1 | NVO CE MANAGEMENT PROCESS FIELD OF THE | NVENTI ON The present invention
broadly relates to a nethod for nanagi ng paynment for the supply of goods
or services, and a nethod for managi ng the supply and provision of credit
to 5 purchasers. BACKGROUND OF THE | NVENTI ON A.significant cost to many
busi nesses whi ch supply goods and services is debtor managenent. Commonly,
busi nesses provi de goods and services andl i nvoice the reci pient of those
goods and services for paynent. In the case of utility conpanies, invoices
are 10 rendered periodically to recipients of the utility services.

Significant costs are i ncur IYOIGE MANRAGEMENS BRPSEPS nvoi ces, re-issuing

and tracking rem nders, chasing debtors and sonetines halting and
recomenci ng Flie) SFPYHE INFEgTidds and services. There is therefore a need
for a system which reduces the costs associated wi th debtor managenent.

Reasons t hat FOASUIR.5.Ab BYEADRSRLS. Oflteds n@lﬂggi%e,}s%ﬁgsfoi @b buph dpay

i nvoi ces on tine, > therefore increasing the supplier's debtor managenent
costs, i ncl udeeds ot BR{GE RN 2 Edied 5T mampgahOF SIPPHESERFEermdredittF i cul ty in
keepi ng tsacku@fasddhe billing cycles and invoices from the various

organi sations fromwhich they recei ve goods and services. SUMVARY OF THE

| NVENTI ON Acﬁ?ﬁﬂgﬁﬁgpﬁCHsgTﬁﬁ?ﬁﬁ%ﬁ@ﬁckpe present invention there is

pr.ovi ded a nge managi ng paynment for the supply of goods or

services to a PUIEDALES 1P¥ad SHPRsESIhicH REpHRLORAND SRSkt he steps of:
an i.-nternedi ary nalntalnlqg a credit ar angﬁnent wi th the purchaser for
enabl i ng  cr BdfaEReP e ERe hd’éanwsw?éﬂ%@ A8FVIERETT HYVEr TR

recei ving a set&kgodddahdighiragesifoviayeentdetiaidas Ghtitiffeopaynentviieshe 25 made

for the %H pplrc¥1de9£d gcp:gdigzﬁﬁ/qg re%{pie,sn%ro\f'th(%:%%li{‘yosettvﬁ@s. %Fgl‘n&ngr?{%roéls are incurred in
pracéssing unpaid invoices, re-issuing and tracking reminders, chusing debtors and
sometimes halting and recommencing the supply of goods and services. There is therefore

a need for a system which reduces the costs associated with debtor management.

Reasons that consumers or purchasers of goods and services fail to pay invoices on time,
15 therefore increasing the supplier's debtor management costs, include a temporary lack of
financial resources and difficulty in keeping track of the billing cycles and invoices from

the various organisations from which they receive goods and services.

SUMMARY OF THE INVENTION

According 1o one aspect of the present invention there is provided a method for managing
20 payment for ﬂ:e supply of goods or services 1o a purchaser by a supplier, the method
comprising the steps of:
an intermediary maintaining a credit arrangement with the purchaser for enabling
credit to be extended to the purchaser;
the intermediary receiving a record including invoice details of the payment to be
25 made for the supply of the goods or ser';'ices to the purchaser;
Lhc‘fﬂtamediary automatically paying at least part of any outstanding amount
indicated in the record on behalf of the purchaser before any time indicated in the
record as the last day for payment, thereby increasing tl';e credit extended to the

purchaser by the amount paid.



the *internediary automatically paying at |east part of any outstandi ng
afount: indicated in the record on behalf of the purchaser before any tine
indicated in the record as the‘last day for paynment, thereby increasing
the credit extended to the purchaser by the apnpunt paid. L . la The
internediary may be conprised of one or nore legal entities which operate
in concert to execute the method. 2 Thd?step of automatically paying at

| east part of any outstandi ng anount nmay involve paying the anount one (1)
or nore days before any tine indicated in the record as the |last day for
paynment . Pr ef Bicafbynetitaismsi @pcdnipviodME snadirarratcgdahtiyes vihaoh dpgratchecai@@unt one
(1) day beforgquxmﬁkﬂgmkqpicated in the record as the last 5 day for
paynent. Autormati’c payned?’nay al so be made within 7 days of receiving the
record. It is nost preferred if the step of automatically paying at |east
part of any outstanding anount involves automatically paying the anmount
upon receipt of the record. The step of maintaining a credit arrangenent
with the purchaser preferably involves 10 assigning a credit limt to the
purchaser. Were a credit limt is assigned to the purchaser, preferably
the step of automatically paying at |east part of any outstandi ng anount
occurs only if increasing the credit extended to the purchaser by the
anount paird will not cause the credit extended to the consuner to exceed
the credit limt assigned to the purchaser. Preferably the purchaser is
notified of the paynent made on behal f of the purchaser. This 15
notification may al so involve notifying the purchaser of all of the
paynents nade on behalf of the purchaser within a preceding tinme period.
Preferably the purchaser is also notified of the total anpunt of credit
extended to the purchaser. :



