional income after payment for the
cost of the computers 60 and their maintenance has ended. This business model is particularly
advantageous in certain regions of developing countries where it is difficult for its people to
afford computers to access the internet. For the internet service provider 10, this business
model provides the advantage of providing internet services without having to deal directly
with the significant numbers of end resellers 40. The internet service provider 10 merely
distributes the internet airtime units to intermediate resellers who are responsible for selling
the internet airtime units to the end resellers 40. This distribution of internet airtime is

conducted through a discount model which is explained hereinafter.

[0036] Referring to figure 1, the distribution of internet airtime units from the internet service
provider 10 is provided downstream at each level on a discounted basis. Each of the
aggregator 20, resellers 30 (or collectively, intermediate resellers) and end resellers 40 has a
virtual wallet (not shown). The virtual wallet includes an electronic bank account and an
internet airtime account for the transfer of internet airtime units. At each level, a discount
based on a percentage of the total dollar value worth of internet airtime units is provided to the
immediate downstream. For example, if the internet service provider 10 provides a discount of
22.5% to the aggregator 20, the aggregator 20 will deposit into the payor account (the internet
service provider’s electronic bank account) $77,500 for $100,000 worth of internet airtime.
Similarly, if the aggregator 20 provides a discount of 21.5% to the resellers 30, for $100,000
worth of internet airtime units, the resellers 30 will transfer a sum of $78,500 from its
electronic bank account into the aggregator’s electronic bank account. The discount model
offered at each level is variable and structured in a way that allows the upstream to earn a
marginal profit when it sells internet airtime units to its immediate downstream. For example,
the discount offered to the aggregator 20 from the internet service provider 10 is more than the

discount offered to the reseller 30 from the aggregator 10.

[0037] Figure 2 is a schematic representation of a data network architecture in which the

method may be implemented. The implementation includes an electronic distribution platform
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[0031]Exemplary, non-limiting embodiments of the present application will now be described with
references to the above-mentioned figures. DETAILED DESCRIPTION [0032]In the following description,
an exemplary method of financing a computer through a multilevel electronic distribution of internet

airtime may bg @nafiied Mxieembrdipsnis sneciicalividasciiRedhersinesuch Bdvathorhcedd use any

or all of the elements identified in the description in any combination, individually or irigo,lurality. It shall be

apparent to thA%EERinE 4 e dhsriesstifivir st Pl gL GthAsh G & ot ABAGH BPififing to the
embodiments desceibhed. Seme otthe detalls arg. Tbk geaésihedhablengto sachglaahtmohsaurgthe present
invention. [0033] Figure 1 shows an overview of the electronic djstribution of intemet airti na
mutlevel baste e b e R e B R AR A, e
service providetdISfilam distib aeagdeiaskretisaisoieriirtemeearcss thethedfarspllofsideraat airtime

units to imermﬁ,‘é@ﬁetﬂés%ﬂ%&ﬁg} 3ggregatisigOand regelless ﬁ@)afﬁ\f{éﬂdﬁaluEBnﬁﬁﬁm%ﬂtH“%fimﬁmEt airtime
units to end resellers 40, In_the context of this invention, the intemet service provider distributes internet

bandwidth serffeto & SHiBrHar RlatiumotAigay b5 Bhzed s et Ao ol e Y ite?Aggregator
20 is a wholesaltvainy €610p érfi@meilese ruikesr whoopackagBsrandmpie iz ilam ifiletnieh detvicgsimtyarious

forms to resellers 30, . The eng re[sellgrls 40, in turn, will sell the internet airtime unigs to cus Qmers 50in
¢ludg” at Teast™a. data T, | MEMmo cqode “collectively,

may, 1n 1'0CESSO Or _computer, program
the form of prepallo!lvouc ers of various apenomlnét.lons. 1P’he numBer of Pe\/%rls or downstreams’is
configurable atiEbtdiagthe demeensntPtvariitermeiiaassbrdréaskay boragsisenoridorfmeliengvels of

resellers. RefeginghiRifrioms lianineinadiaterassiisuingvies theaagrasates 20 andireselars 30. For

example, the intermediate resellers may comprise aggregators, and a reseller who is a large corporation
managing seveT4CRUAYEY Ll orsitsitvitishaid b g esigssr Hrb HRtiat e dtelire MR airtime
units to each offthesedstoses disointties busihess estaklishimantduehrassatndaatores; Biemet cafes or

minimarts unrelated (¢ e ke, comaation. n H9ure 1. 2achisvel . deals diiscty il g rmediate
upstream or its iImmediate downstream for the purchase an resale Intemet alrtime units. For example,

the aggregatof®d emhpgnathases intemet airtime units from the intemet service provider 10 (its
immediate upstream) and resells the internet airtime units to the resellers 30 (its immediate

[0038] The electronic distribution platform 100 includes an electronic payment module (not
shown) which stores the virtual wallets of the internet service provider 10, the aggregator 20
and the resellers 30. The electronic payment module allows transactions between the internet
service provider 10 and the aggregator 20, and transactions between the aggregator 20 and the
reseller 30 through the virtual wallets. For example, the electronic payment module allows for
transfer of monetary funds and internet airtime units between the different levels. The
electronic payment module also facilitates the transfer of monetary funds to and from a payor
account and a payee account via the electronic bank accounts. The electronic payment module
allows the aggregator 20 and reseller 30 to create an electronic purchase order form with an
order request and submit the request to purchase internet airtime units from its immediate
upstream. The internet airtime accounts of the reseller 30 and the aggregator 20 can be

credited and debited internet airtime units through the electronic payment module.