The step of notifying the purchaser of the paynent preferably involves
rrequesting paynent of at |east part of the total anpunt of credit extended
to the purchaser. 20 Preferably an estimate is made of the anount to be
paid of the next record frompreviously mreceived records. It is also
preferable if an estimate is nade of the credit that will be extended to

the purchaser aftgysibn6f KAGHALARSGHE tea8XiLNGEMH R DRI y the
estimated anount to bie pai d of tf?gmﬁggt reélgtérag. Prefera ﬁi‘%‘ﬁg&gﬁ% aser is
contacted if thenesivegayiog ther sdeuntiohat wirlchorbeapxbenotethyttond di@kdiurtichaser

is greater than a predeterm ned amunt. The predeterm ned amount s
preferably the rg?cggiats ﬁfeﬁﬁ‘?ngtc{?lgggli a4 r?ﬁé&%ﬁ%ﬁﬁg}émv%é “B‘i&’l“@ﬁ‘ﬁ%@ may
be contacted by pidsahe anbehCRRANPdayebd6icr AR tindBdioar@NQlite ARSRAYIADast
service or other electronic alert. According to another aspect of the

present i nvent i chytfpepaymat phgongtie paymetthody ey be madayiitiin 7 Heysefavésdiiop of
credit to a pur . -1 . Nt . Jrecord includin Q i nvoic
detai s i seued by Seaiihot 1-aOuPRISREL idhe Beb 5T RUEnKIEY I he sl SF

pur chaser, the amgtoathrdoraicin gnidie:ssiiepsabily W20 L9200 4pon receipt of
PCT/ AU2006/ 00025j 3 intaining a credit arrangenment with the purchaser
for enabling créh‘?’iec?’gﬁbe extended to the purchaser, the credit
arrangenment including a credit limt assigned to the purchaser; estinmating
t he anount the sk qfananemithe credittarraegonehtiwidnhbppevibass|prefembii nedlved

ds; .mating the. di,t that wi b tended.to th h i f
the_or o4 ¢ ey PRRaRS A PRI plrtnduef Pone RABdE ) Srede i hEpaa tambunt
to be pai d padfetabpy hexteplof a@fofiaticalldp S0 AQLAN Gatkt b€ aPWHCRRBEMIahdul occurs

estimated credit that will be extended to the 10 purchaser iS greater than
a predet er P IEFAS e B Begt oriraded kuhe prichnter ¥ dhgmaduntpaid will not cause

the credit extended to the consumer to exceed the credit limit assigned to the purchaser.

Preferably the purchaser is notified of the payment made on behalf of the purchaser. This
15 notification may also involve notifying the purchaser of all of the payments made on
behalf of the purchaser within a preceding time period. Preferably the purchaser is also

notified of the total amount of credit extended to the purchaser.

The step of notifying the purchaser of the paymerft preferably involves requesting payment

of at least part of the total amount of credit extended to the purchaser.

20 Preferably an estimate is made of the amount to be paid of the next record from previously
received records. It is also preferable if an estimate is made of the credit that will be
extended to the purchaser after increasing the credit extended to the purchaser by the

estimated amount to be paid of the next record.

Preferably the purchaser is contacted if the estimated credit that will be extended to the
25 purchaser is greater than a predetermined amount. The predetermined amount is preferably
the credit limit assigned to the purchaser. The purchaser may be contacted by letter,

telephone, electronic mail, short messaging service or other electronic alert.