[0039] Figure 3 shows a flow chart of the electronic transfer of monetary funds from the
aggregator 20 to the internet service provider 10. As mentioned above, the aggregator 20 can
be an intermediate reseller who sells directly to the end reseller 40. When the aggregator 20
wishes to purchase internet airtime units from the internet service provider 10, the aggregator

20 accesses the electronic payment module at step 200. The aggregator proceeds to open an
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downstream), and the resellers 30 only purchase internet airtime units from the aggregator 20 and resells
the intemet airtime units to end resellers 40. [0034] Referring to figure 2, the internet service provider 10
provides computers 60 to the end resellers 40 at no cost to the end resellers 40. The computers 60

include compt&@&%@ﬂfei@@i@ha&ddltéeaqsﬁﬁsgr&e%f@f@ﬁ%@'@&%ﬁt@%ﬁéﬁ@ iRa@neesttheiemet and the
computers 60 are fixed and installed at the end reseller's premises. No cash outlay or capital investment

is required froASFFRE UM PeSURE A0 T TP thEMB It S BS! SHoVRR 4 HS (REMEPTHE int&I E P Maintenance
and servicing pitinercompuitera166ubseq peoricdeg vyt b applienhkt gedeieenfinevidietcliidt Iketmdimid@&nance and
senvicing of the, qampuiera.e0, elude ansuripa the gervesanlivortie.campuiers hand slgglrical
utilities paymen%uirﬁe configuration of the NEtwork in rastructure will similarly be configured and installed
by the intemetgeisderprigdtenis Capkrepgpmnthiae nufisianchendo psaidabtpelinteffetcalrindsupies

purchased fromatn@oi@,tearmegiaie(xeﬁﬁlI@gg@%ﬁt@@nﬁf&ﬁ&yia«ﬁﬁe@@iQié/&iéﬁb%fofh\éaatgg;@gamr
denominations. The retail value of the intemet airtime_units sold to the customers 50 by the end resellers
40 will include ¥ PEEPBAESHYMENT fIPd fER iR iofthd iR etBEr BoPANd 468 Fiksie8itance. The
retail value of baskinteonat. o eausits-edayh alsquesiee atheuaost atamaintaiimieguanovsdnicirgite
computers as t‘é"‘ﬁllleas its OE licence, The ¢ hen utilise the campyters g0 to access

eratin siome an
the intemet using th%g%rﬁgg or 1n‘i§rget aIrtime acc un%J a%_lsl[;%) 5%(? Ofﬁe %ernei 665?’](19(:? O%row er

ased prepala voucners. end resellers al convenience stores,

sari-sari storegoiHte¢rdtteafascasifiintansaoAmyndesidebs elsealonshpreciata s psthoridegt e assustomers.
Each computerfiihas 4 6esthen dglias ¥alietagaed toidte Theametvatian fesihe rf(saslierdg is

therefore to sell as many vouchers or intemet airtime to customers 50 so that once it runs out of intemet
airtime units, it (Ml Ei‘ﬁr@é&@‘ﬂ%?@%&f%ﬂﬁn@lﬂnﬂ%ﬂﬁ%ﬁ]il?tsaﬁ%@ﬁ%té’ﬁnzgr feeordiaehaedtiers. Over
a period of timgedhenpostiahat dregpaymentafoeths gasdofthe computer 60 and its maintenance will
increase and eventually, the total retail value of the intemet airtime units sold will meet the cost of the
computer 60 and its maintenance. Once the cost of the computer 60 and its maintenance is met, the ‘loan'

for the comput@p8l IS ssntdders paidoanehaweéidiislofttheic disite pboeniitye thendsféread thom the

internet service RIRYided Qo thegnad reseliardl. chik &ndeselenAMnvilllneaemtninarg.prafits
thereafter for the sale of internet airtime units to customers 50. The details of the rebate and penalty

modules for ofiiglshil? hthEcargptaEreeml Be dipiitdar nidtarikfiefo (BBt HBIHBEVE BRI ness
model providesngigfifiaant agyeaiagexialih ecandreselteessdOtiiiesthtrdincoasment ay bil€apitad investment
s required fromthe endieeellers 40yforihe. compiers o0, Sesandi the sng resellers 40 wil Jmprove
customer traffic at'its premises due to provision of intemet service .QPhlrdﬁy, the erld resellers 40 will
receive additidnan rehveeriél@ndintonidlrom ehestproigisianmefinnedde sehvicemphibageselse o the
computers 60 Addiignallyrdhe.apchiesellfis 40 Witigachawnrie gomphiers 60 LncadMay Rare achieved

a total retail value of intern& airtime units that is equivalent to at least the cost of the computer 60 and its
maintenance AMFERUHEISARRINIANG RIEENRRUAISHSPIHE ofhiE atdp pligriesitifor iheed stf e tomputers
60 and their maipiierficehdak erdethountsob iustiessamote ispast cuprty @duasiageaispaysRiain regions
of developing coupiriesvhere.it s fificultfor ts peaple to,aord compuliess o qpcess. e jntgmet. For
the internet service prowger 10, this business Mo of provides the & vantage of prowoﬁng intemet services
without havingite aledillireibtyradliet @ sighificpronmied e iy esieeth b it Jbil elesid@ionted theenmpesiedvice

provider 10 merely distiqHies g dpiamnet aitime.pits &0 internediale Faseliers whorargsgpgnsible for

selling the intemet airtime units to the end resellers 40. This distribution of intemet airtime is conducted
through a discittht ffoduidhnieh i8cedplriet Hereitrarsqtusbimketesntyy ¥ fgtirasicrtrd Msthbution of

internet airtimeggrits.dsoBrikexfotemesaneice JrovdeikOds qrenitd parclavastieanm atganidleur! on a
discounted baa?is.r Egc@ o{lfhe a eq{?(gartoc{itz({)l, reselltlersi Oafor cl:lolleci&v‘%lé/,rintermg(%lri1 ter slx-%-!{%rs) and end
resellers 40 haggae%rtt%aYVW&Hfgf %no sﬁg’wnf. TheVirtual Wallet inclides an e16etronic bank account and an
intemet airtimemmatcdbafprebaardisiell bf méﬁwtcziithﬁlfqumﬁlm@aéh fbé\feﬂl,da 'dié(_ihm ﬁlemq on a
percentage ofg{ﬁ%ﬁg@'&@&am'us Weuth of IPRGMRLAIGIrGR 35 igPiRvidedite taimmsdiates

downstream. For example, if the intemet service provider 10 provides a discount of 22.5% to the
aggregator 200HES GG the AsR RSB Ry or H AUkt e Seier e asritisabrdvtbier's
electronic bank@aekouoh)Hiifche tea$i0, Ahivakthpeldnigneti EiftimesSunitapy,7T. the aggregator 20
provides a discount of 21.5% to the resellers 30, for $100,000 worth of internet airtime units, the resellers
30 will transfer a sum of $78,500 from its electronic bank account into the aggregator's electronic bank
account. The discount model offered at each level is yariable and structured in a way that allows the
upstream to earn a marginal profit when it sells internet airtime units to its immediate downstream. For
example, the discount offered to the aggregator 20 from the intemet service provider 10 is more than the
discount offered to the reseller 30 from the aggregator 10.