According to another aspect of the present invention there is provided a method for
managing the provision of credit to a purchaser for the payment of a record including
30 invoice details issued by a supplier of goods or services provided to the purchaser, the

method comprising the steps of:



the consuner. Preferably the purchaser is contacted if the estimated credit
exceeds the assigned credit |imt. The consuner may be contacted by

| etter, tel ephone, electronic mail, short nessaging 15 service, or other
el ectronic b%mk.mﬁBLEF DESCRI PTION OF THE FIGURES In order to achieve a
better unde?Sta J'of the nature of the present inventi 8RTEHEPEIIESS

enbodi nents of nethods for managi ng payne for the supply of goods or

services, and for nmanhagi ng Cﬁhe supply of credit to purchasers or
consunmers, will HEWRBEITESEF b@ﬁar}gﬁ{mn@‘@l%@@vﬂyﬁiweﬁmmﬂb@ngm:qu;dmmtbh

reference to thecaes@panyd Hakgu c chemati c
representation of a nethod or annnglg;scﬁ%&tp%@éﬁ%%mﬁ %lgltu Ié]g§w5$yﬁ5‘ft YIRS or
servi ces accordi ﬁgth?@umhambom rrent of a first aspect of the invention; and

Figure 2 is a sc e tian of a nmethod for managing the supply
of credit to a gsﬁ A ere %8%‘31? ﬁ g gﬁ‘ee‘}%BEﬁ°ﬁ’§Himf8ﬂ’f‘é“§‘é%bF?@mé[§éect of
the i nvehtion. Z&CaEIIAI LED DESCRI PTI ON OF THE PREFERRED EMBODI MENT In a

preferred enbodinent of a first aspect of the present invention, an
i nternedi ary ent gH&atipgthy Cd?ﬁ"h%b\’fﬂhb%ewl’@d@dégﬁm ptedsmcxf:f g‘madsdloextsmdedltces

and purchasers OfethiR$8:H G r §200 YAU2006/ 000255

4 The internediar ytpent ers i ﬂ%%gsacgﬁ)gn%%%ﬁ?mgpa ﬁ% FPa © YBOaL o5

services, for exa3dple wutility service providers, whereby the suppliers
payrrent to be

send a record to, p%t er mscollgary ndi cat i details of
made for the sup A lf'gh?émé ) cé’éﬁ“?f‘?t@agrﬁd&t{‘ﬁév‘ﬂm%@ﬁ d g theconsumer .
The redérd in tmlﬁd&i@d‘lﬁdgfmfb‘r tﬂaﬁ@ﬁi&ﬁf@erﬁﬁn@(%ér@&ﬁagéfoﬁ% éz@&ﬂ?%ﬂtraﬁ %:.QX pl ce

5 details sent féomthe supplier to the purchaser consuner nvol ce
details include 8®P%88MeHay for paynent of the invoice by the purchaser or

consunmer. Subject to the purchaser
’ Preferably the purchaser is contacted if the estimated credit exceeds the assigned credit

Himit.

'The consumer may be contacted by letter, telephone, electronic mail, short messaging

15  service, or other electronic alert.
BRIEF DESCRIPTION OF THE FIGURES

In order to achieve a better understanding of the nature of the present invention preferred
embodiments of methods for managing payment for the supply of goods or services, and
for managing the supply of credit to purchasers or consumers, will now be described but

20 by way of example only with reference to the accompanying figures in which:

Figure 1 is a schematic representation of a method for managing payment for the supply of

goods or services according to an embodiment of a first aspect of the invention; and

Figure 2 is a schematic representation of a method for managing the supply of credit to a

purchaser according to an embodiment of a second aspect of the invention.
25 DETAILED DESCRIPTION OF THE PREFERRED EMBODIMENT

In a preferred embodiment of a first aspect of the present invention, an intermediary enters
imto arrangements with suppliers of goods or services and purchasers of those good or

SEIVICES.



not exceeding a credit limt with the internmediary, the internedi ary pays
the supplier at |east a part of the anbunt stated in the invoice before
the | ast day for paynent, thereby increasing the credit provided by the

i nt er medi akyo t@shdBoPUr chaser by the anount paid. 10 The ‘ this
enbodi nent of the invention is illustrat eg in figure 1. Vﬁ:ﬁg%%ﬁ“%ﬁ%q

preferred enbodinent the suppliers of goods or services are utility

provi ders, s or servjces can. be u Iler or exanpl e
a supplier ot Q%{Heﬁzéco %ﬁrﬁ ? ﬁ%angéig}'c{}l @‘ SRl Ogé%ﬂ%i‘lp SEBfiSHSe ée’\mlﬂe
educat i on, uvhi&ial ¢chdes pros'meys Gefrebade Bﬁfaphbf&%@fz@@@&o?d fo the PHED b $o A
billing cycle a sugpller or utility conp f{ will issue their invoice t a

15 pur chasé&Fays SEBRIURE 9 be Myds der ¢ ?’lélu@éY o1 thegosdipp seedcasdo theepydrastrager
or consunmekonduber B REGHEH 5 SBRGIE Mo fs ?xtpzfc?ﬁﬁ%}%rrésggne él&%%&?l\{\:@tell;g

the intermediary nmaintains a credit arrangenen
suppl i e?P aldglgilppany frdesthe suppléer |tcmtiemMawmrtcbesunﬁcec’mﬂnwﬂdb dakilnpciekal | s
rvices to

of the pay e for. the oods and s t he

pur chaser . Eﬂéa)}r%(ﬁgd)ﬂm PIEe ﬁnﬁo?ﬁgy%%{rﬁ“g a&‘i’éﬁum‘i’fvgi’@%d tp the I?L%Chaser
pref er abl y narex2BedhEs tf-aRiitnit GO tHe Hﬁ&ﬁic@lﬁﬁy aBe Rdine@farPpHAatife E@%ﬂexf {om the
supplier tge@t he | nt ernedi ary Upon recei pt ‘of the record,” the ternmedi ary

checks to &8¢ aRstefdpe ﬁ@?ﬁ@rﬁmt@ﬂ‘ 1pthy igyaice hﬁforeékwlamaytfanmmnammy
i cat o ordhes UBEE B0 100, L B ENERSL QIO T o0 o

services were supplied, reby i ncreasin he cre
pur chaser gﬁ t he anount pald w | cause the credit extended to the
pur c haé%r T8¢ prosessdomthis eabadiment of m@mefssmcgniedﬂmbratdden figneeh SEhilst i thehe

dit | di t | |
cred 1 || gt iSRG AR Y AP s 2
t he pur chagcmdsalndemmes wsl&saﬂyfmppﬁ@dfdr eexipldedpbRed dT@elpedagieitidiy t he

anount paid. . P{ X t he rocess of checking the credit Iimt and
payi ng at Teé‘éfg‘?s EO§ Cot ]éﬁma‘{ ifiducatics heplibgate seivires rRay or G ingkese siace

automatical ly and shortly, typi caIIy | ess than 7 days, 30 after the
i nt er nedi aDyrifigitehor@s) bllAng €6Q6,% subPLA Y WEiRBEoRATRAT 1&‘(1(:%}{&% inQbRL 'EE?Q' ary

to the supplier is effected before a tine indicatéd in the pur chaser
i nvoi ¢k asPYHESHAECoORaMedPr gerde0d fovZEe MumEzd Al tROO6¢ B0 265consumer. In

the preferred embodiment of the present invention where the intermediary maintains a
credit arrangement with the purchaser, the supplier also provides to the intermediary the
record indicating details of the payment to be made for the supply of goods and services to
the purchaser. The record may be in the form of a paper invoice, but is preferably an

20 electronic record provided as part of a data feed from the supplier to the intermediary.
Upon receipt of the record, the intermediary checks to see whether payment of any part of
any outstanding amount indicated in the record on behalf of the purchaser to whorm the
goods or services were supplied, thereby increasing the credit extended to the purchaser by
the amount paid, will cause the credit extended to the purchaser to exceed a ;:redit it

25 assigned to the purchaser. If the credit limit will not be exceeded, the mtermediary
automatically pays at least part of any outstanding amount indicated in the record on behalf

of the purchaser and increases the credit extended to the purchaser by the amount paid.

Preferably the process of checking the credit limit and paying at least part of an amount
indicated in the record takes place automatically and shortly, typically less than 7 days,
30 after the intermediary receives the record. In any case, payment by the intermediary to the

supplier is effected before a time indicated in the purchaser's invoice as the last day for



5 paynent , preferably one (1) day before the last day for paynment. It is
preferable that the full amount indicated as outstanding in the record is
paid by the internediary. This has the advantage of providing the supplier
wi th certaiwbyoicopaynent, and generally accel erated pay L ng
the supplier's outstanding debtors and deht collection cog?i]fﬁjgm[?ﬁg&%
internmediary enters into the credit arrangenent with the purchaser or

consurmer, i - | i r, op specified terns, and

condi 1 ons. PR, RErEREbhe ) P BebE B8 P BrsRTkaL B bR g e
preferred embadicmenindidacd :a capemidfigtnphy RosEis biidtbyithe I@meBRYTEMs AR he
utility goo%s,or se{vi ces fromutility conpani es (water, gas, electricity
provi ders et¢2§tagsyp E"F8_ﬁ’é’ﬁlg © RRRPHGT Ve rrERInBeoigagicak and senardly asaplprajedof
ot her goodSpa@fnch, &%ﬁ&ihg% supPBeR Uy %t&?ﬂﬁ&’ el ﬁﬁ?cﬁ{g@%@%’ts.t he