[0037] Figure 2 is a schematic representation of a data network architecture in which the method may be
implemented. The implementation includes an electronic distribution platform 100 which includes a web
portal 110 accessible by the internet service provider 10, the aggregator 20 and the resellers 30, and a

platform datahgge1 2Q:uF0e Wk PariRv t.ie beaied-anRreMatRIatava: WIVRLENE! $Hyvme The
platform database 120 includes memory sﬂ}grage dg,vices for storing of account rofilesé‘%ccgﬁgéwt reports,

etc. The compSt&rset iobRtdq 5 the Lt YRS SRS AD Rl LBHHEL (Y 15 tRLCTRSERE Jatelity 'Srver so that
the end reselleisd&O £ anyacae s ithesvatl porbidldDtvict¢hrestilardeis Hasbnaflthedindtionahaoimponents of

the electronic gisypylian AIRIfor. 190 May. PRy SaliZed Y kielng AsehRIon oL Nardnrs g software

. rans O]%. ﬁ r(l)m
for performing a task or set of tasks. For example, certain functiohal components may Include at least a

data processofomed AP oF s pUNBHEr 68 eith Tedele 8| ek ey esrabiiagthegomisoise Brmosery out its

prescribed tas&%aﬁ]eagﬂﬁ%imfgf%@%@h&?%ﬂ%ﬁ‘%rﬁéliés%ﬁﬁei@é@g@nii@%ﬂf%tohh%ﬂﬁg%ym%1
memory devices, communication devices and multiple processors. It should be understood that the set of

functional confB5HEEhSF IR AERtroHR TR IBR BEheBraY %o This coRikptualsrrstlreBntdfthere may
exist a variety teoivibibatibnsmof leestiwan® andcsaitvwiarelalemmanis papahbie dilexatuting/ bee tisks of each
component. [0038] The electronic distribution platform, 100 includes an electronjc hayment module (not
Chown) which T B 1 B R e
resellers 30. THe Elkareriic hayrtrshHppivaalemaiowedrin sactin s petivespethd isieent@Psdhdcmprovider 10

and the aggregatar2Qo apdi tippsastianskeiwes e aq9rgalRrk0 qoel igrsetiensO sherugh the virtual
wallets. For example, the electroni(’?e%ayment module allows for transfer of monetary funds and internet

airtime units beSHEUHRE RS SFTST O afttPoHit: pal e dbT ety itpataeas st ansfer of
monetary fundsitiopasepir cie énaysetlaced tntabdtbe pryRelateauiitofimidrace e aimnith hanqacehunts. The
electronic payment module allows the .aggregator 20 and reseller 30 to create, an electronic purchase
order form s R R A S R A e A O R P

immediate up$beeend reppkeinte aisk thir timndsaegoitrt Suthhelesmsl lanembeldiivenatrjregatenizo e be

credited and dghitRd dote@eLtartime HRils iR H NG £ RraRiGRAY REMRMALWIROABAkianEe 3 shows
a flow chart of the electronic transfer of monetary funds from the aggregator 20 to the intemet service

provider 10. ASESHONEY &Kbihs, AR sl iverfaiar sbr sty Al itERhBaistedredbnaishb g e directly to
the end resellend esWilbemotheinggie gaiescZonvShespopuichassnties et aiftinetol ks kramet 3 intemet
service provider 10, the aggregator. 20 accesses the electronic pa t module at.step 200. The
ooreomor retdc BRI P ARETERIR ST RNARRY IEI R SR Bleadl>
module will prewtimahaitiggrégatoium eallst tHahdasirsaicinsuissdicind@niéselifigrae imirnettaitep@20. The

electronic paymagtodyle il M@?&WW@Mym@@s@nﬁp%l%@fﬁ@@é@éﬂ&%@ﬁﬁ%%@ﬂ@ﬂhe funds
required for the purchase. At step 230, the electronic payment module determines if the a%%é%gator

electronic bank Aottt 38 b et eRthEsrian abal eitrcieith R deturatcd amapie odtekepce40, the
aggregator 20aptoseaaaiviththetigedustion of iheaggregaioralectorpiecdeatkl ageountud halfunds are
transferred to the internet sgrvige provi ctronic bank account. Once transferred, the requested
amount of NSRS A T CEATT CADRE e P T e i S B 50, The
internet servicesstvidie sI0sillbhaambtifiediafishelsounessubomhrgas of fiards/dnadte etedteodlt purchase
order will be tagged asifiuliiledalsigp 260. If the aggregator electronic bank account has insufficient
funds at step 270, the electronic payment module will notify the aggregator 20 accordingly and the
electronic purchase order will be tagged as 'pending'. [0040] Figure 4 shows a flow chart of the electronic
transfer of mopuetary Thodebreottng reselisrs3ekén thecaggregator 2049 divs giribodiment dreetermediate
reseller includeg the reseller, 30, anfl ihe aqgregator 30, When e ieseller Jishes kg urchase intemet
airtime units froni the aggregafor L the reSeller 30°accesses the electronic payment module on the web
portal 110 at steje80(c Thiheeswieri BOlevitl groveedideothe nnsmnelesctrarviopurdtradthasderfemmett step 310.
At step 320, theelechioniadpe phmpdule wilhamptdiadergliss 30:imente! e mesitediamount of

internet airtime units. The electronic payment module will subsequently apply the predetermined discount
offered to the FBS&nstISohamantrfifRcicragtited ol YR adirta st srihterrst RiRtderdhits. At step
330, the electigytgnpayiens medge polkdetaravnsiit theaeselleicasgomibbas suffialenintndsoavailable. If
sufficient funds are available, the reseller 30 will be prompted to proceed with the deduction of the
requested funds. Once the intermediate reseller 30 approves the deduction of the requested funds at step
340, the funds will be deducted from the reseller ban gaccount and transferred to the aggregator bank
account. At step 350, once the electronic purchase order is 'fulfilled’, the aggregator will proceed to credit
the reseller virtual wallet with the requested intemet airtime units. The aggregator 20 will be notified of the
successful transfer of funds and the electronic purchase order will be tagged as 'fulfilled’ at step 360. If
the reseller bank account has insufficient funds, the electronic payment module will notify the reseller 30