intermedi ary via their bank account whic direc 0 the
purchaser's account with the internmediary. The purchaser can nomnate to
pay a nPni muithiBivHoediayApsss ote heeredinarangedient Wile iHei rychasdreorfeohdunizal ance of
their acco t ampunt s. ..The r ghaser y set
up an 15 antemae A O B e AR R B MR e

i nt er medi ampyoyided mdhe phichaseisds the prafteaeahbddimbhe fauw Hbase huippks, fvdtRgiHehe
pur chaser Qqr cor&,surrﬁ{i of Ra ment.s r’rt]ade Qg behal f of the purchaser since
the previ oF&SFREHEBRYYFOOUGPL T HOSS 158 LB PHPIERaRss SWAlcHES THEIaHEt enent

al so i ndi cgi@gdéberct)PhidongAunly 6f ci R pro®tERMeL: §L@p|hh@f Lty g§é§5r and

requests the purchaser to repay to the internediary a east a
propor ¥ onS¥%ekat credit. The foll owing activity and purchaser statenents
are exanples of statenents which the internediary provides to the

pur chaser . thebardieei: Ak Yol¥alreY hia rgp%!y thE R YR afariRviaRAY g%grgi Qyfent s

made: Paynent tg made: Payments m%d : E‘F@ct ncid%%?. : xatﬁ‘%{]ﬁﬂ{ﬁac Viﬂg@gﬁ

.......... directly linkpd20 thegmurchaser’s account with, the i8d@dBrpcThé partiaser can

""""" n§&1§l%te to pay a minimum amount payable under the credit facility, the full balance of
their account, or any amount between those amounts. The purchaser may set up an

15 automatic payment instruction with the intermediary.

'The intermediary periodically sends a statement to the purchaser notifying the purchaser or
consumer of payments made on behalf of the purchaser since the previous statement or
within a preceding time period. The statement also indicates the total amount of credit
extended to the purchaser, and requests the purchaser to repay to the intermediary at least a
20 proportion of that credit. The following activity and purchaser statements are examples of

statements which the intermediary provides to the purchaser.

Iintermediary Activity

—
JAN FEB MAR APR
Payments made: Payments made: Paymenis made: Payments made:
Electricity........... $150 Gas. oo L5120 ISP. e B 100 Electricity........... S150
Teleco'm ............ $100 Water...............5200 Mobite....iiieannnn. $150 Telacom............ $100
Council.............. 3350 Telecom...............5250 Foxtelavvnnen....3 90 Coungil.............. $250

Total crveeanniinneens $500 Totalrivravinnn 5570 RUVIE| IO $340 Total cccrrimmraroran $500




Telecom............ $100 Water. ............. -$200

Mobile................ $150 Telecom ........... $100 Counci l
.............. $250 Telecom..............$250 Foxtel ................ % 90
Counci | ... $250 Total ................ $500
WO 200609700
Total .. ... o OMOF Te570 Total ... $340 Fol/Apz00eina02ss

St at enent FEB MAR APR St atenent date: 10-Feb-05 Statenent date: 10-Mar 05
Statenent date: 10-Apr-05 Billing Period: Jan 1 - 31 Billing Period: Feb
- 28 Billing Period: Mar i - 31 Prior nmonth balance:- ...$0 Prior nonth
bal ance:..$500 Prior nonth bal ance: $1045 Total Credits ................
Total CrediPurchaser Statement$25 Total Credits................ $150 Tot al

1

Debits; -- —
Debits............... $340 g £ndi ng Bal anc<gM . $500 Endi n%f palance......
1045 Endi ng Bal ance. ... .. ni mum am)unt due: . $25 ni mum anount

due: 582,23 1 nmum amouCHA gt 8 g ?sa#se*%;zﬁigeb e

24- Mar - 05 Due date: 24- Apti Pur ¢ aser s $150
[e1o] n an alternate oxhmle RARratnn : pecBREaR S0 hE el
may send the invoice to é"?ﬁ%@?@ﬂﬁr - $5p0 pJT’c@hfmsr....f..owsm] bxdeemetied S er.vsoe
period, such as a yearly|rh 5%"“"'1’?%: 5| Be BieremalP*%| Bt Baligkce-$1235

peri odi c paynment which t |“I i Ay riikag nu“td ¥5£-2% @ Warinp anfeon duenéamis|
the internediary may effect Bl g‘FEﬁFgé payrrgﬁtfedfte ‘t”ﬁ'aefh%uppl BY° 9B *“HERAI £ of
the custoner who nay repay a portion of thelr credlt by utilising a nonth

.....

=

ly

di rect debit facili ty. The second dspecT of—t-he—invent-+on—can—be—used—i+

conjunction with the firstraspegbays&Bd 10[pﬁfaia@et,§§y5§1@0]rranag| ng &J}e credit
account with the purchaser or consuner. The steps in this enbodl ment of

the process, af SlrdchdHek LA %I%Q?Ié g!,l&&)llgl};l Eohs tms%r?%%e%oglg)agﬂ%% éeng?l%: iy d(%tﬁ?t gins

second aspect of nanagin ovision of cre
t he precedithgcustomer or purchaser for an extended service period, such as a yearly invoice. The

5  customer may elect to make periodic payment which the intermediary makes on their
behalf. For example, the intermediary may effect monthly payment to the supplier on
behalf of the customer who may repay a portion of their credit by utilising a monthly direct

debit facility.

The second aspect of the invention can be used in conjunction with the first aspect, and
10 relates to managing the credit account with the purchaser or consumer. The steps in this

embodiment of the process are illustrated in figure 2. It should be appreciated that this

second aspect of managing the provision of credit need not be dependent on the preceding

first aspect of managing payment for the supply of goods or services.

From the purchaser’s billing history (or spending history), the intermediary estimates the
15 outstanding amount that will be indicated in future records to be sent from the supplier to
the intermediary. If payment by the intermediary of the estirnated outstanding amount on
behalf of the purchaser or consumer (thereby increasing the credit extended to the
purchaser by the amount paid) will cause the credit extended to the purchaser to exceed the
credit limit assigned to the purchaser, the intermediary contacts the purchaser to inform the
20 purchaser that it may not be able to make any further payments for goods or services on
behalf of the purchaser. The intermediary invites the purchaser to make a payment to it to

reduce the amount of credit extended to the purchaser (thereby enabling the intermediary



first aspect of managi ng paynent for the supply of goods or services. From
the purchaser's billing history (or spending history), the internediary
estimtes the 15 outstanding anmount that will be indicated in future

records to fromthe supplier to the internediary, |f payment by
the inter rrevg?%?(%}ﬁ% {}B{ he esti mated outstandi ng anount on B%Hél”%’"&‘f"“‘lzﬁ%
purchaser or consuner (thereby increasing7the credit extended to the
purchaser by the amount paid) will cause the credit extended to the

pur chaser tQ PaY&¥einaunt indicatsdon rsaerds 1nsspiymelionsupplécpin badear). t he

| nter medi ar YiSARERCHS iinRNRGNAR e kO HEALI hOEAR Y EASEl J ARt 1 By
not be able to nake any furthér-pa nts for goods or Servites on behalf
of the pur dhaghsser sTlze to meet the dicagase imsuppBer tilimgplflzhaseastéanapiieo Be payment

toit to r .he anmpunt of credit extended to the purchaser (thereby
enabl i ng th‘%%%@%?ﬂ%%ﬁ%ﬁ‘ggwez‘@ %@‘Eﬂo‘ﬁﬁlﬁd*?ﬁ%%ﬂ%m%g amopyyf Bss thee
amount s 5i ndhediec dxposee Ghdsfor huf@eehyRah WHOM SeRRbHBEBadyhat Rercit Ure) .

Alternately, the internmediary nay agree to increase the Credit limt

assi gned t GTER&emGYy RHaBEAcERsdrmonatds seralineg pereriaggofktppssignediorddis ngs.
The pur chasgfit BYL & &PoltRg, contacted if payment by the internediary wll
exceed a predeterm ned anount being the 5 maxi mum exposure |imt for
purchasers with whomthe internmediary has a credit arrangenent. This

pr edet er m A& PAFABATRE OF sonpunsr alady\beaopericd by agy nufans helakisd bykedecoredi t

limt, suc 9 rchaser or.consuner y._ be contacted by any
neans i ncl lr(}EfI% ?1{8!%837} e é?‘?’éﬁ% pgggﬁg?lgg&?%meg&éq tﬁ}sta'qu: of HE"BY%’PQP PIECPLE & fent
of thi $0aspeuthcted by hepid meend fuoh ab Rdephone, AREN o Shortle SAfhAShAGNEMSPI d
nmeans such as tel ephone, email or Short Messaging Service (SM5). Now that

preferred iirents of the.vario aspects of t i nventi on have been
descri bed Wg’%ﬁ‘%&%‘?’ffgﬁﬂ%ﬁ s Bé‘iﬁﬁiﬁ‘g?l@r?@%s? & EVERTPN BRYeibsCR he art
that this dedchoebinagyne dvsl i harbelppmendo adéaBkiReg  the m?ﬂ% i R A RIoIGHE D

as the utilit onpany will receive certain and accel erate
k]as t¥nc %ollr{)Qving advantages:

1. The supplier such as the utility company will receive certain and accelerated
15 payment from the intermediary on behalf of the purchaser improving cash flow for
the supplier;
2. The supplier has reduced collection costs as a result of the intermediary providing

certainty of payment of their record; and

3. The intermediary proactively manages the supply of credit to their custorner by

20 forecasting expenditure based on historical spending.

It will be appreciated by persons skilled in the art that numerous variations and/or
modifications may be made to the invention as shown in the specific embodiments without
departing from the spirit or scope of the invention as broadly described. For example, the
intermediary need not send a statement to the purchaser or consumer. The present

25 embodiments are, therefore, to be considered in all respects as illustrative and not

resirictive,



15 paynment fromthe internediary on behalf of the purchaser inproving cash
flow for the supplier; 2. The supplier has reduced collection costs as a
result of the internmediary providing certainty of paynent of their record,
and 3. The internediary proactively nanages the supply of credit to their
custoner by 20 forecasting expenditure based on historical spending. It

w Il be appreciated by persons skilled inS%he art that nunerous variations
and/or nodifications my be made to the invention as shown in the specific

nbodi t t f th t
broadl v desor dUgt-A SRS C RENEAIRRE ﬁ&iﬁéﬁeﬂ% cend a1 oA
statement to yhe puLGhASQL, 5na§9 W@nt fo-xrp% sDigy ?ln gﬁo%s orscrvges ﬁg%ﬁ%{&g?

therefore, to be con5|dere In a T espec rativ
restrictive. | 8 IHBYerINrNBe DEIIUPNPWITFHEWCIWENWO\I ARE AS FOLLOWNS: 1. A

nmet hod for managi-ng payment for the supply of goods or services to a
purchaser by a suppli &h,mtbﬂﬂ&dﬁ@tIhﬂﬁiaﬁmﬁ;ﬁrdr@htflﬁ’aﬁgéﬁ]eﬁtt‘,@iﬂﬁth@ urct3er for

i nter medi agy mintaining.a cre arran t he purchaser for 5
enabl i ng C?Edlt to be éxt %ﬁ} &t gltt% ‘eﬁ‘gﬁ‘i&ﬂg‘aﬁé’fm&t’sﬁ"e i nt ermedi ary receiving
a record including invoice details of the paynment to be made for the
supply of the goods or thedpigracsiiary Foginae perceidasaedingindoicdrsidlnbehapdivany

autonatical l'y payi ng atobeasde Bkt s@biydnh SLARIRG; o ANOYRY Nl fated in
the record on behal - of the purchaser ybef S%ggany time 01{0& nlfsgatlléd in the
the cr edlt ext ended

record as the |ast daytﬁe%te&?éé pyagtﬁoz}laﬁxcgl?b;%/réltn dle%lz R auiAndinga; m |

to the purchaser by the anount
wherein the step of aufOAwttitkdaled ipthyrasgrdam belkaldf the purchaser before any time

10 indicated in the record as the last day for payment, thereby increasing the

credit extended to the purchaser by the amount paid.

2. A method as claimed in claim 1 wherein the step of automatically paying at least
part of uny outstanding arnount involves paying the amount one (1) or more days

before any time indicated in the record as the last day for payment.

15 3 A method as claimed in claim 2 wherein the step of automatically paying at least
part of any outstanding amount involves paying the amount one (1)-day before any

time indicated in the record as the last day for payment.

4. A method as claimed in any one of claimis 1 to 3 wherein the step of automatically
paying at least part of any outstanding amount involves paying the amount within 7

20 days of receiving the record.

5, A method as claimed in any one of the preceding claims wherein the step of
automatically paying at feast part of any outstanding amount involves automatically

paying the amount upon receipt of the record.