[0041] Figure 5 shows a flow chart of the transfer of funds from the end reseller 40 to the reseller 30. The
reseller 30 in this embodiment, can also be the intermediate reseller. The mode of payment from the end
reseller 40 to the reseller 30 is in non-electronic form, that is, in cash transaction. The end reseller 40 will

access the wel RORIRINL 0 Yigrthg.ttametram the SRMBURILRQlaash SRBPHES S A GaMEYRCME a web

browser program (eg. Internet Explorer) capable of permitting the computer terminal to access the
electronic payﬁ?&ﬁfﬁ%‘ﬂlﬂ‘?ésbp'gﬁlfé?ﬂfgofﬁé‘cgﬁﬁ%ﬁrﬁ%ﬁté“w AR SEEB %%%EE‘FIWE ‘could be a
secured web site accessible by the end resellers 40 to access the electronic payment module online.
When the end ler 40.wishes to purchase intemet airtime.units.from the reseller 30, th d reseller
40 wil aceoss Bl B R P S B e BRIt A RE 0o
proceed to acésgviedigsereseberantish ene virspllportdd-1 forasthopin amalettisaic sapsRhderopder form
online at step #lQnAdialeR4dR: RERIACH QNIGIRANMER! MOdMieMali REoMRIIEe SR ressliargiito enter the

desired amount of internet airtime units required. The electronic payment module will subsequently apply
the predetermfie il GHEPe ¢ 5 TRBIE AT SShiaPH oA $he ARG IR dlSFeU Y orHiTe BRESYBH amount
of internet airtpaswiridswilhie: dififerehzeob@tnsBpdhel iranspeipors dfetweentihg inisrnaiceanvicegrovider 10
and the agaregajpr, 20030010, A0FG9R, 20 a0t NS feneller 30, .19l e made o pAYmEN! for the end
reseller 40 is in cash transaction. once payment in cash has been made to the reselier separately, the
electronic payfléntlpvaeiudetons deteemiranpdidea ehedl gustieidd binrhinitcdirigieas pirnih atdrssieial wallet of
the intermediatgiesellghss dhayiciant internet airtime units are available, at steps 440 and 450, the
reseller 30 will proceed to deduct the reseller virtual wallet and credit the end reseller virtual wallet with
the requested amount of intemet airtime units. Once the transfer of internet airtime units is successful, the
status will be ¢consigieigatefaliiiess atpsteps4 80wl fdrawerasstindet vetl aitivmaodits Hodhecyistlal viallet of the
reseller 30 is sufficient, the status will remain as pending as in.step 470 and the reseller 30 will be
otiied accorno ToUA T O Bt e R A R A S SR e
of the electrontadistibGicmpladerersitdo VR deh witmentes pEttivéhieveksrigicianess atosidar Whidhs is

accessible by the fRSRACUEIRYEH FacexAMplendhednteMet,seMvics RrevidendQ bas ARItemgt service
provider (ISP) portal, the intermediate reseller has an intermediate reseller portal, the end reseller has an

end reseller pSHINF A TSP BHAPAlIdWE kRt ametdstRile prenakilcad spiraiectstistive 1sp
portal for accountckelatiah, dsapkireg @CAaUnEs iha @b tivealrepoihganasatipayafcusprasiiettiechaccounts,
product creatign an filing, report.generation of issued voychers, The details of each of the features
Wil bo exprainc P T T A e S L R SR S0 o
create new useryared pnes fomicltdanediatienressddiedstant tbadatselkrernpuro 08 xdhepiaeswitrdn ia user
account for anjiermediaiaasellerisiciapiedr drialls shehasdhenarediste eaalar fgmgeaccount

type, account identification, electronic bank account number, applicable discount, user account password
will be entered S IHETS BB SHENPIh P GHIEREBIRIE A ATARY YSRThSECHURI IS FROIMARE IR transfer of
funds and integingt &N 10NEs$Vviaithe ek deanidpaymeilipdulecAdireleivant ceiadsief dhenniermediate
reseller should IB? taicnoeS $ &Qhago?nmatgra@)drggslgs rcor(gga tnSL{rgP%rsin%Qd &egogﬁ.a%OOrM Ei(gure 6
shows a procélss How TS A investment collection mgdodfe Bo6%ocated on the 1 I?’lpor A Phe hvestment
collection modwids300sisrodded derthieabididitionic disidpditivn ppatfistenmiooddnakcincaioddssiblaivia the web
portal 110 by ﬁ‘ﬁdﬂ%ﬁf{z‘%l%féﬁ’&& %PMA@EE&%&'&‘?. 'P&?@Eﬁﬁfﬁé,eif%@ﬁﬁerd@ﬂaﬂﬁﬁ%ﬁﬁqé ‘ﬁ%ﬁﬂ@ﬁ?ﬁh At step

510, to enroll a new end reseller, the intemet service provider 10 will create an end reseller account for
each end reseePd thacrsbiiasamurEarMiarEo s gh iHe ISP d56rba 2AanestmehitBayment
profile for eackheompilesH6spiesid audantiehgnshkesetat AQnwilalsbeoaipaiag @t stepl 92l bhe
investment payment profile includes real time sgles data.of the particulgr computer 60. The sales data is
computed hackl AN (S TSI ST hISTAGE e R e B R AR el
resellers. For axatinpfehtivestustberrerspirchsedprepaidivouchersithy ansigttenodtinationoduch as $5,
$10, $15, with each denomination providing a certain amount of internet airtime units. The cost of each
computer 60 and its projected cost of maintenance (such as projected costs for servicing and electrical
utilities) is divitdIhtdhs préeraseraSiES thiRyideridd oyttt fRBHth I EsTRecH rgay e At mputer.
For example, ¥dhgRecdeierninediting paliedds 2ddurnibs, e eostpfitesaamppigmandpiisinaintenance
will be divided by 26 manth tg olain the monthly sales, (arpet. The monthly sales et s the basis for
computing the're a|} valte of intemet airtime Units the end reseiler 40%s required to sell'in order to pay for
one month's worth of the cost of the computer 60 and its maintenance over the predetermined time
period. [0045] The intemet service provider 10 will input default investment payment profile variables into
the investment collection module 500. The default investment payment profile



variables are classified into three categories: initial system variables, end reseller account variables and
monitoring variables. The initial system variables are variables which are initialized upon setting up the
end reseller account. The initial system variables are for example, initial number of months to pay,

monthly salesfaiggtPengommisingndhsselemrbalriiptgintermadiate seseliehrrRaltmiate.months of
non-payment, non-payment threshold, numbgr of months paid and payment balance (in months). Some of

n
the initial syst&H RIS LS EBR ALY BYIHE S v@ﬁ?l‘é“%brﬁrabeaﬂﬂlté?}nﬂ‘ﬁﬁﬁ@d‘ﬁi}‘%h Srivéstfhent
collection modutlerpQl). ifikiel initiabay stfemvrihkiablesyc andighie dahy therts Peare theniaitiahduesdies of months
to pay, monthly.sales target per.computer, reseller rebate rate. intermediate reseller rebate rate,

o payment TG R R S RS SRR

collection modWaBDO RO SIS afchppesirhdarce (i Bends mepitesopdid andlpayiernebabiasce (in
months). [0046]; TagraRGkEasERNEpSAMN Matiables AravalRhIgs sResificiodirend resglileswhich are

initialized upon setting up the end reseller account. The end reseller account variables are for example,
total investmenfeiMHEH SRR 3 AR g b Rih i drs e aheo g Ry hstiol BRBtsi9sPBhd of 30 day
period. The ennbrebkllelaceoatttpeaiabiesdarecbriigive cbydhadniestnmeiitc oledtiondbiod we 500 with
the exception of (ot} myesiment T ofal yesiment,zhe tolal daliapivalie of (e spmpulers provided to
the end resellér ahd"is con |gurecfibyt e ISP, '[%4 eymonitonng vanéiltales are variapleg which are
monitored andvgituiiteebBycting imadstmep eclativis mbaesepBp0Cat s prige el mivisls thwd petdiod. The
monitoring valigg %ﬁgggeq@m&[glsyayment month, payment month start, payment month end, current
total monthly sales target, current months paid, current payment balance (in months), current sales to
date (for 30 day period), current excess sales (beyond target), current end reseller rebate and current
intermediate rgEeligIMebaie.rddetemanbofingtasiables ereabnfligucdit ancthealallatellcby thiehinrestment
collection modyle, 3003t e predeisrmingd time Reriod: [0S e etalls ghine e reselier account
and the correspondlng Investment ayment profiles will be mputteof on the ISP portafland stored on the
platform datalsagmplpotord thecsmeof audil day, ehérirrsaiedt (cotisblidatarictulco500 dayl eaitetnatically

update each igygstRENtREYMENIRIOSLR . SPERIficallYe g Iny@Btme M SRleCRN e PO will log the
current date and compare it with the latest end of 30 day period. This allows the user to determine how

the end resell& A RPesAIGHiIAD. MUBIEUTEAYERIBS FE-aRIaTWI Wish BYCHRtate d1Y HYGFEGERNG al
previous salesidaiaalfdhenduweselier dhpacexneeidied ihenmanthbidriesnthigetntigiisyestment
collection mo 500 will compute the current excess sales. The investment collection module 500 can
also compute current end reseller rebate and intermediate reseller rebate. For example, the current end
reseller rebate is calculated by the investment collection module 500 and is computed by taking the
current excesgggalgsitReypidJargelmuliplied Pyithe-endieselienshaiedalfy Thetieentinigrmediate

reseller rebate is computed by taking the current end reseller rebate multiplied by the intermediate
reseller rebatér}%m?ﬂtecm{fégﬂﬂém felfiot mBdReEBTd HRsersiiog B%?H’é‘ﬁ‘ﬁf@’fﬁ’ét YRR provider
10 and the endreesellendd viaptiaietie spactyepatéatsniontiughit)eagtesnehrnch alte\vsdhem iagenerate
real time sales d% of tpe t%?d trecsel;}l%rtsr'Il eﬁcsz)rrgll ngeﬁTQeAnv%s{rgﬁgﬁc%o Ie%ltiolghrsrlﬁglurlre ?O% eaglso
includes a Cerlificate Folder witich stores the Sad reselers electronic certiticates. Tie eiecironic
certificates aréordportoyEhdratedds). tarnesnenticsllevtiod rgdllc B0Dand wavke mbiie @értificates

folder for selectiuefeftievalalA049lnigurs.feillusitatesm iaw chamaf the manthvameniterpg piocess 600
of the investment collection module 500. On the 30°h day of each month or the last day of the month, the

investment cof¥&ORYRSBGR SBlshmrduedmattam herdHrrensdfgostiptiting and updating of sales
data for the month for each computer 60. The day of the month can be configured by the investment
collection mo 0Q., At step, 610, the investment collection module 500 will retrieve sales data for the
st 30 preced Ao S e e B S il scles
by aggregatingrtidedaityl alowwittdh avie five Rutdondzysrat stepaiaiasiep 880, e prdressi 600 will

determine if the geniily, sRleRdatads JERRIALANABRILHRA Eﬂ?om&[&h% cﬁé@é @gehJidgmonthly

sales data is greater than or equal to the monthly sales target, at step 64 e investment payment profile

of the comput@rPBeWiPE GpPRRsH i3 Feriberivasiaen lledi rofnsmil. Wilkire dsentret Halance
number of months émpamnithatBaRapatiat &1 wilbdaaygase dyriiandieinmbad atmanteshpaichwill
increase by 1. If the monihly sales data is greater than the monthly sales tar the current excess sales
wil bo computE S AL Saa TEHRG: T S o Tt e e e et R o
module 500 will proceed with the rebate module (A), details of which are explained below. An electronic
monthly account balance report will be generated at step 650 and saved to the platform database under
the Certificate Folder for retrieval at any time. The electronic monthly account balance report can also be
automatically sent to the intemet service provider 10 and the end reseller 40 via email. If the monthly
sales



data is less than the monthly sales target, a penalty module (B) will be activated accordingly, details of
which are explained below. [0050] Figure 8 illustrates a flow chart of the rebate module (A). When the
rebate module is activated, that is, when the monthly sales data exceeds the monthly target sales, at step