6: A method as claimed in any one of thé preceding claims wherein the step of
25 maintaining a credit arrangement with the purchaser involves assigning a credit

limit to the purchaser.



part of any outstanding anmount involves paying the amount one (1) or nore
days. before any tine indicated in the record as the |ast day for paynent.
15 3. Anmethod as clained in claim2 wherein the step of automatically
paying at |east part of.any outstandi ng aount involves paying the anmount
one (1) day before any tinme indicated in the record as the |ast day for

payment. 4.7 A nej hedh&aCligiy uithiﬁ‘irB'wH&%inotB Qﬂegio@rﬁuén{aﬁcgl) ixﬁ%}& i%ﬁ?
step of automatically paying at [east part of & y out st andi'ng "arfbun
i nvol ves payi ng naveolamyumistaiditg amaunt20caayslyof irceeeing thgctele exeadedlo the A

net hod as clained i,n a ne of the precedin | ai wherein the step of
automatical |y pajirHls n%f @8@{“%‘8% ngf}:\)w Ayt m@gﬁgmﬁb%%ﬁﬂwitmrwgw to

automatically paybadhbRERMRHA LGP t()@ﬁ@fngghéggnthe record. 6: A method as
clainmed in any one of the preceding clains wherein the step of 25

mai ntaiping a credit arrangenent with the purchaser involves assigning a
credit 21imt td mphgslasciased ingny pne of thepresgdiag cdini mise dompeisaigrih®step of

wherein the ste o ]gnﬁy _ i t st,. part .of any_ out standi ng
anount occurs onO;gJ-XﬁEiE nc erglgél%hllggﬂtﬁg%éﬂgﬁﬂtmie@%’ennbcf@%{ftog81%u1gtbaﬁ?rchaser by

t he amount paid will not cause the credit extended to the purchaser to
exceed the9r ediA metinid asadaingden ctatmiShehqeinchasep of bolyind drepbrtaas oftiri med

the pur chaser oPstRETGAYHEAL HQABEoRe BORGRFL6F o Ao peRssBmads, el 9oq
as claimed in clig pm@hyg@gwhm;;pﬁcgiggﬁg{e ﬂ%ﬁbnyi ng the purchaser of the

paynment involves notifying the purchaser of all of the paynents nade on
behal f _of the purchaser within a preceding tine period. 10 10. A nethod as

cl ai medf i nlti t heéy Msthod) agickyimed ap exthagied claims B e Isthepeinfhmsen phnotifyingahe
pur chaser of t NGRAKIER Y thd Whte® iRk Hol i he RIS S R ot GurloRhels
: credit extended to the porchaser.
1. A method as claimed in any one of claims 8 to 10 wherein the step of notifying the
purchaser of the payment involves requesting payment of at least part of the total

15 amount of credit extended to the purchaser.

12, A method as claimed in any one of the preceding claims further comprising the step
of estimating the amount to be paid of the next record from previously received

records.

13. A method as claimed in claim 12 additionally comprising the step of estimating the
20 credit that will be extended to the purchaser after increasing the credit extended to

the purchaser by the estimated amount to be paid of the next record.

14. A method as claimed in claim 13 further comprising the step of contacting the
purchaser if the estimated credit that will be extended to the purchaser is greater

than a predetermined amount.

25 15, A method as claimed in claim 14 wherein the predetermined amount is a credit

limit assigned to the purchaser.



credit extended to the purchaser. 11. A nethod as clained in any one of
claims 8 to 10 wherein the step of notifying the purchaser of the paynent

i nvol ves requesting paynent of at |east part of the total 15 anmount of
credit extquSd to the purchaser. 12. A nethod as clained in any one of the
precedi ng cl AU her conprising the step of estimati NRRCERB246HA02%S t O
be paid of the next record from previousl yireceived records. 13. A nethod
as claimed in claim 12 additionally conprising the step of estimating the
20 credit tHat w4 methedex tidedintmtbthel gainsHasen Saftteesinitncpeasisagist he

credit extended h rchaser, by the estimated anmount. to be paid of the
next record. 14. tcgmﬁé‘f ??Bgyeat%r’c? SPI?%%’ FIRCtEqRIg ’.Sgofid’?‘fsﬁ%?”%ﬁet‘fﬁ‘tc?’s‘?" %he
step of contacti aRctti€c appu chaser if the estimated credit that will be
extended to the purchaser is greater than a predeterm ned anmount. 25 15, A
met hod as clainmed in claim14 wherein the predeterm ned anount is a credit
limt assigned to the purchaser. we 2006/ 092004 PC / AU2006/0002ss 10 16. A
nmethod as clainmed in either of clains 14 or 15 wherein the purchaser is
contacted by letter, tel ephone, electronic mail, short messaging service,

or other electronic alert.