800, the rebatgmeaidlgamll @9@?pﬁ%ﬂ@%&ﬂ@&%ﬁ@”%ﬂﬁ%@@@@d@@tﬂéter’i{&%ﬁ@t%aﬁgﬁtﬂ?%eﬁomé“iSSiO”
accordingly The intermediate reseller commission is computed as the intermediate reseller discount rate

multiplied by tHE tSBPLirtHEC iR LIS e tor A nfOMRAULK BRSO & HRSTty Barat LAVEY™FAE rebate
module will sesudlatammodntt £ thexe ldsironigppaymeatitmod wecikrachuatattendrinaliwalietslef the
agaregator 10, gnd reseller, 49,2 ine [termediate reseller. AaieR.810. e aagreaaten Rlsggonic bank
account will proceed to fransfer funds 1o the end reseller electronic bank account which Is the amount of

the end resell@rq@Bad0Tne sgpragairst oty ibe proeelekeestrametdb et ttogdie Ttdimedite reseller
electronic ban acePuntiRE oMM igRIMR aLSIRR-B2P P ReLI e dindsshavs kean irangienied, the

respective parties will be notified of the successful transfer by the electronic payment module at step 830.
The investmeStBEYHRhE SR A HEHRked b 1o rgistatremediahe it Al el FatssiaeX rebate
report is generatedtiefl ectiud: the eneccesstlerebatamrnd theninieproediate raselirs eameiisiostand saved
in the platform daiahase wnder the Gertficate Folder,Ie (ARG, IsRort can lsg e Santvia gmail to the
end reseller and the intemediate reseller ccordingly. fO 1T igure énllfus%rates a'flow chart of the
penalty moduléa(®Byf W erdtrrsqhlersalpgrinosenccis Faetivaesenanfaralediine ma lmaftrilysaidadata is less
than the montplyfatget saiesfanthe cospruig: GlqthesimvestrorntRayeemiRiafile vl heurgdated
accordingly to reflect the performance. At step 900, the investment collection. module 500 will update the

number of moftHEEHROADESAAEH ERRFTACIERXIHY dhcoimsat sy decapypdeisn ) e p savsr iothGle will also
determine if theerri€icihs aflaiopayisrent istgksater than or equal to a non-payment threshold. The
non-payment threshold is configured by the internet service provider 10 and can be a predetermined
number of months. If the months of non-payment is less than the nonpayment threshold, at step 920, the
balance numb@P#? Inkiegittes Toibwstralee eofputerasO ofiliiesrerbly ppdniarpenaseeespoROMIf Beegenerated
and saved intg th&platfum-daiahass el tiedeeiifigaiast FRIRIAISIMIBR: Thspanaliysgport wil

also be sent to the end reseller 40 via email. If however, the months of non-payment is greater than the
non-payment tAf8KETENSY SRl SIS, TRsiier AL el RALMBRAIL PLE BE IS e AP ERSINth the
account identifipadion detailssoddacfentheaseter 40 and thenmoatiss of Rodapayimenindiie panalty module
will send a command to.the. electronic distribution platform,100 and tronic payment module to
Eepend the A SO R Db R A PR PRSI IRE 060
[0052] The enthedslsllépUovakIstintesmsnieirtinte onitdtolakie3ustornding SGukrévgh theeprickwaanthers. The
voucher can %ﬁﬁh@ﬂ? ﬁ%ﬁie(.)fhp&%ﬁa}'}f&%%u@%@'%@é[%@)‘ﬁtﬂi?tﬁiﬁystﬁ{%? %@FE%% QQei'anHﬁ%eé voucher

generation module for the generation of vouchers. The intemet service provider 10 controls the creation
and modificatittof VEURERS gtthdatet fitBUYA the MEBridl-sEivivessPoViER A HEriacTR@TIEd o and
modification ofneaudhetsealiow theisiemahsenivica Provide mbdtoycselaterarguche teewitbnaasresiponding
intemet airtime, ynits, and.refal value for ihe.respegtive end reseller JOJar 1esale. g, customers, 0. AS part
of marketing prograrﬁs and promo??ons,({he vouchers andt|f§ corresponding inteme airthme units and
retail value capro@laeddikexpniath ¢ouchdehiadated doiatitngtribe tatasit sal @l phdonuanesidnThie sesdal number

includes at leagt B RivMHMRE I ARNR BIBEIHR F0TRIRKERGSE 0 theaeHiahBMBIPEI IS to
facilitate tracking and accounting of the vouchers. Each voucher is also issued with an expiration date

which is configtfaBRensiftielirifsHicstricd gRovierithly seterria &t SiShHEr e plifcRasRYYa pigpaid
voucher from thg&entdesakar dlcthetndvdisallestpuisiuad apeaees fofladuahetceseativninsrder to
generate the prepaid voycher for the customer 50. Once approved, the end.reseller's virtual yallet is
ebited the ro BN S of ha g S e o e T R S e prepaic
voucher can bésthibnobevhsherateth fi0S3) Asrmantidert b oventie agebipobtadictOdpetudals bortals at the
respective levgls..ARgnd fRpedar RRItLIS RECeRsSIBig BmIhe.aRfesrlle A0 CEReiend iwgllefportal

includes access to its user account, virtual wallet, tracking of vouchers, products and promotions offered
by the internef SERRI BV BE- T0relseieRERratith BrotridvbrecasPat Bt vhastempbrdieton
history, etc. Thenetidtliesekaidpestalcalpaalliowsithadans dasallendOovariahandisseentaenuosthiers created
by the intemet service provider when a customer 50 wishes to purchase a voucher. The voucher will be
issued and presented to the customer with a time stamp (date of creation), a date of expiry, the retail
value, and the internet airtime units. [0054] The web pgrtal 110 includes a customer portal for the
customer 50 to access the



internet A customer 50 who has purchased a voucher and wishes to use the voucher to access the
intemet will require to validate the voucher. Upon opening the browser of a computing terminal connected
to the network, a voucher submission page is displayed. The voucher submission page contains text field

for submitting yauehrEs Bdrchasashiryacciedited sachrgsalgnk MiesHoRarRR IR

alpha-numeric serial number into the text field displayed on the voucher submission page w ich is
accessible as @ GSLNRPRE SHRAMTENE browsers of a computer connected to the network. The
voucher submission page is the default page and is accessible via a browser of the computing terminal

connected 1o (R ALK QYN WIIOW AGEETRAC MIRINIBINE AN SRl PROS, i SHSiAMEr 0 can
input his user nam ard passworé in the i%g-ln field. This Is avaliable only to customers 50 who have
created an acesfiirftet)gbes wwitkihgechemeanthdy alesedniagaceedtdhaangrshis tarsgtvides ot g sdhents and

promotions orf r?&ﬁ%erﬁ%&@'xpﬂ’li”E%rﬁﬁﬁ%wﬁféj%n@ul%‘é‘éﬂb@r%@gtwi&ﬁd‘%ﬁc%@ﬂﬁ%cﬁ% G{gsiigran account
via a link Users will fill in the relevant required information such as a user name, password, email address

and other infofARGIES rACRMEOLY thBCntaIHE A cEPTBRAd P BHEE the Vo ERIBI LS Bedhsubmitted,
a voucher valigatiaiediaige-evélll bediisplayede Thatpbiadsr talidati cirflageadks plalysnh éoresuibathithe
validation. Th%;!%%’%&&E’éetﬁee%l%"%h?“?a%“&%%Fé%f"ilp.'e]”r‘é i ‘&o%*ﬂee&iﬂ‘seeﬁ YCASTS SN dsgdh the voucher
is expired. If the vouchier va idation 1§ successfu , Intemet access will be granted to the user and the

remaining tim@ayhgstasedaleiocapsivigplhy et torbivtetiyf thereaiserton Blteod teseiiep4hendstge or to

block intemet gecessiis@lsedmada avaiable, 1H0%eliwilbe RPRHRNE MRt VEsIRKSSihsrtedifications and
adaptations of the application will be apparent to the person skilled in the art after reading the foregoing

disclosure witH3tae M & riBmetk sisHEarlactesse B hacspmicahish dhd rnHBhabdmsidul such
modifications andiatagiakomhecamesgiatbinithevicape gitoe:appendettclaiids. tdCtadnistdmAdiaathod of

financing a com eﬂteerrelP ct?‘(pnig tgzg}h? tagg(l)’hlrilcf‘q&rg&i&%&&gﬂm&%@s&pgt:ep 820. Once the funds have been
transferred, the respective parties will be notified of the successful transfer by the electronic
payment module at step 830. The investment payment profile will be updated accordingly to
reflect the end reseller rebate. A rebate report is generated reflecting the end reseller rebate
and the intermediate reseller commission and saved in the platform database under the
Certificate Folder. The rebate report can also be sent via email to the end reseller and the

intermediate reseller accordingly.

[0051] Figure 9 illustrates a flow chart of the penalty module (B). When the penalty module is
activated, that is, when the monthly sales data is less than the monthly target sales for the
computer 60, the investment payment profile will be updated accordingly to reflect the
performance. At step 900, the investment collection module 500 will update the number of
months of non-payment by increasing the value by 1. At step 910, the penalty module will
also determine if the months of non-payment is greater than or equal to a non-payment
threshold. The non-payment threshold is configured by the internet service provider 10 and
can be a predetermined number of months. If the months of non-payment is less than the non-
payment threshold, at step 920, the balance number of months to own the computer 60 will
decrease by 1. A penalty report will be generated and saved into the platform database under
the Certificates Folder at step 930. The penalty report will also be sent to the end reseller 40
via email. If however, the months of non-payment is greater than the non-payment threshold,

at step 940, the internet service provider 10 will be alerted via email with the account
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(1) selling intemet airtime units to an intermediate reseller who then resells the intemet airtime units to an
end reseller via an electronic distribution platform; (2) installing the computer at the end reseller's
premises for allowing customers access to the intemet via the computer when the customers purchase

the intemet airfime ks frashiRecendresg!iRteller £3) MARiaIRIPADS CABMPLGH M ragulaesaryicing and
paying its electrical utilities; and  wherein full payment for the cost of the computer and its maintenance
is made when 984 StaY o8P0 atue B PARY Hie A&t HRYIFAB LS ST S BTN A RiSFE RS quivalent
to at least the eosh@f thedobmpsigsead dhiéscoaintedaniceaaond adnetshiip didhe donepdtesdddransferred
from the intem[ﬁj} ﬁle%ﬁ\l/gge(grovig'etr tQ,the end reseller. 2. The method according to claim 1, wherein the

electronic distribution p atform includes a rebate module which computes number of months paid for the

cost of the computer and its maintenance, wherein the number of months paid for the cost of the

computer and wéﬁ]ﬁlﬁ@@ﬁ@@@syﬂgriQGV%QGiMrQQ%EHQHémWﬂe% @Q%ﬁ%ﬁﬁl‘é‘%@%@&@ht%eﬁﬁ’i@pmer
exceeds monthly sales target. 3. The method according to claim 2, wherein the manthly sales data is the

retail value of YRHSREE alrBmEPUARE saPcRasBdtbhif) By SreBriido bty b e hdHBRtHRP sales
target is comppitefdiny ddvidinduithe aosbwihtiecenmpisie narddiisionaintenance aver a@etiod.ofhwenty four
months. 4. Thclen{pr%posg rgf:corgoi_(;% o dfa(ep)é orftrtO e ;Ehbeove claims, dwheéﬁilga{ull payment for the cost of the

. CcC creation and 1 1 oI voucners gencra
computer and Iits mamtenan(?e IS ma W(hen the number o monﬁ1s palé)?or the cost o?tﬁe computer and

its maintenanderesglt tbasttemeshegioes pioYibes portal. The creation and modification of vouchers allow

the internet service provider 10 to create vouchers with corresponding internet airtime units
and retail value for the respective end reseller 40 for resale to customers 50. As part of
marketing programs and promotions, the vouchers and its corresponding internet airtime units
and retail value can be modified. Each voucher has a serial number that is alpha numeric. The
serial number includes at least a minimum of six alpha numeric characters. The purpose of the
serial number is to facilitate tracking and accounting of the vouchers. Each voucher is also
issued with an expiration date which is configurable by the internet service provider 10. When
a customer 50 purchases a prepaid voucher from the end reseller 40, the end reseller 40 issues
a request for voucher creation in order to generate the prepaid voucher for the customer 50.
Once approved, the end reseller’s virtual wallet is debited the retail value of the prepaid
voucher and credited with the internet airtime units and the prepaid voucher can be then be

generated.

[0053] As mentioned above, the web portal 110 includes portals at the respective levels. An
end reseller portal is accessible by the end reseller 40. The end reseller portal includes access
to its user account, virtual wallet, tracking of vouchers, products and promotions offered by
the internet service provider 10, report generation of vouchers and account balance,
transaction history, etc. The end reseller portal also allows the end reseller 40 to print and
issue the vouchers created by the internet service provider when a customer 50 wishes to
purchase a voucher. The voucher will be issued and presented to the customer with a time

stamp (date of creation), a date of expiry, the retail value, and the internet airtime units.

[0054] The web portal 110 includes a customer portal for the customer 50 to access the

internet. A customer 50 who has purchased a voucher and wishes to use the voucher to access
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5. The method according to any one of claims 2 to 4, wherein the rebate module computes an end
reseller rebate when the monthly sales data exceeds the monthly sales target. 6. The method according
to claim 5, wherein the electronic distribution platform includes an electronic payment module which will

credit the end ggsglighseRateriiathe eRfrRSeHer SIRAHONIERAse ARE AU tordwsth& MethRdaggording to

claims 5 and 6, wherein the number of months paid for the cost of the coméﬁéjter and its maintenance will

decrease by oHEHIBhAPTIRER%HE HBAHIRC LS WA P IRE ESIh RASE i5° 1SRN thE W8Ty sales
target. 8. Thesmeihedapegsdingdinclakniié]dvhve raibnifiteechions disteibiséio Mrphatiocradinalugds a penalty
module which computs, nymBer. ot manitis of nepRaMmEntwhEN. e manthly sal9% fajaor dhe computer
is lower than the morit ysafes target. 9. The nﬁ)et 0d according to claim 8, wherein t el {emet service
provider will beraléptedyehein SHamisnbarage mbithdopersasihds mrethdsdefavl thras off eduantrongt

non-payment eealRlds A nlfifemetiRe@caoding iany Rl 1heBbous HRiE pihersiR-aR inyestment

collection module is provided on the electronic distribution platform, and the investment collection module
includes an inVBSHAShE ASSTRERE ro MBI IHETAS RS FABRHILE FRITHE nars s 4 ifig network even

without access to the internet. At the default page, the customer 50 can input his user name
and password in the log-in field. This is available only to customers 50 who have created an
account. Users with accounts may access the customer portal and view advertisements and
promotions or to receive special points or rewards. Customers 50 with no accounts can create
an account via a link. Users will fill in the relevant required information such as a user name,
password, email address and other information as required by the internet service provider.
Once the voucher has been submitted, a voucher validation page will be displayed. The
voucher validation page displays the result of the validation. The possible results are
successful, invalid voucher, the voucher is already used, the voucher is expired. If the voucher
validation is successful, internet access will be granted to the user and the remaining time of
access or use is displayed prominently to the user. A button to stop the usage or to block

internet access is also made available.

[0055] It will be apparent that various other modifications and adaptations of the
application will be apparent to the person skilled in the art after reading the foregoing
disclosure without departing from the spirit and scope of the application and it is intended that

all such modifications and adaptations come within the scope of the appended claims.
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11. The method according to any of the above claims, including a further step of creating and updating
the investment payment profile of the computer on the electronic distribution platform to reflect the
number of months paid and the number of months of non-payment. 12. The method according to any of
the above claigygiyderein the sale of the internet airtime units to the intermediate reseller is provided at a
first predetermined discount and the resale of the intemet airtime units by the intermediate reseller to the
end reseller is provided at a second predetermined discount. 13. The method according to claim 12,
wherein the firstmmmed@ﬁcﬂimﬁd@armmﬁddisy@ummwmeimaavﬁnupﬁf%@dInyiaﬁ'gag order. 14. The

method according to g’alrps 12 nd 13, wherein the flr I%Ii_jf(éa%ﬁ %et&lrmlne d'[ﬁ ounts are a

et aittime units to an 1y resell en re ells e
percentage of the re I vafu% he internet airtime Units e metho accordi Ing to any of the above

claims, whereﬁirth@eéi@l@trf@m@@émwt@@mpI@tf@m’s@@&lfi&f@@m@n@éﬁﬁf@ﬁﬂf funds to and from electronic
bank accounts of theinigenetsenicerpavdarahchiheinierplintstaseligbwing customers access

to the internet via the computer when the customers purchase the internet airtime units from
the end reseller;

(3) maintaining the computer by regular servicing and paying its electrical utilities;
and

wherein full payment for the cost of the computer and its maintenance is made when
the total retail value of the internet airtime units purchased by the customers is equivalent to at
least the cost of the computer and its maintenance, and ownership of the computer is

transferred from the internet service provider to the end reseller.

2. The method according to claim 1, wherein the electronic distribution platform includes a
rebate module which computes number of months paid for the cost of the computer and its
maintenance, wherein the number of months paid for the cost of the computer and its
maintenance will increase by one month when monthly sales data for the computer exceeds

monthly sales target.

3. The method according to claim 2, wherein the monthly sales data is the retail value of
internet airtime units purchased daily aggregated over a month, and the monthly sales target is
computed by dividing the cost of the computer and its maintenance over a period of twenty

four months.
4. The method according to any of the above claims, wherein full payment for the cost of the
computer and its maintenance is made when the number of months paid for the cost of the

computer and its maintenance is at least twenty four months.

5. The method according to any one of claims 2 to 4, wherein the rebate module computes an

end reseller rebate when the monthly sales data exceeds the monthly sales target.
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6. The method according to claim 5, wherein the electronic distribution platform includes an
electronic payment module which will credit the end reseller rebate into the end reseller

electronic bank account.

7. The method according to claims 5 and 6, wherein the number of months paid for the cost of
the computer and its maintenance will decrease by one month when the monthly sales data for

the computer is lower than the monthly sales target.

8. The method according to claim 7, wherein the electronic distribution platform includes a
penalty module which computes number of months of non-payment when the monthly sales

data for the computer is lower than the monthly sales target.

9. The method according to claim 8, wherein the internet service provider will be alerted when

the number of months of non-payment is more than or equal to a non-payment threshold.

10. The method according to any of the above claims, wherein an investment collection
module is provided on the electronic distribution platform, and the investment collection

module includes an investment payment profile, the rebate module and the penalty module.

11. The method according to any of the above claims, including a further step of creating and
updating the investment payment profile of the computer on the electronic distribution

platform to reflect the number of months paid and the number of months of non-payment.

12. The method according to any of the above claims, wherein the sale of the internet airtime
units to the intermediate reseller is provided at a first predetermined discount and the resale of
the internet airtime units by the intermediate reseller to the end reseller is provided at a second

predetermined discount.

13. The method according to claim 12, wherein the first and second predetermined discount

are in a numerically decreasing order.

14. The method according to claims 12 and 13, wherein the first and second predetermined

discounts are a percentage of the retail value of the internet airtime units.
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15. The method according to any of the above claims, wherein the electronic distribution
platform facilitates the transfer of funds to and from electronic bank accounts of the internet

service provider and the intermediate reseller.
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